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\$parks 


Running close second to a busy 
elevator are the ups and downs of 
auto production figures. 

* * * 








Vermont reports a 34 percent in- 
crease in auto tourist travel this 
year over 1945. 

+ a * 

The Kentucky safety check so 
far shows 3,000 out of 19,000 ve- 
hicles defective. 

* ~ * 

Among the auto “firsts” linked 
to the big race at Indianapolis are 
four-wheel brakes, the _ straight- 
eight motor, balloon tires and ethyl 
gasoline. 

* * oe 

It wasn’t a banana peeling that 
ear production for the first half 
slipped on; it was the banana oil 
of vote hungry politicians and the 
reckless reckoning of labor leaders. 

* * cd 


Looking back on many admin- 
istration proposals through the 
past year, we are forced to one 
conclusion: Any monument honor- 
ing its ill-advised activities can 
be called the House that Hooey 
Built. 


* * * 


Three Jeers for WAA 


A headline says that WAA is 
cheered by the success of on the 
site sales. Not to be gloomy, but 
in the interest of the truth, we re- 
call WAA being jeered, too. 

* Cd * 


Such Extravagance 


When the Scotch pay more than 
the new price for a 1939 Austin 
without a motor in Glasgow, it 
should mark the end of all jokes 
about the frugality of that na- 
tionality. 


* * * 


Latest 


Autographed cars is the latest 
Kaiser-Frazer offering, according 
to the company’s new employe pub- 
lication. Celebrities who operate 
K-F dealerships include Don Hut- 
son, of the Green Bay Packers; 
Larry French, former Cub pitcher; 
Bandleader Shep Fields and Harry 
Danning, former Giant catcher. 

* * * 


Another Dream 


A two-door sedan, with the steer- 
ing gear in the center, doors that 
slide back into the body, a plastic 
windshield that continues back to 
the roof and recessed headlights 
are main features of “The Car 
Around the Corner,” described in 
the current issue of Esquire. It’s 
from the drawing board of Count 
Alexis de Sakhnoffsky. 


Latest OPA Developments 


WASHINGTON. — The OPA ex- 
tension bill, with the Crawford 
amendment still a part of it, neared 
&@ vote in the Senate at press time 
Friday. 

Before sending the bill to the 
House, the upper chamber was ex- 
pected to vote on both the Craw- 
ford and Wherry amendments. Re- 
tention of the trade discount 
. amendment appeared likely in the 
Senate bill, but by a close margin. 

That the vote on the Crawford 
provisions would be close was in- 
dicated Thursday night, when the 
Senate rejected, 40 to 40, the Taft 
amendment ’on manufacturers 
prices. A tie vote defeats a pro- 
posal to amend a bill. 

OPA forces, after suffering a host 





Division Tieup | 


Seen Prelude 


Corp. Denies ‘Speedup’; 
2-Hour Halt Faces 
All Makers Tuesday 


By Mac Gordon 
Staff Writer 


DETROIT.—The UAW-CIO 
began priming Chrysler Corp. 
workers last week for the 
threatened strike against the 


corporation after the union’s 
conference of Chrysler local dele- 
gates authorized a walkout in pro- 
test of an alleged “speedup” in pro- 
duction standards. 

Assembly of cars at the Chrysler 
division was halted Thursday by 
what the corporation asserted was 
a “planned wildcat strike.” All the 
strikers were back at work Friday, 
but the stage was apparently be- 
ing set for the companywide work 
stoppage. 

UAW headquarters have or- 
dered all union workers to leave 
their jobs for two hours tomor- 
row afternoon (July 16) in order 
to participate in nationwide “save 
OPA” demonstrations. 

(Continued on Page 26, Col. 1) 
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AT THE NEW YORK State Auto Dealers convention last week, Don U. 
greets Gov. 


Pontiac general sales manager, 


Bathrick, 


Thomas FE. Dewey in a reunion of two 


natives of Michigan. The former presidential candidate is from Owosso and Bathrick 
was born in Battle Creek. Both addressed the convention. 


Buyers Will Rule by 1947, 


Bathrick Tells 


SARATOGA, N. Y.—Attainment 
of improved industrial production 
—probably by January—will mean 


US. 


Industry Operates at Rate 44% of Prewar; 
America at 35% in First 4 Months 


DETROIT.—French manufactur- 
ers will display their new passen- 
ger cars at an automobile show ex- 

pected to be held | 


Chamber of Au- 
tomotive 
merce of France, 
disclosed last 
week. 

De Michaelis, 





de Michaelis 


eral months’ vis- 
it, told AvuTomo- 
TivE News of the progress made by 


of defeats early in the week on 
food controls, collected enough 
votes to defeat Sen. Taft’s effort 
to remove the loopholes from the 
Barkley compromise formula. 


The Barkley amendment requires 
the new OPA to add an industry’s 
average cost increases to the aver- 
age prices for 1940. Taft claimed, 
however, that the Barkley bill con- 
tained certain exemptions which 
would leave all such increases dis- 
cretionary with OPA. 


The administration victory on the 
Taft amendment indicated that the 
Crawford amendment would face a 
battle throughout the remainder of 
its course to the White House. The 
final showdown will probably come 
in the House-Senate conference on 
the extender bill. 


here for a sev-| 





early in October | and trucks were produced 
in Paris, Georges | France during the first four months 
de Henning Mi- | of 1946, de Michaelis reported. Of 
chaelis, proce | this, 
of the’ National | trucks. 


| 


Com-| 





Earlier, the Senate voted, 40 to 
30, to prohibit price controls on 
petroleum and petroleum products, 
except those in short supply. 





French auto manufacturers in re- 
turning to prewar production and 
distribution methods. 

A total of 24,724 passenger cars 
in 


5,432 were cars and 19,292 


The January-to-April achieve- 
ment was 44 percent of prewar 
figures, de Michaelis said. U. S. 
vehicle lines were running at a 
rate about 35 percent of prewar 
in that period. 

The French auto expert note? 
that 231,000 cars and trucks were 
manufactured in France’s greatest 
year of production, while the aver- 
age output of the last three pre- 


| War years was 169,500. 


A considerable number of pas- 
senger cars assembled in France 
during the initial third of the year 
were exported. Of the 5,432 total, 
1,839 were shipped outside the 
country for sale. Only 2,647 trucks 
were exported during the first four 
months of the year. 


France imported 359 cars and 
6,031 trucks from January through 
April of this year, de Michaelis 
said. Most of the imported vehicles 
were made in the U. S. 

During 1945, French assembly 
lines rolled off 1,532 cars and 33,- 
061 trucks. Exports last year in- 
cluded 617 trucks and 381 cars, 
while 13,090 trucks and 450 cars 
were imported. 

Shortages of raw materials, coal 
and manpower are limiting the ef- 
forts of French auto makers, ac- 
cording to de Michaelis. The five- 
year plan which was drafted for 
the French industry after the lib- 

eration is being firmly adminis- 
(See FRENCH, Page 29, Col. 3) 


N.Y. Dealers 


that the buyer once more will be 
king and business will return to 
a competitive basis, D. U. Bathrick, 
general sales manager of Pontiac, 
told the annual convention of the 
New York State Automobile Deal- 
ers here last week. 


“The popular talk right now is 
of a quick boom and a quick bust,” 
Bathrick said. “I don’t think you 
are going to see a rip-roaring 
boom and I don’t think there will 
be a deep depression. 

“Prices undoubtedly will rise but 
not too steeply and there is quite 
likely to be a period of ‘buyer re- 
sistance. Some symptoms of this 
already are apparent in cancella- 
tion of orders and lack of enthus- 
iasm. 

“The seller’s market is not yet 
over. It is quite likely to run on 
for months, but the signs are 
appearing. People are becoming 
more selective; they are starting 
to shop around are not grabbing 
anything at any price. 

“This is a good thing. At least it 
will squeeze the water out of the 
market and eventually return busi- 
ness to a competitive basis which 
is the true foundation of our econ- 
omy.” 

Expert opinion now believes that 


| ity 


jiron 











$0,000 Vehicles 
Due This Week 


Dip in Assembly Rates 
Expected in August 
As Shortages Mount 


By Mel Humphrey 
Associate Editor 


DETROIT. — U. S. auto 
makers spurred assembly 
lines last week to set a new 
postwar peak of an estimated 
73,501 cars and trucks, and 
topped by 7,776 vehicles the pre- 
vious high of 65,725 totaled in the 
week ended May 11, AvuToMoTivE 
News tabulations show. 

Canadian plants turned out an 
estimated 3,446 vehicles last week 
and boosted the combined output 
on both sides of the border to 76,- 
947, a gain of 5,699 units over the 
May 11 week’s tally of 71,248. 

There were forebodings of the 
future, however, with a nut and 


For complete production totals 
by makes, see Table, Page 30. 


bolt shortage continuing to threat- 
en capacity auto production. 

The shortage has resulted prin- 
cipally from the strikebound Law- 
son & Sessions plant in Cleveland, 


National 
Screw & Man- AUTOMOTIVE NEWS 
Production Estimate 








ufacturing Co., 
also in Cleve- 
land, and Buf- 
falo Bolt 
Corp., Tona- 
wanda, N. Y. 

Although the 
nation’s — steel 
mills are now 
operating at 
near - capac- 
levels, a 
growing scarc- 
ity of scrap 
has 
greatly re- 
duced pig iron 
supplies. Steel 
spokesmen in- 
dicated that 
the pig iron 
shortage may 
be considerably relieved by the end 
of this month. Cold rolled sheet 
steel for body stock and carbon 


111,1 


73,501 








all industry will reach reasonably | 


good production around next Jan- 
uary, Bathrick declared. This, he 
(Continued on Page 29, Col. 1) 


steel for nuts and bolts head the 

current steel shortage list. 
Several auto firms also reported 

last week that electrical wiring 


|stockpiles are rapidly dwindling 


|due to tight copper supply. 


(Continued on Page 30, Col. 1) 


Cut in U.S. Spending Urged 


By New Reconversion Boss 


WASHINGTON. — Reduced fed- 
eral spending, high taxes, continued 
credit controls, a balanced budget 
and a strong OPA were urged last 
week for the administration's anti- 
inflationary program by John R. 
Steelman, new director of the Office 
of War Mobilization and Recon- 
version. 

He stressed cuts in outlays by the 
Army and Navy, pointing out that 
the armed forces are scheduled to 
receive “not far from half” of the 
proposed expenditures during the 
fiscal year. 


“Without price control,” Steel- 
man added, in his first quarterly 
report, “other powers of the gov- 
ernment would be inadequate to 
stabilize the economy under pres- 
ent conditions. 

“Every day that passes now, 
without a price control law, in- 
creases the danger that our price 
ceiling structure will be shattered 
beyond repair and that the ground 
we have so laboriously won against 
inflation will be irretrievably lost,” 
he said. 
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U.S. Auto Output Hits Peak 73,501; 
Chrysler Strike Buildup I ndicated 
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How It Happened... 


AUTOMOTIVE NEWS, JULY 15, 1946 


| First Half Output Lags 
At 27% of Goal 


- DETROIT.—While motor vehicle 

manufacturers had scheduled out- 
put of 3,343,000 vehicles for the first 
six months of this year, a series of 
retarding factors curtailed produc- 
tion by 2,425,000 units, according to 
George Romney, general manager 
of the Automobile Manufacturers 
Assn. 

Production of new cars, trucks 
and buses totaled 918,000 units, or 
27 percent of expectations, Romney 
said. 

For most companies, strikes in 
supplier plants caused the greatest 
proportion of damage to produc- 
tion schedules, he explained. Basic 
strikes, such as coal and steel, and 
“restrictive governmental policies” 
were the main causes of the low- 
ered output, according to Romney. 

The estimated effects of strikes, 
material shortages and other fac- 
tors that held back production in 
the half year showed up in the fol- 
lowing ways: 

Payrolls were off 50 percent of 





Briggs Reports 
Capacity 100% 


Over Prewar 


DETROIT.—Plants and facilities 
of Briggs Mfg. Co. are prepared 
to double their prewar production 
rate as soon as materials shortages 
and other hindrances are over- 
come, W. D. Robinson, Briggs pres- 
ident, said last week. 

In his report to the annual meet- 
ing of Briggs stockholders, Robin- 
son said the total Briggs business 
for 1945 amounted to $174,655,706, 
with profits of $5,860,453, or 3.3 
percent. 

Stockholders elected the follow- 
ing to the Briggs board of direc- 
tors: W. O. Briggs, W. D. Robin- 
son, W. O. Briggs jr., E. E. Lund- 
berg, A. D. Blackwood, Charles T. 
Fisher jr., and H. M. Sisson. 


Following the stockholders meet- 
ing, the board reelected the follow- 
ing company officers: W. O. Briggs, 
chairman of the board; W. D. Rob- 
inson, president and general man- 
ager; E. E. Lundberg, vice-presi- 
dent and assistant general mana- 
ger; W. O. Briggs jr., vice-presi- 
dent and treasurer; A. D. Black- 
wood, secretary and assistant treas- 
urer, and D. J. Convery, assistant 
secretary. 

F. W. Hofmann and F. J. Ken- 
nedy were reappointed vice-presi- 
dents. 

In his talk to the stockholders, 
Robinson pointed out that while the 
Briggs total dollar volume in 1945 
was lower than the previous year, 
operations during 1945 were at a 
higher rate per month than at any 
other time in the company’s his- 
tory. 

“Our current outlook is affected 
adversely by hindrances to produc- 
tion caused by strikes and short- 
ages of material which are harm- 
ing operations alb over the coun- 
try,” he said. 


“The shortage of steel is the most 


expectations, falling from an esti- 
mated $862,000,000 for the period to 
$431,800,000. 

Manhours worked dropped 51 
percent, from an expected 629,743,- 
000 to 310,964,000. 

Employment now totals 456,292 
hourly workers, compared with the 
587,180 workers that had been an- 
ticipated for this time. 

Wholesale value of motor ve- 
hicles produced totaled $964,000,000 
in the six-month period, compared 
to an estimated value of $3,452,000,- 
000 if the industry had been al- 
lowed to achieve its full schedules. 

Of the hundreds of cases of limit- 
ing conditions, Romney cited the 
following: 

One company has bumpers 
enough for 2,300 vehicles, but bat- 
teries for only 44; generators for 
799, but starters for only 587; 
fans for only 152. The wheel 

shortage proved so acute in one 
case that if a truckload of wheels 
had not arrived by 9 a.m., the 
assembly line would have been 
forced down. 

Planes and emergency trucks are 
being used by motor companies to 
rush vital parts to the plants when 

they become available, Romney 
said. 


Price Records 
Must Be Kept, 
OPA Warns 


WASHINGTON. — Manufactur- 
ers, wholesalers and retailers, and 
all other persons required to have 
kept records under price control 
regulations were advised by OPA 
last week that they must preserve 
such records until July 1, 1947. 

Preservation of such records is 
required as the result of an exec- 
utive order by President Truman, 
signed immediately after the lapse 
of OPA controls June 30. 

This assures OPA that all rec- 
ords will be available for the prose- 
cution of any violations committed 
before June 30. 

OPA said that all regulations of 
the Price Control Act would be 
considered as remaining in force 
for the purpose of sustaining the 
prosecution of offenders on or be- 
fore June 30. 


New Studebaker Prices 


To Stay Unchanged 

INDIANAPOLIS.—Word has 
been received here from Paul Hoff- 
man, president of Studebaker, that 
no change in prices of new models 
is contemplated. Hoffman said the 
corporation would adhere to its 
“traditional policy of asking only 
a low profit per vehicle regardless 
of how strong the sellers’ market 
may be.” 





WITH HUNDREDS of cars parked across the idle streetcar tracks in the center of 
Market St., San Francisco suffered the worst traffic jam in its history as hundreds 
of thousands of residents and commuters brought their cars downtown when streetcar 
and bus traffic stopped. Here is view of Market St. from near Montgomery.—<(Inter- 
national News photo) - 





33,170 Building Bids OK'd, 
16,605 Rejected Since Ban 


WASHINGTON.—A total of 16,- 
605 applications for commercial 
and industrial construction, valued 
at $723,033,000, were denied during 
the first 13 weeks of the construc- 
tion limitation order, CPA reported 
last week. 

During the same period a total 
of 33,170 applications valued at 
$1,422,798,000 were approved. 

The report covered the activities 
of the 10 CPA regional construction 


Fishel Is Found 
Guilty in Black 
Market Case 


DETROIT.—Found guilty by an 
all-woman jury in Federal court 
last week, Ben Fishel, Cairo (Ill.) 
used-car auctioneer, and six other 
persons face a possible penalty of 
two years federal imprisonment 
and $10,000 fines. 

Charged with conspiracy in what 
was called “the nation’s largest 
used-car black market ring,” the 
others are: Henton Farley and 
Gordon Ivey, of Benton, Ky.; John 
D. Lovins and John C. Nelson, of 
Paducah, Ky.; Ed West, Poplar 
Bluff, Mo., and Noble Dick, Mur- 
ray, Ky. 

It took the jury only one hour 
to find a guilty verdict although 
the defense charged in closing ar- 
guments that the government had 
failed to prove a case of conspir- 
acy. However, the defense pro- 
duced no witnesses nor did the ac- 
cused take the stand. 

Sentences were deferred pending 
probation reports. 

Twenty-two others 


indicted in 


the same conspiracy have already 
pleaded guilty before going to trial 
and also await sentence pending 
probation reports. 


offices and San Juan between 
March 26 and June 20. March 26 
is the date the Veterans’ Housing 
Program Order No. 1, which con- 
trols non-housing construction ac- 
tivities in favor of veterans’ homes, 
was placed in operation. 

The figures indicate that Region 
2, with offices in New York City, 
headed the nation with 7,884 ap- 
plications valued at $315,484,000 
processed during the period. Re- 
gion 2 includes New York state, 
Delaware, Maryland, New Jersey, 
Pennsylvania and the District of 
Columbia. 


The report included action on 
934 applications valued at $441,445,- 
000 by the Facilities Review com- 
mittee. The committee is ‘estab- 
lished here to consider all appli- 
cations of $1,000,000 or over as well 
as appeals from field decisions. 





NAM Members 100 Pct. 


For Holding Price Line 

NEW YORK.—In response to 
its warning that producers “will 
be judged for years to come by 
the price policies adopted in the 
immediate future,” the National 
Assn. of Manufacturers an- 
nounced it had received a flood 
of telegrams from manufactur- 
ers in all fields, including auto- 
motive, promising to take “no 
short-sight<-d advantage of the 
temporarily disrupted price con- 
trol situation.” 

“Large and small, and repre- 
senting every type of produc- 
tion,” the NAM said, “the man- 
ufacturers were unanimous in 
recognizing that industry is on 
trial, that they would hold the 
line, and that they are so ad- 
vising their suppliers, wholesal- 
ers, retailers and consumers.” 








| WAA Cheered 


By Success of 
‘On Site’ Sales 


DENVER. — Officials of WAA 
have rated as a blitz-speed success 
their first experiment with “on 
site” sale of surplus war goods, in 
‘which more than 160 motor ve- 
hicles were sold in less than two 
hours to World War II veterans 
at three service centers near Den- 
ver. 

Although several hundred pros- 
pective buyers crowded each of the 
three sales, there was no conges- 
tion, WAA officials report, and 
none of the overnight camping-in- 
line which has featured surplus ve- 
hicle sales elsewhere in the coun- 
try. 

The Colorado sales were con- 
ducted simultaneously with six 
other “on site” sales in Wyoming, 
New Mexico and Utah. A total of 
967 vehicles, which originally cost 
the government $4,050,200 were 
sold. 

Recovery for the entire lot is ex- 
pected to run about 75 percent of 
initial cost, WAA said. Passenger 
cars and light trucks were in great- 
est demand. 

WAA officials attributed smooth 
and swift operation of the sales 
to the fact that all prospective cus- 
tomers were handled in the order 
of the dates on their priority cer- 
tifications. 

Names of holders of the oldest 
priorities, who were notified of the 
sale by mail, were called for first 
opportunity to buy.- If none re- 
sponded, the vehicles were offered 
to holders of the oldest priorities 
present. 

As sales were made, purchasers 
went to a cashier on the site, paid 
their money and departed with the 
vehicle. 


Lucite Popular 
15 Auto Companies Using 


Plastic for 58 Parts 


ARLINGTON, N. J.—A recent 
survey conducted by the DuPont 
Plastics department discloses that 
Lucite acrylic resin is being used 
for 58 different parts on 1946 au- 
tomobiles. Fifteen automotive man-. 
ufacturers are using the plastic,. 
the company said. 

While the total poundage of all! 
plastics employed on the new mod- 
els varies slightly from 1942 due 
to the supply situation, more at- 
tention has been given this year 
to their use for functional parts. 
More Lucite, for instance, is going 
into horn buttons, dials and dial 
faces, and exterior light lenses 
than ever before. 


HaveYouThought 
About This? 


“The steel industry should be 
able to provide the tonnages re- 
quired by automotive and other in- 
dustries, if hindrances to produc-- 
tion can be eliminated.”—Watter S... 
Tower, president, American Iron &: 
Steel Institute. 

* 





* * 


“We have been unable to get con- 
structive suggestions from labor 
leaders. Some admit something 
should be done on some issues, but 
they have no suggestions to offer.” 
—Sen. Batt of Minnesota. 


serious thing we have to contend * * & ‘2 
with on the material side of our “7 d f bei 
production picture. Steel mills have ae en a See bet 
ter senewered tous the to business (advertising) which could 
proximate three months loss of ef- ny - ae Enis aneinee 
ficient production due to the steel, — oe onm aan tie ~tamecaad 
coal and railroad strikes, and there oe Ce 
is no indication that they will be i ie Te 
able to make up the lost tonnage T am impressed not only with 
during the balance of 1946. as om = aoe —_—s 

i" sociations, but wi e increase 
we dst = ll —_ a ae os interest dealers are taking in asso- 
from the difficulties in obtaining — Ry ge SPR Ratan 
tadeitte euagunte of tho dillevent columnist in Automotive News. 
kinds of steel we need to make ee le ae 
automobile bodies and body parts NADA Names Kiplinger 
‘mn large volume. Publications Chief 

“We are tooled and prepared to WASHINGTON. —Lee Moran 
4o almost twice as much business executive vice-president of NADA, 
tes eink fas oder Winer ae ou ote 

alter M. i 
we can obtain from these improved of NADA. sieves onke Soe aasiene 
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lished we are ready to increase the | new executive vice-president, was introduced to other officials by Henry Ford II, president. Left to right: J. R. Davis, vice-| members through NADA publica- ~~ 


president, sales and advertising; M. L. Bricker, vice-president, manufacturing; John S. Bugas, vice-president, industrial rela- 
tions; Albert J. Browning, vice-president, purchases; Benson Ford, director; Ford II, Breech, R. H. McCarroll, director of engi- 
neering, and H. L. Moekle, vice-president finance. 


volume of our operations substan- 


’ tions, of which Kiplinger will 
plinge be 


in charge. 
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S THIS is written a week in 


advance, it is my prediction 
that the OPA extension bill will 
not have become a law. How busi- 
ness cooperates in keeping prices 
down when OPA is inoperative will 
have a lot to do with whether it 
is continued or not. 

I was glad, therefore, that NADA 
wired all dealer associations 
strongly urging that dealers every- 
where observe OPA ceilings and 
regulations pending congressional 
action. This appeal was followed 
up by many state and local asso- 
ciations. 

Glenn B. Atcheson, general man- 
ager of the Minnesota Automobile 
Dealers Assn., for instance, re- 
layed to his entire membership the 
suggested advertisement to be used 
by either dealers or dealer asso- 
ciations. 

The copy follows: 

“Until final congressional ac- 
tion is taken and definite deci- 
sion is known (insert name of 
dealer or association) will hold 
the line and adhere strictly to 
OPA rules and regulations just 
as though OPA were still in full 
force and effect. Now as always 
we pledge policies and service to 
merit the continuance of public 
confidence.” 

The Stockton (Calif.) dealer 
group was one of the first to ad- 
vertise. On July 2, two days after 
the expiration of the OPA law, 
a 15-inch ad appeared in the Stock- 
ton Record and was signed by the 
Stockton Motor Car Dealers Assn. 
with a listing of all dealers’ names 
and addresses. The text of the ad 
follows: 

“In the light of recent national 
events centering around the con- 
troversy of OPA control and its 
effectiveness in controlling infla- 
tion, this association, composed of 
the leaders in the automotive in- 
dustry of Stockton, senses an obli- 
gation and sees an opportunity to 
exercise its leadership IN KEEP- 
ING PRICES DOWN in the auto- 
motive field. 

“In the absence of government 
controls, we will make effective in 
our own organization our O 
CONTROLS to the end that prices 
will remain at their current levels 
so long as it is within our power 
to keep them there. 

“WE CAN DO NO MORE—WE 
WILL ASSUREDLY DO NO 
LESS.” 

Such early action by automo- 
bile dealers is to be commended. 
We as an industry should lead 
again. Such acts are certain to 
produce a lot of good will and 
have an influence on stabilizing 
other lines. 

I imagine the effort in Stockton 
was sparkplugged by John H. Ea- 
gal, an old-time Ford dealer in 
Stockton who has been president 
of the local association for 16 


years. 
of + + 


Vital Subjects Listed 


For Parley in Va. 


OHN RAINE, manager of the 

Virginia state association, has 
called a summer convention at 
Richmond July 14-15. At the time 
the convention was planned it was 
anticipated that full information 
could be given on the affect of the 
renewal of the OPA extension act 
on the dealers. 

The program outlined otherwise 
is of extreme importance, cover- 
ing as it does employer and em- 
ploye relationships, permits and 
priorities on building construction 
and expansions, surplus govern- 
ment parts, group insurance, ac- 
cessory sales, as well as banquet 
and other entertainment. Virginia 
conventions, whether regular or 
special, are always successful. 

” * * 


Dealers Face No Hurdle 


In Annexing Property 
~=PEAKING about construction 


~ and expansions, many dealers 
are held-up-on their plans because 


Dealers’ or salesmen’s comments, questions or requests may 
addressed to John O. Munn in care of Automotive News, 
and the writer’s name will be kept in confidence if 
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of the shortage of material and 
manpower. One part of the expan- 
sion plans which need not be held 
up, however, is acquisition of ad- 
joining vacant real estate. 

All dealers who strive for it 
can be sure of additional main- 
tenance business because it is 
certain that the number of au- 
tomobile owners are going to in- 
crease in this country. 

With many dealers, the acquisi- 
tion of adjoining vacant property 
could constitute their major ex- 
pansion program. With this addi- 
tional parking space, all of the 
footage in the dealer’s present ga- 
rage can be used for stalls for ac- 
tual mechanical work rather than, 
as is now too frequently the case, 
used for cars waiting for service 
or waiting for delivery. 

Space inside the dealership is too 
valuable for such use. Space, how- 
ever, on the parking lot for such 
cars not only contributes to the 
efficiency of the present plant, but 
will go a long way towards keep- 
ing and attracting business. 

One of the important profits 
available for a dealer shop is lubri- 
cation. Owners would prefer to 
have the dealer lubricate their 
cars because. they are confident of 
his interest in the performance of 
the car he sells. 


Dealer competition, however, 
consists mainly of filling stations 
that may be more conveniently 
located for the owners. With ad- 
ditional parking and delivery 
space around the dealership, this 
competition can be met because 
the owners can leave and pick 
up their cars without delay. The 
bottleneck for many dealers is 
congestion at entrances and exits. 
It should not be difficult for the 
dealer to make his decision in re- 
gard to acquiring adjacent vacant 
property even though real estate 
may be high at the present time. 
If, for example, a lot next door 
is priced at $10,000, a dealer only 
has to see his way clear to pick 
up enough extra business to pay 
the modest taxes and $50 a month 
interest charge if he capitalizes 
his $10,000 investment at a 6 per- 


cent rate. 
* ~ * 


Shop Chiefs Must Also 
Do a Selling Job 


| bo TALKING about service, many 

dealers during the war took the 
entire responsibility for service and 
managed the department. Now 
that new cars are being delivered, 
many of them are relinquishing 
that responsibility to the service 
manager and foreman. 

Most dealers are naturally sales- 
men and prefer the sales end of 
the business. Service is also sales 
and in turning over the responsi- 
bility for that department, the new 
leaders should be coached on the 
selling aspects of the business and 
in handling people. 


The service manager’s assign- 
ment is a double responsibility, 
not only public relations, but em- 
ploye relations. Labor is your 
most expensive commodity. Your 
manpower should be allocated 
properly and working conditions 
and wages must be at a high 
plane, or employes will be lost 
to competitors. 

Incidentally, it is important that 
your service manager and foreman 
should be given responsibility. To 
the average employe the foreman 
is the company. He can’t be just 
a figurehead. He must have the 
freedom of choice as to who is to 
work for him. 

+ * * 


More Productivity 


MANY dealers are finding that 

disabled veterans often outpro- 
duce the average worker. Actual 
data gathered by the Bureau of 
Labor Statistics reveals that im- 
paired workers average 3.6 percent 
more output than the average em- 
ploye. An impairment may prove 
to be a stimulant. 
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NADA Warns U.S. Plans 


Thorough Tax Check 

WASHINGTON.— NADA has 
learned reliably that the Intelli- 
gence division of the Internal 
Revenue bureau will carefully 
investigate dealers’ tax returns 
to uncover any side payments 
in excess of OPA ceiling prices, 
the association reports. Returns 
for 1946 will receive special at- 
tention, it was said. 





Speakers Listed 


For Va. Dealer 


Session Today 


RICHMOND, Va.— Members of 
the Automotive Trade Assn. of 
Virginia will hear speeches on a 
number of vital topics at ATAV’s 
summer convention continuing to- 
day (July 15) at the John Mar- 
shall hotel here. 

Speakers and subjects scheduled 
for today’s sessions follow: 

John T. Grigsby, former NLRB 
attorney, “Employer-Employe Re- 
lations”; O. M. McCullough, dis- 
trict construction manager of CPA, 
“Dealer Building’; Owen L. Coon, 
chairman of General Finance Corp., 
“Are You Going to Lose Your 
Dealer Reserve?” 

Richard S. Thompson, chief of 
the Automotive Replacement Parts 
section of WAA, “Government Sur- 
plus Parts”; C. H. Morrissett, com- 
missioner of taxation for Virginia, 
“Dealer State Taxes”; Edmund 
DeJarnette, insurance advisor to 
the Automotive Trade _ Assn., 
“Group Insurance.” 

T. Nelson Parker, former attor- 
ney in the Richmond office of 
OPA, “Report on OPA’s Status as 
of July 14”; William L. Mallon and 
Lee W. Moran, president and exec- 
utive vice-president, respectively, 
of NADA, “What’s Going On in 
Washington?”; Howard A. Bellows, 
eastern regional sales manager of 
General Tire and Rubber Co., “Tire 
Profits and Sales,” and Gene Flack, 
sales manager of Sunshine Biscuit 
Co., “Gangway for a Shot of Sun- 
shine.” 

Sen. Harry F. Byrd and Gov. 
William M. Tuck, both of Virginia, 
are scheduled to attend the con- 
vention banquet tonight. 





DETROIT.—Whether Michigan’s 
dealer licensing law is constitu- 
tionally valid for new-car dealers, 
as well as used-car dealers, will 
be the central point of dispute 
when proceedings in James Powers’ 
suit over enforcement of the act 
get under way next fall. 

Powers, a Pontiac dealer here, 
has sued the State of Michigan 
because of its refusal to grant him 
a license under the act. The state 
contends that it can refuse to grant 
a license to any fraudulent dealer- 
ship, new or used, and that Powers 
is liable because he allegedly has 
engaged in fraudulent activities on 
sales tax payments. 

Detroit Circuit Judge Theodore 
Richter, before whom the case is 
to be tried, recently denied a mo- 
tion of dismissal made by the 
state. Judge Richter ruled that 
Powers must be given a chance 
to argue that the law is unconsti- 
tutional when applied to new-car 
dealers. 

Belief that no new-car dealer 
can do business without trading 
in used cars in some way is the 
foundation of the defense case, 
as presented by the state and 
the Detroit Auto Dealers Assn. 
DADA has sided with the state 
in the long legal fight against 
Powers. 

Wilbur M. Brucker, attorney for 
DADA and former governor of 
Michigan, explained that no. new- 
ear dealer sells autos without’ ac- 
cepting trade-ins. Thus, he said 
new-car dealers must come under 
the scope of the licensing act. 

On this assumption, the state 
filed the motion to dismiss the 
case with Judge Richter. In a 
seven-page opinion, however, the 
judge declared that Powers ought 
to be allowed to state his case at 
the trial next fall. 

The case will be appealed to the 


Test Mich. License Act 


State, DADA to Fight Powers on Claim 
New-Car Dealers Are Legally Exempt 
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Meeting Challenge 


Reports From Every Section Show Dealers 
Are Maintaining Reputation 


DETROIT.— The nation’s auto 
dealers have met with prompt- 
ness and apparent success the chal- 
lenge created by the lapse in price 
control. 

Newspaper advertisements by 
virtually every association and 
many individual dealers testify to 
the firm resolve of the dealers to 
sit tight on the price lid while the 
OPA revival debate continues in 
Washington. 

AvuTomoTivE News’ nationwide 
canvass has yet discovered no 
new-car dealer who is charging 
more than the OPA level for a new 
model. Reports that dealers would 
call a halt to new-car sales until 
the situation is clarified have 
proved unfounded. 


Not only are dealers disposing 
of the new cars as rapidly as 
they reach the showroom, but 
they are looking to the time 
when vehicle and service prices 
can be reduced. 

Dealer meetings called to dis- 
cuss the effect of OPA’s demise 
have given especial attention to 
the possibility of lowering service 
rates in view of the increase in 
competition from independent ga- 
rages. 

The consensus is that if any- 
thing, restoration of OPA will only 
serve to keep prices up, as evi- 
denced by the service situation. 

Many dealers have put into ef- 
fect the 4 percent cut in used-car 
prices, originally scheduled to com- 
mence on July 1. This was done 
to show the public that price de- 
creases, rather than increases, were 
the long-range objectives in the 
trade. 

The used-car situation has 
more nearly approached the con- 
cept of a “free market,” how- 
ever, than other fields in the 
trade. Prices have been advanced 
or reduced in accord with the 
value of the car for sale. 

In several instances, this has 
meant the former “black market” 
price. But reports of skyrocketing 
used-cdr prices are mostly exag- 
gerated, since the old ceilings bore 
little meaning in the used-car mar- 


State Supreme court regardless of 
Judge Richter’s eventual findings, 
it was stated. An adverse decision 
there, DADA officials said, will re- 
sult in a drive for a “legal” meas- 
ure. Brucker, however, said he was 
“sure” that the law was constitu- 
tional in all respects. 

life would not have been 
given the case, it was observed, 
if not for the state’s rejection 
of Powers’ offer to pay in full 
the delinquent sales taxes 
charged up to him. 

The dealer’s apparent attempt to 
settle the original tax suit failed 
when Secretary of State Herman 
Dignan declined to accept the 
money proffered by Powers and 
persisted in refusing to issue a 
license. 

In the original court action, the 
roles of defendant and plaintiff 
were reversed. The state then sued 
Powers to recover the dealer’s 
claimed delinquency of $29,000 on 
sales tax returns. 

The licensing act stipulates 
that the secretary of state, rather 
than the revenue department, 
must collect the sales tax from 
a dealer at the time he is li- 
censed. 

The first suit started when the 
sales tax department audited Pow- 
ers’ books nearly three years ago 
and claimed a delinquency of $29,- 
000. When Powers disputed the 
claim, the state filed suit in the 
Wayne Circuit court. The automo- 
bile dealer was upheld. 

Despite the outcome, Secretary 
of State Dignan refused to grant 
Powers a new license. The dealer 
offered to pay the claim and a 
settlement was recommended by 
Louis H. Nims, sales tax director. 

But Dignan brushed the money 
aside, although the dealer carried 
it in cash to the Capitol in a suit- 
case. 





ket. The scores of individual trans- 


actions were consummated without 4 


regard for ceiling prices. 
Later second hand models, those 


in the greatest demand, are selling a 


for more than the OPA level. An 


Akron lot has listed a 1941 Chrysler "| 


for sale at $1,895. Ceiling 
$1,425. 

In Kansas City, however, declin- 
ing used-car prices to dealers are 
reported. Ira Hamilton, co-owner 
of Kansas City Automobile Auction 
Co., said that at the first auction 
after controls went off, there was 
an average price drop of $50 on 
each of the 100 cars sold. 

He declared that the dealers 
who bid on the post-OPA cars 
“paid exactly what they thought 
the car was worth and not what 
the OPA told them to pay.” For 

instance, he said, a 1941 Olds- 
mobile with a ceiling of $1,560 
sold for $1,270. 

Fort Worth used-car dealers re- 
solved to bring prices on 1942 mod- 
els down to the level for 1946 cars, 
while the San Antonio used-car 
association expressed the belief 
that “used-car prices will now re- 
flect their true value instead of a 
false ‘book value’.” 

The Akron District Automobile 
Dealers Assn. offered its members 
advice on all phases of the OPA- 
less market. The advice was con- 
tained in a bulletin issued July 1. 
“According to OPA regulations,” 
it said, “used-car prices were to 
have been reduced 4 percent as of 
July 1. We urge you to put this 
regulation into effect, particularly 
since new-car dealers are advocat- 
ing that prices of used cars have 
been too high and we have sup- 
ported our contention by offering 
less for the used car in trade on a 
new car. 


“One of the major factors that 
new-car dealers must consider at 
this time is that when OPA dies, 
the factory will again establish 
prices on new automobiles, there- 
fore, again we believe it a good 
policy to stick to OPA regula- 
tions and not have new-car deal- 
ers find themselves in the posi- 
tion of attempting to establish 
their own retail prices. 

“A recent survey shows that as 
far as the service part of our busi- 
ness is concerned we are operating 
on a competitive basis and have 
been for the past several months. 
Therefore, we have nothing to lose 
by supporting OPA regulations re- 
garding service, as certainly we 
should be giving more considera- 
tion to adjusting our service prices 
toward anticipating a greater vol- 
ume in view of the competition 
from independent garages, rather 
than depending on higher prices 
to carry the service end of our 
business.” 

Arcade Pontiac, Washington, 
published an advertisement in the 
Washington Post pledging the 
dealership to keep all prices un- 
changed. 


N. Y. Dealers Use 
Book to Decide 
Used-Car Value 


NEW YORK.—As the result of 
an agreement between local OPA 
officials and the Automobile Mer- 
chants Assn. of New York, Inc., 
dealers here were advised to use 
the Red Book published by the Na- 
tional Used Car Report, Inc., in 
determining the “reasonable value” 
of used cars taken as tradeins. 

It was believed that the use of 
the Red Book would eliminate the 
difference of opinion and argument 
in determining whether “reasonable 
value” was being allowed. 

Although the agreement included 
the National Used Car Report only, 
advice was that the action could 


be interpreted to also include ‘the © 


retail figures shown in the NADA 
Official Used Car Guide. 


Tacoma Dealers Close 


All Day on Saturdays 
TACOMA, Wash.—Dealers, inde- 
pendent garages and automotive 
jobbers have agreed to close all day 
Saturday, as well as Sunday. 
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AUTOMOTIVE “ WE STAND FOR: 
Bi ~ { 1. Fair and equitable contracts between manufac- 
D Ay <\A Mi turers and dealers in motor vehicles, parts and ac- 
Ef *  cessories. 1 2. A fair profit to the dealer on every 
A‘% used vehicle accepted in partial payment for a new 
car or truck. 1 3. Every dollar of gasoline tax col- 
t lected by state or federal governments applied to 
E iT] the building and maintenance of highways. 1 4. The 
R elimination of governmental and bureaucratic con- 


trols over this industry. 15. A return to the precepts 
of independence and the rewards of applied energy 


NEWS 
and ability, which made America and gave more of her citizens more of 
the better things of life than anywhere else in the world. 








Credit to Dealers ; 


EW-CAR dealers deserve credit for the intelligence with 
which they are meeting this period of OPA suspension. 


Reports from across the nation indicate that few if any 
new-car dealers are taking advantage of the situation. And 
among the nation’s businessmen, few have a more bitter 
gripe against the OPA than new-car dealers. 


After a tough struggle during the war years, they found 
their traditional discounts slashed by OPA just when they 
thought they would have a chance to get on their feet in 
preparation for the tough, competitive battle ahead. 


But OPA didn’t see it that way. OPA, looking through 
rose-tinted glasses, saw many lush years for the dealers, 
and was determined to interfere. 


OPA did interfere. Not only through cutting discounts, 
but through snarling the lines of supply which would have 
made possible those years of full production. 


Nobody knows better than the auto dealers the restric- 
tions of OPA red tape. They have been choked for years 
in it. 

Yet with OPA reaping some of the bitter harvest it plant- 
ed, auto dealers have shown great forbearance. They know 
their cause is just. They know that justice will come, how- 
ever late. 


Chance For Dealer 


EGARDLESS whether OPA comes back into the auto- 
motive picture or not, now is a good time for all dealers 
to establish their control of the retail automotive market. 


Merchandising their own used cars gives the dealers con- 
trol over the used-car prices and makes it possible for them 
to ward off any tendency toward unwarranted high prices 
that might bring repercussions later on. 


The dealer is in the saddle now—he can buy his trade-ins 
at a fair price and sell them at a fair profit. He can to a 
great extent establish the market price for all used cars by 
doing a legitimate and fair business—if he controls the 
retail sale of his trades. 


The dealer also is in position to capture the bulk of the 
service business if he makes an effort to give his new-car 
buyers—and his present owners—the type of service they 
can expect from their dealers. 


Dealers who wholesale their trades and neglect the quick 
service features in their shop can blame only themselves if 
they allow used-car prices to skyrocket and customer serv- 
ice to slip away from them. 





“Bill” 
youthful wizard of automotive and 
airplane engineering, made a talk 
in Cleveland yesterday which could 
cure what ails us, if all the people 


Stout the perpetually 


of this country 

WE'RE could hear it and 
SCARED be brought to be- 
TO DEATH" lieve and apply its 
truth. It was a 

speech of the future. Bill Stout 
never looked back over his shoulder 
once. Most of us are looking over 
our shoulders all the time these 
days and seeing things in the dark. 


The trouble with the people of 
this country right now is that they 
have lost faith in our economy. 
They don’t believe that we can pro- 
duce enough, and distribute enough, 
so that every segment can get its 
share—a bigger share than it has 
ever had before. 


So the farmer has put on a strike. 
He says, “I’m not getting mine, and 
so I won’t play.” He is on a produce 
strike of his own. 

But he’s just a Johnny-Come- 
Lately. Labor has been striking be- 
cause it is scared that it isn’t going 
to get its share. “Let’s grab now. 
Let’s get our share in advance. 
Let’s grab because there isn’t going 
to be enough to go around and we 
want to get ours ahead of the rich 
so-and-sos who run the business.” 
So the strikes. So the further chok- 
ing of production. 

* * * 


Business has been scared, scared 
of government, scared of not get- 
ting its share, scared that the in- 
stitution of profits was going to be 
busted wide open. It’s been cutting 
distribution to protect this institu- 
tion of profits in advance. 

Said Bill Stout, “Industry isn’t 
just something out of which to 
make money. Industry is the thing 
which has changed the world. 
There’s too much talking about 


-|something to make money out of 


somebody else.” 
ok * * 


It is the true purpose of indus- 
try that it produce enough wealth, 
and, of course, distribute it, so that 
the worker can afford to buy what 
he produces. “Tool up—tool up to 
produce so much with so little 
labor, that labor can buy what it 
produces.” 

What is the truth? The answer 
we get to that is that this coun- 
try somehow right now needs the 
greatest united revival of faith in 
its history, faith in what we can 
do for ourselves if we produce and 
distribute—and do it together. 


* * * 


Don’t get mad at labor. 

Don’t get mad at the farmer or 
the storekeeper. 

Don’t get mad at the govern- 
ment, or the manufacturer. 

If you’re going to get mad, 
people of America, get mad at 
yourselves, get mad at all the 
ghosts you have seen, all the fake 
scares you have given yourselves, 
at the failure to pick leaders who 
will focus, not on police methods, 
but on production methods. 

7 * * 


We are scaring ourselves to 
death. We are destroying our faith 
in our own economy. We are believ- 
ing that we can’t increase our 
wealth so that all can get a richer 
share. 


We are subscribing to a faith 
that we must get ours first, and 
biggest—because there’s only so 
much and therefore we must fight 
over it. 


Produce more, distribute more, 
and make all our wealth bigger, 
and then we can cut it up in big- 
ger and better slices. 

But first we must make it. Some- 
how, somewhere, in the combined 
leadership of this country we have 
got together to put everybody on 
his mark to go ahead now, to start 
work, to quit stalling, to quit grab- 
bing, to work and produce. 

And in this, capital and labor, 
and all of us, shall be put in our 
place—to contribute to the limit of 
our natural capacity that we, all of 
us together, may all the time live 
better and more richly.—Cleveland 
Press, June 27, 1946. 


FEW NEW CARs 
MEAN PLENTY 
MUCH TIRES 
~_ OLD 
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The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upon request. 





Praises Fulton Lewis 


Too many of us wait until a 
friend has breathed his last be- 
fore we “send flowers” or express 
our regard and respect for him. 


Too many of us are lacking in 
honest appreciation or at least in 
an expression of that appreciation. 


I consider that Fulton Lewis jr., 
over the Mutual Network, has done 
more for business in general and 
automobile dealers in particular 
than any other radio commentator. 

I would like to see the AuTomo- 
tive News bring all the pressure 
possible, through its columns and 
through personal contact work, 
with other national trade, business 
and industrial organizations, to 
have their members write the Mu- 
tual Network, asking that the Ful- 
ton Lewis broadcast be extended 
from 15 minutes to a half hour 
daily and that thanks and appre- 
ciation be. expressed to the Mutual 
Network and to Fulton Lewis, by 
as many thousand people that the 
AvuTomoTivE News can _ influence 
people to write—JoHN E. Raine, 
general manager, Automotive 
Trade Assn. of Virginia, Richmond 


Tool Owners 


A friend showed me your June 
17 issue with mention of the Tool 
Owners union. If this is what I 
think it is, a union of those who 
supply the tools (i.e.—the money 
as capital) please give me full in- 
formation as to membership. 


The writer spent four years in 
the service and the news of strikes, 
especially those that occurred dur- 
ing overseas duty, have left an 
indelible impression—A.Lex L. H. 
DarraGH, Chicago. 


Eprror’s Note: The Tool Owners 
union is precisely what our read- 
er’s late-serviceman-friend sus- 
pects and his inquiry has been 


forwarded to national headquar- 
ters, Lexington, Mass. 


Too Much Rice 


Receiving message of congratula- 
tion and surprise addressed to Bill 
Rice, of Chrysler, as result of error 
in photograph your 8th issue. Con- 
fusion heightened by failure to 
mention my last previous connec- 
tion—Willys-Overland Jeep division 
and two immediately prior—Tank 
Automotive Center and Chevrolet 
Motor division connections with 
which mainly identified in the in- 
dustry. Will appreciate your recti- 
fying next issue. In this regard look 
out for possible further confusion 
with Gene Rice, formerly of Willys 
Jeep division and Dodge and son 
of late Reverend Mike, and Al Rice, 
formerly of Chevrolet, and Martin 
Rice, now with Arthur Knudner. 
It’s a case of too many Rices in 
the business or which Rice is 
which. All of these Rices, by the 
way, vehemently and passionately 
deny any relationship to each other. 
Regards and thanks.—WENDELL P. 
Rice, general sales manager, Ward 
LaFrance Truck division. 


Eprror’s Note: See “Let’s Face 
It,” Page 22. 


Coming Events 


22-24—-Chicago (Palmer House). Midsum- 
mer meeting, Automotive Trade Assn. 


Managers. 
AUGUST 
22-24—Seattle (New Washington hotel). 
SAE National West Coast Transpor- 
tation and Maintenante meeting. 
SEPTEMBER 
Milwaukee (H ote! Schroeder). 
SAE National Tractor meeting. 
11-13—Chattanooga. A nn u al convention, 
Tennessee Automotive Assn. 
16-17—Millwaukee. Annual convention of 
Wisconsin Automotive Trades Assn. 
16-17—Annual convention, Automobile Deal- 
ers Assn. of West Virginia. 
23-24—-Philadelphia. A nn ual convention, 
Pennsylvania Automotive Assn. 
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HOW THE AMERICAN LEGION 
AND FORD HELP BOYS TAKE THE ROAD 
TO BASEBALL STARDOM 
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any’ ee ee 
eT PS : = This American Legion Junior Baseball float, 
entered by the Ford Motor Company, appeared in 
> the great parade high-lighting Detroit’s celebra- 
y tion of the automobile’s Golden Jubilee. 
cr “Play Ball, Son!” ... All over the country, America’s young- 
_ sters are learning sportsmanship and teamwork, building 
es a mind and body, in the great American Legion Junior Base- 
ball program. Under the sponsorship of Ford and 
Lincoln-Mercury Dealers, this activity is now in its nine- 
teenth season. 
On these Junior Baseball teams, boys under 18, furnished 
“+ with uniforms and equipment through the co-operation of 
their local sponsors, compete from community contests on 
through to the national title. One measure of the value of 
2 this program—in terms primarily of baseball—is the fact 
os that from these teams have come such famous players as 
- Mike Tresh, Bob Feller, Bob Swift, Bobby Doerr and 
2c- Barney McCoskey. 
on . 
nk ° ae ° ee oo: 
let Through this activity, developing a spirit of competition 
= with fair play, can come better, finer citizenship. That is 
ti- the objective—important to American boyhood and to 
= Ford. For the future of America lies in the hands of our 
- youngsters of today. 
ce, 
tin 
- ww * « “w Ww Ww wv w x 6 
is a 
she . 
ely BASEBALL FANS! Get behind your American Legion Junior 
> Baseball Team . . . see lively, action-packed games .. . 
rd watch tomorrow’s stars today! You'll be helping to 
build better citizens through America’s greatest sport! 
ce 
: Ford Motor Company 
S Silver Plaque ... 
_— symbol of National 
1m- Championship. 
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Holiday, Shortages Cut 
GM’s Auto Output 


DETROIT.—The long Fourth of 
July week-end and continuing ma- 
terial bottlenecks caused a sharp 
decline in its U. S. production of 
passenger cars during the week, 
General Motors reported. 

A total of only 9,762 passenger 
cars was produced in the July 4 
week by the five car manufactur- 
ing divisions of GM, as compared 
to 17,767 the previous week. In the 
same week of 1941, GM produced 
35,773 passenger cars. 

Total passenger car production 
in the United States for this 
year by GM reached 175,508, as 
compared to the 1,242,252 pas- 
senger cars in the same period 
of 1941. 

Assembly lines at Cadillac were 
down the entire week for inven- 
tory and also to permit the build- 
ing up of depleted parts banks. 
Cadillac assembly was resumed 
last Wednesday. 

Truck production for the week 
also fell off, with 4,954 units being 
produced as compared to the 6,244 
units produced during the week 


Sharp Rise Seen 
In Small Cities 
By Hoffman 


NEW YORK—Merchants in 
small towns will have a most im- 
portant part in the maintenance 
of high levels of production and 
employment in the years to come, 
Paul G. Hoffman, chairman, Com- 
mittee for Economic Development, 
declares in an article in the Ameri- 
can Druggist. 

Responsible estimates by Ameri- 
can manufacturers compiled by the 
CED Marketing committee indicate 
that as soon as reconversion has 
been completed they will be turn- 
ing out 42 percent more civilian 
goods than they did in 1940, Hoff- 
man said. 

“But production cannot be ex- 
pected to continue on this scale if 
these goods are not sold, profitably 
and rapidly. This means every 
merchant, especially those in small- 
er communities, who wishes to get 
his share of this business, will 
have to gear his enterprise to han- 
dle at least 30 to 45 percent more 
business in unit volume than he 
did before the war. 

“Bigger and better equipped 
stores, well trained salespeople, im- 
proved delivery equipment, and 
well balanced advertising programs 
are part of the necessary planning 
to distribute this increased volume 
of goods and thus assure continued 
high levels of production and em- 
ployment.” 

He added, “Individual workers 
have the responsibility of making 
the most effective use of job op- 
portunities that are available to 
them. They owe it to themselves 
to study and advance in those fields 
of employment in which they are 
engaged, or to seek new jobs which 
will utilize their highest skills. They 
also have the res. ~nsibility for 
giving a good day’s work for a 
good day’s pay. 

“Labor leaders have a joint re- 
sponsibility which they share with 
management, that of encouraging 
high productive efficiency, which 
alone can make the bigger pie 
which will provide bigger slices 
for both employer and employe.” 


OPA Uses Invisible Ink 


To Trap Ceiling Violator 
WASHINGTON.—A new OPA 
enforcement technique involves 
the use of money, marked with 
invisible ink, to trap ceiling vio- 
lators. It is reported that the 
method was used when a Phila- 
delphia veteran charged an auto 
dealer with asking more than 
the ceiling price for a truck. 
It is also reported that a vet- 
eran who complained that a re- 
frigerator deal involved a bonus 
of $50 was advised by the OPA 
to pay with marked money, Sub- 
sequently, the furniture dealer 
was confronted in court: the 
marked bills as OPA evidence. 
eS sa 





previous. Total truck production 
for the year to date is 88,716, com- 
pared to the 234,245 trucks pro- 
duced in the same period of 1941. 

There was a sharp decline in the 
number of supplier strikes affect- 
ing GM car and truck production, 
with 34 such strikes settled and 
nine new shutdowns reported. To- 
tal net strikes affecting GM pro- 
duction during the week were 58, 
as compared to 83 the previous 
week. 

A survey of these supplier 
strikes showed that 37 of them 
had been in progress for more 
than 60 days; 12 had been in ef- 
fect for more than 15 days; while 
nine others had been in progress 
from one to 15 days. 

Following is a tabulation of pro- 
duction figures for car and truck 
divisions: 


Week Week 
Ending Ending 
July6 June 29 
Chevrolet— 
Passenger ....... 4,512 9,062 
EE. beets ave.tes 4,077 5,553 
BOD cece vcccse 1,707 2,584 
ME <gieo-s ok, 00 dws 644 
Oldsmobile ........ 1,425 1,837 
eee 2,118 3,640 
GMC Truck & 
Coach— 
EE. a:a3e6.c wees 816 611 
CONTIN onsen cs 61 80 
GM of Canada ... 1,001 1,692 
Total, U.S.-Canada 15,717 25,708 


Following is a comparison of car 
and truck production for the year 
to date as compared to the same 
period of 1941: 


1946 1941 

Chevrolet— 

Passenger ....... 84,132 632,253 

EE {60.8 viwee 82,513 181,656 
ae 30,056 192,392 
Oldsmobile ........ 24,338 159,034 
SEE. b 665% ono kkee 29,539 216,982 
GD 5 bocce ss ten 7,443 41,591 
GMC Truck & 

Coach— 

EE sone ode ces 5,463 51,508 

SO Sas cscs 740 1,081 
GM of Canada..... 14,784 64,079 
Total, U.S.-Canada 279,008 1,540,576 


Fedders Exceeds 
Prewar Output 
By 50 Percent 


BUFFALO. — Fedders - Quigan 
Corp., producer of auto radiators, 
reported last week it is operating 
at a rate 50 percent higher than 
prewar and that it has doubled 
prewar capacity. 

The report was in correction of 
an article in the June 24 issue of 
AUTOMOTIVE News, which stated that 
a lack of copper had forced Fed- 
ders-Quigan production down to 25 
percent of capacity. 

Company officials said that the 
Buffalo firm now has sufficient cop- 
per on hand to meet assembly line 
demands for radiators. 


Defects Greatest Cause 
Of Mo. °46 Accidents 


ST. LOUIS.—Automobiles which 
ran off the road, most of them 
because of bad tires or mechani- 
cal defects, caused 157, or 27 per- 
cent of the 569 traffic accidents on 
the highways of Missouri during 
May, according to the State High- 
way department. Collisions occur- 
ring at intersections were the 
source of 146 of the 569 accidents, 
or 25 percent, and headon smash- 
ups occurred in 139, or 24 percent 
of the cases. 


May’s traffic toll of 43 deaths 
and 598 injuries brought the state- 
wide average so far this year to 
146 percent of the figure for the 
same period of 1945. Traffic vol- 
ume on the highways this year, 
however, is 61 percent higher than 
a year ago and within 7 percent 
of the state’s peak year of 1941. 


Shel-Mor of Buffalo 


A certificate of partnership has 
been filed for Shel-Mor Motors, 
1142 Jefferson Ave., Buffalo. Part- 
ners are Morris Gershbein and 
Sheldon Macoff. 





Auto Doings in Pictures. . 


OFLA OUT FRONT 
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FORD WILL be the first manufacturer to utilize a dirigible to carry ‘‘super spec- 
tacular’’ electric signs into the sky over New York City and the Eastern seaboard. 
Approximately 22,000,000 people will see the advertising messages, which will be 
visible for five miles. 





POSTWAR DRIVEAWAY. Studebaker Pacific Corp.’s West Coast assembly plant in 
Vernon, Los Angeles suburb, staged its first postwar driveaway two days before the 
Southern California premiere of the 1947 Studebakers: This picture on the factory ‘‘back 
lot’? shows dealers from the Los Angeles metropolitan area lined up in front of 60 
new Champions. 





THE ASSEMBLY shop, where the Russian ZIS 110 is made, is spic and span. Work- 


ers are made to wear white coveralls. Soft flannel mats are placed on the fenders to | 


guard them from being scratched during the installation of other parts.—(SIB Photo) 





AUTOMOBILE RADIOS start rolling off production lines at RCA Victor’s new Chi- 
cago plant. Smiling their approval as girl employes put the finishing touches on the 
receivers are Harold Renholm, Chicago regional manager for RCA Victor, and C. C. 
Lewis, manager of the Chicago plant. 





TATTLE-TALE dials keep tabs on the Salsbury Motors variable-speed transmission, 
shown here as part of the ‘‘power package,’’ consisting of a Salsbury engine, auto- 
matic clutch and the transmission. Lever which Margo Draper is holding puts the brake 
on the wheel which is being driven by the power package. The transmission automatic- 
ally goes into “‘low’’ as Miss Draper applies the brake, and shifts back into high gears 
as the load on the wheel is lessened. E. F. Salsbury, vice-president of Salsbury Motors, 
Pomona, Calif., is explaining the special centrifugally-operated automatic pulleys which 
shift the gear ratio on the variable-speed transmission. The dials show engine speed 
and speed of the wheel. Salsbury is a subsidiary of Northrop Aircraft, Inc. The motor 
is a six-horsepower gasoline type. 











Experts Predict 
Cheaper, Better 
Synthetic Tire 


HERSHEY, Pa.—Better and 
cheaper tires for the motoring pub- 
lic will result from the increased 
use of synthetic products, the na- 
tional textile seminar of the Phila- 


= delphia Textile Institute was ad- 
#| vised here last week. 


Added to this was the warning 
that tire makers will step up the 
use of synthetics in cords unless 
cotton prices recede. 

A discussion on the influence of 
textiles in tire manufacturing was 
presided over by Gordon Smith, 
vice-president of the U. S. Rubber 
Co. Smith hailed the synthetic tire 
now being marketed. 

Dr. Lewis Larrick, of the Insti- 
tute of Textile Technology, Char- 
lottesville, N. C., described syn- 
thetic tires now being manufac- 
tured as “the equal of prewar rub- 
ber tires in every way.” 

Larrick added that the lifting of 
government control which prohibits 
the use of synthetic rayon in the 
size tires generally used for pas- 
senger cars would “enable the pas- 
senger car owner to get more tire 
miles for his dollar.” 


New Car Sales 
At 1,527 in April 
In State of Wash. 


SEATTLE.—Reports on new-car 
sales in this state show April on 
the upgrade, compared with other 
months of the year thus far. The 
figures were compiled by Business 
Control, Inc., automobile statis- 
ticians. 

Car sales for April, 1946, follow: 
Ford 329, Plymouth 259, Dodge 164, 
Nash 148, De Soto 118, Hudson 117, 
Chevrolet 113, Chrysler 78, Stude- 
baker 64, Mercury 44, Pontiac 26, 
Oldsmobile 19, Packard 14, Lincoln 
11, Willys 9, Buick 8, Cadillac 6. 

This total of 1,527, more than the 
total sales of the three preceding 
months, brings sales of passenger 
cars in Washington state since Jan. 
1, 1946, to a total of 2,814. In the 
ladder of sales since Jan. 1 for 
the four-month period, Ford leads 
with 730, Plymouth is second with 
383, Nash third with 323, Dodge 
fourth 286, and Hudson fifth 256, 
Studebaker sixth with 218, this 
comprising the cars that exceeded 
the 200 mark. 

Sales of trucks and buses for 
April follow: Ford 183, Dodge 132, 
Chevrolet 104, International 63, 
Studebaker 34, Diamond T 18, 
Willys 17, Kenworth 12, with others 
under 10. 


Pay Laws Aired 
At Boise Parley 


BOISE, Id.—How the wage and 
hour laws affect automotive deal- 
ers was explained by Eli Weston, 
Boise attorney, at the June meet- 
ing of Boise dealers. 

The meeting of the second dis- 
trict of the Idaho Automobile Deal- 
ers Assn. was held in connection 
with the series of district meetings 
to be held throughout the state. 





Rights Asked to Install 


Auto Radiophones 

NEW YORK. — The American 
Telegraph and Telephone Co. 
has requested permission from 
the Federal Communications 
Commission to erect short-wave 
transmitters and receivers on 
800 miles of highways between 
New York, Washington and Buf- 
falo and between San Diego and 
Los Angeles, to establish high- 
way radiophone service for pas- 
senger cars, buses and trucks. 

The telephone company said 
that telephone calls to and from 
a vehicle equipped with a small 
transmitter-receiver would trav- 
el on waves in the 35-44 mega- 
cycle region. For the use of 
truck fleets a special channel 
would be provided to prevent 
eavesdropping by competing con- 
cerns. It was added that some 
experimental equipment is al- 
ready installed between a few 
cities and “late summer may see 
the start of commercial service.” 
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SERIES 98 


Oldsmobile’s biggest and finest cars 
. . . the most luxurious ever pro- 
duced by America’s oldest motor 
car manufacturer. All Series 98 
“Custom Cruiser’ models offer a 
full line of extra-value features 
... plus styling a year in advance! 
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ss SERIES 76 AND 78 


Long, low, luxurious . . . Oldsmo- 
v: bile ‘Dynamic Cruisers” are noted 
4, for their smoothly flowing lines, 
7, their smartly tailored interiors. 
e- Available with either a 100 horse- 
6, power six or a 110 horsepower eight- 
In cylinder engine, Series 76 and 78 

models have wide popular appeal. 
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The Series 66 “‘Special”’ brings 
Oldsmobile’s year-ahead styl- 
ing down into the popular- 
priced field. Here’s big-car 
quality, roominess, and com- 
fort, plus unusual economy of 
operation — an outstanding 
General Motors value. 





Mu ” has come up with just about the newest, freshest type of motor car 
DZ), Oi —- styling ever to brighten a dealer’s showroom. There are three lines of 
FET ec LEADERS these new Oldsmobiles . . . all with that new-as-tomorrow look . . . and 

all just as advanced in performance as they are in appearance. Every 

new Oldsmobile model is available with that leader among the “drives” 

—GM Hydra-Matic Drive*. That means no clutch pedal. It means 


automatic gear shifting. And it means greater safety . . . with surer 
control and two hands always on the wheel. (*Optional at extra cost.) 


on” 
A GENERAL MOTORS VALUE 


| “ Automobile people have long respected Oldsmobile’s reputation for Style 
r anc SCE Leadership. And this year, America’s oldest automobile manufacturer 
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INDIANAPOLIS.—Dealers should 
ask customers to whom they de- 
liver new cars for testimonial let- 
ters stating the facts of the sale 





Chevrolet Dealer Speeds 


Delivery to Amputees 

BUF FALO—Announcing a 
new-car priority for wounded 
veterans, Don Allen Chevrolet 
has made arrangements with 
Chevrolet division for almost 
immediate delivery of all new 
models to those World War II 
veterans who cannot drive a car 
without a special driving aid de- 
vice. 

The agency is advertising, “if 
you are an amputee or are oth- 
erwise disabled so that you need 
some special device in order to 
drive safely, apply at once at 
Don Allen’s. We will telegraph 
your order immediately to the 
factory. 





Testimonials on Integrity 


Indiana ADA Suggests Dealers Obtain Letters 
From New Car Customers 
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and emphasizing that not one 
penny was paid in excess of the 
OPA ceiling for the delivery. 

That was the suggestion offered 
by the Indiana Automobile Dealers 
Assn. last week. 

And since dealers are already 
spending money to convince the 
public of their integrity, the In- 
diana ADA also suggested that 
copies of such testimonial letters 
reproduced in newspaper adver-| 
tisements would go a long way in| 
promoting public relations. | 

The association reported that 
stories alleging that sales depart- 
ment employes of dealers are en- 
gaging in unscrupulous activities 
had come to its attention in recent 
months. 

However, the association added, 
that even in the case of a few 
doubtful dealers it was certain that 
because of the penalties involved 
they were not taking any side 
money to influence the delivery on 
a new Car. 








OLDTIMERS IN THE tire sales field are these Detroit men whose total service with 
Goodyear aggregates 188 years, the majority of it in Detroit. Reminiscing about the 
‘good old days’’ are, left to right, George Minds, 13525 Woodmont Rd.; F. J. Miller, 
15083 Stahelin Rd.; L. B. Billings, 348 Hawthorne Ave., Birmingham; P. K. Coe, 70 
Colonial Rd., Grosse Pointe Shores; J. A. Lawrence, 20465 Stratford Rd., and F. W. 
Telford, 418 W. Parent St., Royal Oak (seated). Telford, manager of the Detroit office, 
has been with the company 36 years, 30 of which have been spent in Detroit. Lawrence 
has been with Goodyear 34 years; Coe, Minds and Billings, 30 years each, and Miller 
29 years. 





Controlled cooling means 
yo ye (ame Ch ay ts 








Cooling alloy-steel billets in 


ashes or similar material does not al- 
ways provide an accurate means for 


controlling the cooling rate. 


of exact control may allow thermal 
transformations to occur too rapidly, 
and cracks to form inside the billet. 


Bethlehem’s method of 


cooling of alloy billets governs the rate 
of cooling according to the thermal 
characteristics of the particular alloy 
steel. After rolling, the billet is placed 
in a bung-type furnace where the cool- 
ing is thermostatically controlled. The 


BETHLEHEM 


PF —_— 





Bung-type gas furnace used by Bethlehem for controlled cooling of alloy steel. 


a bed of temperature drop per hour is always 
constant and in many instances the 
cooling cycle is actually shorter than in 
older methods. This development re- 
sults in sounder alloy steel and greater 
freedom from internal flaws. 

Controlled cooling is another Beth- 
lehem advance in the production of 
fine alloy steels for exacting automo- 
tive, aviation and industrial uses. If 
you use alloy steel in any form we in- 
vite you to call on Bethlehem metal- 
lurgists for advice on analyses, heat 
treatment or applications. 


This lack 


controlled 


STEEL COMPANY. BETHLEHEM, PA. 


On the Pacific Coast Bethlehem products are sold by 
Bethlehem Pacific Coast Steel Corporation 


* BETHLEHEM ALLOY STEELS « 


Dealer Leader 


In Milwaukee 
Cites Car Facts 


MILWAUKEE. — William 
Schwartzburg, president of the 
Milwaukee Automobile Dealers’ 


Assn., estimates that about 3,000 
new cars have reached Milwaukee 
county so far this year. 

This seems to have had no more 
effect on waiting prospects than 
to increase their desire to obtain 
a car soon, he declares. Schwartz- 
burg, an Oldsmobile dealer, says 
a number of prospects have asked 
him why they cannot get a car 
when several have been seen on 
the streets lately. 

He tells them that in this coun- 
try there is a market for 10,000,- 
000 new cars, without figuring re- 
placements, and that from the first 
of this year until the latter part 
of June, only about 670,000 cars 
had been produced. 

Schwartzburg calls attention to 
the claim that about 15,000,000 new 
cars are required to fill the de- 
mand, but he feels that strikes 
have reduced the buying power of 
many workmen so they will be un- 
able to buy a new car for some 
time. 

This dealer also calls attention 
to a change in the dealer setup, 
which has been reduced by about 
35 percent, due to the heavy mor- 
tality during the war, and even 
since then some dealers cannot 
stand the heavy expense of keep- 
ing their showrooms open. So the 
result will be, he declares, stronger 
dealers but fewer of them. 


Hudson Appoints 
Loeb, Margetts 


DETROIT.— George H. Pratt, 
general sales manager of the Hud- 
son Motor Car Co., has announced 
two appointments made by Walter 
Ernst, divisional sales manager of 
the southeast division. 

Cecil Loeb, who has been zone 
manager of the Hudson Sales Corp. 
at Atlanta, was appointed Wash- 
ington, D. C., zone manager. Loeb 





Cecil Loeb Cc. 


Margetts 


was for many years associated 
with a large automobile manufac- 
turer and had previous experience 
as a territory supervisor for a ma- 
jor finance company. Claude Mar- 
getts, former district manager of 
the Atlanta zone, was appointed 
zone manager at Atlanta. Margetts 
had many years experience with 
Hudson in the Southeast. 


Telling Public 
Dealer’s Plight Is Stated 


In Cincinnati Ads 


CINCINNATI. — Newspaper ad- 
vertisements running in papers 
here last week, sponsored by the 
Fifth Third Union Trust Co., told 
car hungry prospects: 

“Your automobile dealer’s not to 
blame! He is just as anxious to 
give you your new car as you are 
to get it.” 

The ad advised further: “He can’t 
deliver something he hasn’t got, 
and he has a waiting list a mile 
long. Sympathize with your dealer. 
He has been four years with prac- 
tically mo new cars and very few 
used cars to sell. And on top of 
that, a reduction has been made 
in his trade discount. Appreciate 
your dealer’s position and let him 
keep your present car in good con- 
dition until your new car comes 
along.” 


Mabe Joins Hatfield 


Doren Mabe has bought an in- 
terest in Glenn Hatfield Motors, 
Inc., Bluefield, W. Va., and has 
been named vice-president and 
business manager. Mabe served in 
the European theater of operations 
as captain in the 14th Ordnance 
battalion of the Third Army. 
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Safety Slogan Success 


Papers, Radio and Industry Boost Drive 
On ‘Take It Easy’ Campaign 


WASHINGTON.—Support beyond | 
expectations has been given the | 
American Automobile Assn’s. “Take | 
It Easy” campaign, Russell E. Sin- | 
ger, general manager, told affiliat- 
ed clubs last week. 

The story of success is measured 
in terms of press and radio spon- 
sorship, the response and pride in 
the family pledge and widespread 
endorsement from large segments 
of American industry and business. 
In one major city the three prin- 
cipal newspapers carried an edi- 
torial on the theme of “Take It 
Easy.” One syndicated editorial ap- 
peared in scores of papers through- 
out the country. 

“Radio response has been 
equally substantial, including en- 
dorsements from _ nationally- 
known commentators and net- 
work programs,” Singer said. 
“The postoffice department has 
undertaken to have our cam- 

paign poster displayed in 30,000 
postoffices and branches. 

“An important part of the pro- 
gram is the attention it is getting 
from large industries, particularly 
in the automotive field.” Chrysler, 
Electric Auto-Lite and du Pont 
were commended for their support. 

The Automobile Club of Missouri | 
has arranged for a _ cooperative | 
campaign with the state highway | 
patrol for the distribution of 200,- | 
006 rear window stickers. 

Although it has a law against | 
stickers, New York state made an | 
exception for the use of safety 
warnings. The Automobile Club of 


New York has a special sticker, | 


an AAA oval emblem with the 


words “Take It Easy—Avoid Acci- 


U. S. Wins Ruling 


In Trico Tax Suit 


BUFFALO.—Trico Products| 
Corp. has lost its suit for refund | 
income | 


of $1,543,609 in federal 
taxes on its 1936 and 1937 profits 


when Federal Judge John Knight | 


upheld the Internal Revenue bu- 
reau’s collection of the 
the corporation’s undistributed sur- 
plus for those years. 

Trico is expected to appeal. 


Hendricks of Indianapolis 

Articles of incorporation have 
been filed by Hendricks Motors, 
Inc., 1302 N. Meridian St., Indian- 
apolis, formed to deal in automo- 
biles and accessories. The corpora- 
tion has 100 shares of no par value 
capital stock. Incorporators are 
H. R. Hendricks, W. D. Traver and 
Ester Winkleman. 


HOTEL 


FORT SHELBY 
DETROIT 
J. E. Frawley, General Manager 


900 ROOMS WITH BATH, 
CIRCULATING ICE WATER, 
SERVIDOR — FROM $2.50 


taxes on | 


dents.” It also has supplied police 
departments with 7,000 posters. 
The police chief of Cleveland, 
in conjunction with the police 
chief’s safety check has ordered 


| that every car stopped during 


the check be given a sticker. It 
is estimated that 100,000 autos 
will be stopped during the drive. 
The Automobile Club of Michi- 
gan is stressing the safety need 
in its advertising. Other cities 
whose activities are mentioned are 
Huntington, W. Va., Dallas, Blue- 
field, W. Va., and Lorain, O. 


oe 


‘Driver’s License’ Ruled 


Non-Existent in Texas 

AUSTIN, Tex.—The Court of 
Criminal Appeals has ruled that 
there is no such thing in Texas as 
a “driver’s license.” 

Civil statutes make it “unlawful 
for any person to drive or operate 
a motor vehicle over a highway of 
this state without having a license, 


LLOYD D. LOCKE, owner of Locke Nash Motor Co., Durango, Colo., stands beside 
the huge sign he erected on a strategic point on the road to Durango. It can be seen 


for miles. 


either as an operator, a commercial 
operator or a chauffeur,” the court 
opinion stated. 

But the law makes no mention 
of a “driver’s license” and the term 
“driver’ may not be used inter- 
changeably with or given the same 
meaning as the term “operator,” 
the court ruled. 

The appeal court reversed judg- 


ment and ordered prosecution dis- 
missed in a Hunt county case in 
which W. Lee Hassell had been 
convicted and fined $50 on a charge 
of operating a motor vehicle on a 
highway without a “driver’s li- 
cense.” 

Because of the defect in wording, 
no offense was charged, the court 
opinion said. 


Claude Holley, Tyler, Texas 


“In my honest opinion you can’t improve on the business 
opportunity in the Dodge ‘triple threat’ dealer agreement. 


“This single dealer agreement takes 


in Dodge and 


Plymouth cars and Dodge Job-Rated Trucks. It gives a 
dealer one of the richest sales and service markets in the 
business,—on all three products. There’s simply nothing 
else like it, with its huge backlog of owners everywhere. 


“I’ve been a Dodge dealer since 1934. From my first 
day we, too, have grown bigger and better every year, 


Output Boosted 
In Canadian 


Oil Refineries 


MONTREAL. — February output 
in Canada of refined petroleum 
products totaled 4,006,161 barrels, 
compared with 3,720,341 in Febru- 
ary a year ago, the Dominion Bu- 
reau of Statistics reports. 

The 1946 total included 1,796,157 
barrels of motor gasoline, 29,777 
barrels of aviation gasoline, 1,123,- 
880 barrels of heavy fuel oils, 506,- 
110 barrels of light fuel oils, 183,136 
barrels of kerosene, 42,935 barrels 
of tractor distillate, 56,295 barrels 
of naphtha specialties and 267,871 
barrels of other products. 

Refineries used 4,376,053 barrels 
of crude oil, 10 percent more than 
in February, 1945. Receipts of crude 
totaled 3,990,627 barrels, compared 
with 3,236,071 last year. The crude 
included 3,411,708 barrels of im- 
ported oil and 378,559 from Cana- 
dian sources. 


Fire Hits Griffin 
GRIFFIN, Ga—Griffin Buick 
dealership was destroyed by fire at 
a loss of several thousand dollars. 


including the war years. All times have been ‘good times’ 


with us. 


“As for Dodge management, I consider them the finest 
bunch of fellows in the automobile business. They’ve 
always done more than their part. Any man is lucky 
to be a Dodge dealer, and foolish not to be one if he can.” 


DODGE + PLYMOUTH + DODGE Job-Rated TRUCKS 


DODGE—DIVISION OF CHRYSLER CORPORATION 


7900 JOS. CAMPAU, 


DETROIT 11, MICH. 
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Currency War Feared .. . 
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Canadian Dollar Move 
Mits Big 3 on Parts 


DETROIT. — Revaluation of the/| 
Canadian dollar to parity with the 
United States dollar should benefit 
Canadian subsidiaries of General 
Motors and Chrysler and Ford Mo- 
tor of Canada because of their sub- 
stantial purchases of parts and ac- 
cessories for cars assembled for 
sale in the Dominion and for export 
to other parts of the Empire, in- 
dustry officials stated last week. 

While getting more for their 
money now—the Canadian medium 
was valued at 90 cents before the 
change —the possibility of higher 
prices for parts purchased from the 
parent and other companies in the 
United States was seen in the prob- 
ability that U. S. manufacturers 
may boost prices to compensate for 
increased production costs. 

The automatic 10 percent gain 
in the purchasing power of the 
dollar from across the river 
would, no doubt, lessen whatever 
restraint there may have been to 
hold export prices down, prior to 
the Dominion government’s move 
to stabilize on a level even with 
the American dollar. 

Little immediate effect was seen 
on the price of cars in Canada 
since they are regulated by the 
government in Canadian dollars. 
Since most all cars of the big three 
are assembled in Canada, the rise 
in the Canadian dollar would be of 
little benefit in relation to selling 
prices. 

Because of the foreign exchange 
situation, the big three in Canada 
will benefit on cars shipped from 
Canada to other Empire outlets. 

Removal of the disparity between 
the main monetary unit of the two 
nations will mean that United 
States companies which do not 
have assembly arrangements in 
Canada will receive more U. S. dol- 
lars than they did before. 

Motor firms are said to be 
studying the competitive effects 
of the advance which accentuates 
the difference between the value 
of currency in other Empire 
areas compared with the newly 
adjusted Canadian mark. South 
African currency has fallen from 
about $4.40 Canadian to slightly 
more than $4. 

It is pointed out that autos built 
in the United States are still under- | 
selling competitive British cars, 
with a possibility that no adjust- 
ments will be necessary. There is 
an inclination now to adopt a watch 
and wait policy to see what other 
members of the Empire do in re- 
gard to exchange procedures before | 
making any definite announce-| 
ments on price changes. : 

Canada’s action, predicated on)| 
the belief that it will be able to | 
maintain the value at the newly- 
set rate, would find ready followers | 
among the other nations of the} 
world were they in a position to) 
back up revision of their currencies | 
in relation to the dollar. 

The possibility of another “cur- | 
rency war” is not discounted in 
the least by government officials, | 
according to information received | 
here. A repeated effort by other | 
countries to mark down the | 
United States dollar in relation to 

their own regulated currencies 
would increase the amount of | 
a goods which they could | 
uy. 

Today the United States stands | 
alone as a supplier to the needs of | 
the world. An upward revision of | 
currency standards by cther na-| 
tions will depreciate the Value of | 
the American dollar and result in | 
increased exports from this coun- 
try. 
On the other side of the ledger, 
it would have to pay more for im- 
ported raw materials and American 
tourists abroad would find a 
shrinkage in the amount of goods 
obtainable for their dollar. 

While the action by Canada 
seems to conflict with the rules laid 
down at Bretton Woods and subse- 
quently for exchange stabilization | 
and monetary control, J. L. Iisley, | 
finance minister, stated that the} 
Dominion was not using up its! 
freedom of action to make other | 
changes at a later time. | 

“We propose to notify the fund,” 
he said, “that the new rate is the 


proper initial rate for Canada at 
the time the fund commences to 
operate. We believe that the cir- 
cumstances are such as to make 
this new rate acceptable to the 
fund as the initial rate for the 
Canadian dollar.” 


Auto Ferry to Havana 
Due by First of Year 


MIAMI, Fla.—Hopes that au- 
tomobile ferry service may be 
inaugurated between Key West 
and Havana before the first of 
the year have been heightened 
with reports that the landing 
ship being transformed into a 
ferry will come out of drydock 
at Mobile, Ala. by mid-July. 
Work will then be started in 
fitting the ship for service. 


“IT GIVES CONSTANT HEAT 
AT THE TEMPERATURE YOU 


CHOOSE.” 


“IT HEATS WHEN 


“TWO MODELS— 


YOUR 


FOR COWL OR UNDER SEAT." 


“ONE IN MY CAB AND ONE 
IN MY TRAILER KEEP ME 
AND MY CARGO WARM.” 


“STARTS IN 33 


PUSH BUTTON 
HEAT SELECTOR."’ 


SECONDS AT 50° 
BELOW ZERO.” 


Rayon Controls 
Tightened for 
Tire Makers 


WASHINGTON. — To _ distribute | 


tire-type high-tenacity rayon cord 
and yarn equitably throughout the 
|tire industry, the Civilian Produc- 
{tion administration has _ placed 
these products under more rigid 
control. 

High-tenacity rayon cord and 
yarn are essential component ma- 
terials in the manufacture of air- 
plane, truck and bus tires. Use is 


| not permitted in medium and 
;smaller sized passenger tires. 
Channeling will be accomplished 
in three ways: by limiting the in- 
ventory of each tire company; by 
certifying all orders placed by tire 
producers with the makers of cord 
and yarn; and by removing two 
sizes of passenger tires from Group 
A (Order of Preference and types) 
and transferring them to Group B 
(permitted use after needs of 
Group A have been filled). 
Effective Aug. 31, a consumer’s 
inventory of high-tenacity rayon 
cord and rayon is limited to 60 
days supply. 


presents 


Seven years and over one million 


dollars were spent onresearch and 


development in the perfection 
of this FINEST OF ALL CAR HEATERS. 
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Huge Scramble 
For Salesmen 


Is Predicted 


AUTOMOTIVE NEWS, JULY 15, 1946 


! 
|this country has ever known is a 
certainty. 

TradeWays is currently advertis- 
ing a “Sales Induction Program.” 
\It is claimed that this program 
| will enable dealers to select sales- 


2 Jeeps in Salt Mines | 
Know Caveman’s Life 


DETROIT.—Two Jeeps are 
being used in the salt mines 





| man 


NEW YORK. 








2. CONSTANT HEAT! 








hottest|men with practical certainty that 
scramble for salesmen in all busi-|they will make good and train 
ness history is predicted within the | them to sell in the shortest possible personnel carriers and as light 
next few months by William H. | time. 
Lough, president of TradeWays, | 


operated a quarter mile below 
the streets of Detroit by Inter- 
national Salt Co. Employed as 


utility trucks, the Jeeps have 


The program is also said to be| been in the mines continually 
Inc., a sales training organization. | particularly adaptable for dealers| since last winter. 

And because practically no new | who hire only one or two salesmen 
salesmen have been trained for the | at a time. 
past five years, Lough says that} TradeWay offices are 


Gasoline and lubricants are 
brought down to them regularly. 
The Jeeps are also serviced un- 
located at derground. 





LOS ANGELES.—Los Angeles | 


county’s continuing, dominance of 
the southern California new-car 
market has created “a potential 
demand that will strain the facili- 
| ties of the industry to supply,” ac- 
cording to a tabulation of automo- 
tive statistics compiled by the Los 
| Angeles Herald-Express. 

| In 1941, the last full year of new- 


the greatest shortage of salesmen | 285 Madison Ave., New York City. 


the FIRST CAR HEATER... 


with these 5 NEW POSTWAR 


Revolutionary FEATURES 


1. Cutomatic PUSH BUTTON 


HEAT SELECTOR 


Take your choice of tempera- 
tures—50, 60, 70 or 80 degrees 
—press a button, and in a few 
seconds your Motorola Heater 
will begin building up heat to 
that specific temperature. 


Like the automatic heat in your 
home, it’s THERMOSTAT 
CONTROLLED! You get con- 
stant, unchanging heat. Your 
Motorola Heater develops heat 
rapidly when you press the but- 
ton, until the temperature is built 
up to the desired degree. Then 
the heat levels off to keep the 
temperature there. It’s complete- 
ly automatic! It’s constant! 


3. FAST HEAT! 


STARTS IN 33 SECONDS 
AT 50° BELOW ZERO 


No need to wait until your motor 
gets warm—the Motorola Heat- 
er begins to develop heat imme- 
diately. Even at temperatures as 
low as 50° BELOW ZERO the 
sensational new Motorola Heat- 
er starts within 33 SECONDS! 
Ideal warmth on short trips. 


GALVIN MFG. CORPORATION 
CHICAGO 51, ILLINOIS 





















4. HEATS WHEN YOUR 


MOTOR IS OFF! 


The Motorola Heater operates 
independently of your car engine 
and fuel pump. This is a mighty 
important feature when you 
leave your car for a while, but 
want to return to a WARM car. 
Can be installed in all cars in- 
cluding those with automatic 
transmission. 





5. TREMENDOUS HEAT 
| |, GENERATING POWER 
Wass 


Within just 60 seconds from the 
time you turn it on, your Motor- 
ola Heater develops 18,000 
BTU’s! That’s enough heat to 
keep two average rooms com- 
fortably WARM. 


Il 





L.A. Demand Great 


Dominance in Prewar Sales, Population Boost 
Cited in Herald-Ex press Data 


car distribution, residents of Los 
Angeles county purchased 126,055 
passenger cars, 74.9 percent of the 
total for southern California. Since 
then, the county’s population has 
increased by more than _ 700,000 
people. 

“Probably there is no other 
comparable area in the world 
where climate, good roads and 
almost numberless places to go, 
combine to make the motor car 
a vehicle of constant day-in and 
day-out use,” the Herald-Express 
pointed out. “The result is faster 
depletion of inbuilt mileage, and 
the necessity of more frequent 
replacement.” 

New-car sales in Los Angeles 
county fell off one percent in 1941 
in respect to the percentage of to- 
tal southern California sales. Of 
the 1941 total of 168,186, however, 
sales in the 10 counties excluding 
Los Angeles accounted for only 
42,133, or 25.1 percent. 

Passenger car registrations have 
not shown an appreciable percent- 
age change in the southern Cali- 
fornia counties since 1941. Los An- 
geles led last year with 1,103,914, 
or 72.1 percent of the total. 

San Diego county was next with 
8.4 percent, followed by San Ber- 
nardino, Orange, Kern, Riverside, 
Santa Barbara, Ventura, Imperial, 
San Luis Obispo and Inyo. 

Total auto registration for 
southern California in 1945 was 
1,531,912, almost 60 percent of the 
California total of 2,604,789. 

In truck registry, Los Angeles 
county listed 64.4 percent of the 
Southland’s 1945 total, which was 
121,613, a bit less than half of the 
total figure for the state. : 

Kern county placed third in 
trucks last year, with San Bernar- 
dino fourth and Orange fifth. Other 
counties held the same positions as 
in new cars. 

The Los Angeles area registered 
60.2 percent of the 126,144 trailers 
in southern Ca'ifornia last year. 
The state’s total was 236,818. Coun- 
ty rankings matched those in the 
truck tabulations. 
| Breaking down 1941 sales by 
makes, the Herald-Express compu- 
tation discloses that Chevrolet re- 
tained the lead in 1938-1940. In all 
counties Chevrolet outsold the run-. 
ner-up, Ford, by margins approxi- 
mating 3 to 2. 

Los Angeles county accounted 





for 74.7 percent of the total Chev- 
| rolet sales in the Southland dur- 
| ing 1941. Angelenos bought 72.7 
percent of the Fords sold in the 
southern half of the state. 

Here is a breakdown, by makes, 
of the new cars sold in southern 
California and Los Angeles county 
| in 1941 (the first figure given rep- 
| resents the entire region, the sec- 
ond is L. A.): 

Chevrolet: 38,426, 28,701; Ford: 
| 23,942, 17,398; Plymouth: 16,399, 
11,891; Buick: 13,352, 9,986; Pontiac: 
12,537, 9,615; Dodge: 9,550, 7,082; 
Oldsmobile: 9,276 7,050; Chrysler: 
9,009, 7,121; Studebaker: 6,902, 5,105. 

De Soto: 5,997, 4,529; Hudson: 
5,929, 4,790; Mercury: 4,364, 3,161; 
Packard: 3,444, 2,593; Cadillac: 
3,157, 2,583; Nash: 2,532, 1,881; Wil- 
lys: 1,945 1,423; Lincoln: 1,139, 929; 
Graham: 128, 114, and miscellane- 
ous: 138, 103. 

Percentage-wise, distribution by 


makes was constant in the period 
1938-1941. 


Bendix Ups Quam 
At South Bend 


SOUTH BEND.—George E. Stoll, 
| general manager of Bendix prod- 
| ucts division, announced last week 
appointment of J. 
H. Quam as as- 
sistant general 
manager of that 
| division. 

Quam has been 
assistant com p- 

troller of Bendix 
| Aviation Corp. 
| during the past 
eight years. Dur- 
ing the war years 
he served in ad- 
dition as staff as- 
sistant to M. P. 
Ferguson, who was then vice-presi- 
dent of the Bendix Aviation Corp. 





4. H. Quam 
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AUTOMOTIVE WASHINGTON 
WAA Improving 
Surplus Handling 


By William Ullman 


EVIDENCE THAT the War Assets administration is get- 
ting on the beam for more equitable and more rapid disposal 
of surplus property was submitted before a hearing of the 
Surplus Property subcommittee of the Senate Small Busi- 
ness committee last month. At the same time, it was equally 

Qeeernneeneeereneninmmnee 


evident that small business, 
as such, is in danger of get- 
ting lost in the shuffle among 
the agencies responsible for its 
surplus property prerogatives. 

Veteran organizations and indi- 
vidual veteran-small businessmen 
were asked to present their expe- 
tiences with surplus property dis- 
posal, and WAA was given a full 
day in court to tell of new and 
expanded programs. Over 35 wit- 
nesses were heard in a four-day 
session. 

Sounding the keynote for the 
hearing, Sen. Tom 
Stewart, of Ten- 
nessee, subcom- 
mittee chairman, 
said, “We are 
not witch-burn- 
ing or seeking 
out scandal - sale 
disclosures. This 
is an honest ef- 
fort to review 
conditions, make 
constructive sug- 
gestions, and, if 
necessary, intro- 
duce corrective legislation.” 

Faults in certification proce- 
dures; difficulties in locating sur- 
plus items; improper notification 
or advertisement of sales were 
the chief complaints registered 
by the veteran organizations and 
individual small businessmen. 

With the problems of the “little 
man who can’t get there” foremost 
in mind, the Senate Small Business 
committee is particularly interested 





William Ullman 


fiscal year. As yet, consideration of 
this legislation has been by the 
military affairs groups. It will not 
come before the appropriations 
committee unless enacted into law. 
Other major new spending propos- 
als are in a similar status. 
* * + 


OPA Veto Ends 


Wage Controls 

PRESIDENT TRUMAN'S veto 
of the compromise OPA bill ter- 
minated the authority of the presi- 





DALLAS WILLYS CoO. is in its new quarters at Live Oak and Pearl Sts., Dallas, 


Tex. L. H. Johnson jr. is general manager. 





dent, the National Wage Stabili- 
zation board and the Salary Sta- 
bilization unit of the Treasury de- 
partment over wages and salaries 
as of July 1, 1946, according to the 
legal department of the National 
Assn. of Manufacturers. 

With the termination of the Sta- 
bilization Act, there has been con- 
fusion over the status of current 
wage policies, as well as over pos- 
sible liability for violations of the 
Wage and Salary Law and regula- 
tions which may have occurred 
prior to June 30, 1946. Notwith- 
standing that confusion, however, 
certain conclusions can be reached, 
says NAM, which may help to clar- 
ify the status of wage and salary 
stabilization at this time: 

First, with the expiration of 


the act, there could be no fur- 
ther criminal prosecutions for 
violations prior to June 30, 1946, 
of Section 11 of the act unless 
the prosecution had reached the 
stage of final judgment prior to 
that date. 

Second, enforcement proceedings 
not concluded prior to June 30 
looking toward civil penalties in 
the nature of disallowances for in- 
come tax purposes or for unlaw- 
ful wage or salary payments made 
prior to June 30, 1946, are now 
barred and continue to be barred 
unless reviving legislation should 
expressly authorize enforcement of 
such past violations. 

Third, during the period from 
July 1, 1946, to the date when, and 
if, new legislation is enacted, em- 


ployers may proceed to put into 
effect any wage or salary practice 
they deem desirable. The law is 
clear that Congress could not, by 
reenacting the Stabilization Act 
make such adjustments subject to 
later criminal prosecution. 

Fourth, new legislation reenact- 
ing the Stabilization Act and au- 
thorizing reissuance of executive 
orders and regulations of the board 
would not reinstate authority to 
prosecute past violations unless 
provided by explicit language. Sta- 
tutory language merely reviving 
the act and regulations would be 
inadequate. 

While Congress may reinstate 
authority to proceed against vio- 
lations which occurred prior to 
July 1, and while it is unlikely to 
penalize adjustments between July 
1 and the effective date of any 
new legislation, Congress could re- 
quire abandonment of these in- 
terim adjustments. The resulting 
instability and confusion, entirely 
apart from any question of legal 
liability, would suggest a cautious 
approach to changes in wage or 
salary policies pending final Con- 
gressional action. 


Ads cost little—get results— 
why not use ’em? See inside back cover. 
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A Lady ought to keep her 


ai fact is, the lady in the water Aas kept her head. The 


only reason she seems to have lost it is because you're 


seeing her from the wrong angle, 


Whether you're looking at bathing girl pictures or sales 
pictures, seeing them from the right angle is equally im- 
portant. Sometimes, when you look at a sales picture too 
closely from the national angle, you miss the local angle. 


And vice versa. 


Metro’s 25 papers give you a minimum of 50 per 
cent—an average of 75 per cent—coverage in 462 of 


the country’s 1,074 cities of 10,000 population and over. 


and women. 


And in the gravure section, it doesn’t matter what page 
your message appears on—because the gravure section gets 
the highest average inside page readership among both men 


in knowing how small business is 
being protected in existing WAA 
programs. 


National or local, you get your sales picture into the 
right perspective when you approach it through Metropoli- 
tan Group Gravure. For this national network of 25 Sunday 
newspapers spreads your message among 13,500,000 fami- 
lies—a third of the nation’s total—with all the advantage of 


Add to this (1) the fact that you can select any number ‘ 
of publishing cities down to 10 to fit your own distri- 


Bee bution pattern or sales picture plus (2) the fact that buying 


Budget Trends Influence 
Inflation Only Mildly 
FACTORS BOTH favorable and 


through Metro you enjoy the savings of Metro’s group rate, 
and you have the most efficient, flexible, economical buy available 





unfavorable to checking inflation 
are evident in Federal budget 
trends. 

Official figures on the fiscal year 
1946 just ended show a sharp cur- 
tailment in war spending, a sub- 
stantial increase in revenues above 
estimates, and in the latter months 
a reduction in public debt from 
amounts available from overbor- 
rowing in the December Victory 
Loan drive. 

Possibility of a balanced budget 
in the new fiscal year is indicated 
on the basis of appropriations and 


unofficial revenue estimates. As 
against these factors are new 
spending proposals before Con- 


gress, notably a terminal leave pay 
bill, and the danger that govern- 
ment spending might continue to 
increase excess purchasing power 
exerting an upward pressure on 
prices. 

Threats of possible higher tax 
rates to absorb excess purchasing 
power add to uncertainties. These 
threats, from high sources, were 
believed intended as pressure upon 
Congress in the price control fight 
rather than as a commitment on 
next year’s policy. 

Official revenue and expendi- 
ture figures in the fiscal year 
ended June 30 were of special in- 
terest because, as often true, 
Treasury and Budget Bureau offi- 
cials underestimated revenues 
and overestimated expenditures. 
Usually, this has been intended 
to restrain Congress from reduc- 
ing taxes. 

The new fiscal year’s budget re- 
mains highly uncertain. On the 
basis of appropriations actually ap- 
proved and other commitments, ex- 
penditures appear to be scheduled 
on a basis somewhat above the 
budget estimate of January. Reve- 
nues should be substantially above 
the budget estimate. If Congress 
should enact the terminal leave 
pay authorization, passed by the 
House, it would increase the prob- 
lem of balancing the budget in this 





high local interest in the country’s major markets. 


anywhere today. 
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Anderson Urges 
Bill to End U. S. 


Curb on Patents 


WASHINGTON.—Charging that 
“government bureaucrats plan to 
use government-owned patents as 
a bludgeon on private industry,” 
John W. Anderson, president of 
National Patent council, has called 
upon the House Patents committee 
to approve H. R. 5940, designed to 
prevent such a possibility. 

This bill, introduced by Rep. 
Lanham of Texas, provides that all 
government-owned patents be made 
available for free use by all 
American manufacturers without 
the necessity of license or govern- 
mental dispensation. 

Anderson called the American 
patent system the “propulsive core 
of our entire industrial economy” 
and declared that unless the bill 
were passed, “all government- 
owned patents will be increasingly 
subject to political manipulation 
by government personnel.” 

Pointing to testimony heard ear- 
lier by the committee, Anderson 
said: 

“You have heard from govern- 
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BOB HOPE, radio comic, third from left, kept a rendezvous with Charlies Baron, 
second from left, which was made in Berlin, Germany, shortly after the German 
capital fell, while Baron was in the Army and Hope was entertaining G.I.’s. Baron 
is opening his new Ford dealership at 2229 S. Michigan Ave., Chicago. Shown are 
William Hooper, left, Ford representative in Chicago, and Marshall White, right, sales 
manager for Baron. Hope gave Baron his first order for a new car in Germany, keep- 
ing his promise made to the future dealer. 


tening those governmental pools 
still further by yielding, under 
compulsion, licenses ‘under the pa- 
tents owned or controlled by such 
person, firm or corporation.’ 


mental personnel, in the hearings 
on this bill, proposals that pools 
of government-owned patents be 
used to bludgeon American inven- 
tors and manufacturers into fat- 
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Projected Light Cars 
Alarm British Makers 


By A. H. Allen 


BRITISH AUTOMOBILE builders, who have always en- 
joyed a measure of protection in both their domestic and 
empire markets by virtue of high tariffs on imported cars 
and high taxes on engine horsepower, are reportedly view- 
ing with some concern the avowed intent of at least three 


U. S. producers to introduce 
lightweight, low- horsepower, 
low-cost passenger cars. The 
British are faced with the fact 
their 1946 models are practically 
counterparts of their 1939 models, 
as a result of the war interruption 
and hence by our standards of ap- 
pearance look pretty much out- 
dated. In addition, volume in Brit- 
ish plants is low, making for high 
die amortization costs, which to- 
gether with relatively high material 
costs put the passenger car out of 
reach of the average workingman 
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in Britain. 

While favored 
by the “empire 
preference” regu- 
lations, builders 
on the tight little 
isle are going to 
be faced with ad- 
ditional competi- 
tion in Australia, 
Canada and India 
from new car 
manufacturing 
plants going up 
in these areas. At 
the moment British export car vol- 
ume is pretty fair in comparison 
with earlier years, but when U. S. 
plants really begin to roll, and 
these new territorial plants come 
into production, it may fall off 
sharply, 
have always been counted on as a 
principal factor in building up Brit- 
ish credits abroad. 

7” * 


A. H. Alien 
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Red Tape Surrounds 


Surplus Disposal 


PROMPT AND efficient disposal 
of surplus machine tools by the 
War Assets Corp. is being com- 
plicated by the usual governmental 
red tape, an almost unworkable 
priority system, and inexperienced 
personnel handling the work. Many 
machines are simply tagged “hold 
for priority” 
made available at once for possible 
buyers. Some war veterans are un- 
der the misapprehension that the 
government will turn over to them 
gratis any machines they might be 
able to use. Their needs are nebu- 
lous, their assets limited and most 
of them are more interested in op- 
erating machines for someone else 
than in buying them. 

Pricing of surplus machinery fol- 
lows the Clayton formula but is 
often far out of line because of the 
worthless character of once-expen- 
sive tooling. On top of all this the 
comptroller-general recently ruled 
the WAA had no authority to pay 
dealers a 12% percent commission 


for handling sales. 
* ca * 


Owner Disgruntled 


Over ‘Extra’ Gadgets 


WE DROVE last week with a 
fellow who had just taken delivery 
on a 1946 model after a long wait 
and with a slight amount of dis- 
gruntlement he demonstrated the 
hundred and one “extras” on his 
car which he had to pay for be- 
cause the dealer told him “that 
was the way the car came through.” 

Besides heater, radio, clock (not 
in yet), cigar lighters, map lights, 
fog lights and deluxe seat covers, 
the car boasted pushbutton wind- 
shield wash sprays (dual), outside 
mirrors, vanity mirrors, and, won- 
der of wonders, an electrically ac- 
tuated gas tank cap. Our friend fig- 
ures the job cost him only about 
$400 over the list price of the car, 
and he can keep people amused for 
hours demonstrating all his gad- 
gets. 

* ” a 

CHARACTERIZED as a “science 
service for industry,” the Wayne 
Engineering Research Institute has 
announced it is ready to accept 
various types of research projects 
from industries not equipped to 
handle such projects in their own 
plants. 

The institute is a non-profit or- 
ganization using the laboratories 
of Wayne University on a rental 
basis, and with members of the 
university faculty acting as con- 
sultants and project engineers. It 
is now ready to enter into discus- 
sions on projects of a fundamental 
or applied nature in the fields of 
aeronautical, civil and mechanical 
engineering, and also has depart- 
ments in engineering mechanics, 
machine shop and_ engineering 
drawing. 


and automotive exports . 


rather than being 
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Trend Throughout Oya I ess dications,” the publication added, 
“property tax rates in American 


cities during the next few years 
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Heavier Property Taxes 


May Add to 


NEW YORK.—Operational costs 
of postwar expanded building fa- 
cilities of automobile dealers may 
be increased by an indicated trend 


Dealer Costs 


now being sought. While local debt 
has been reduced and reserves set 
aside in many instances from high 
wartime tax collections, it is wide- 


have no place to go but up.” 
This view is generally shared 
by municipal officials and observ- 
ers of tax trends. Rollin F. Ag- 
ard, director of finance of Kan- 
sas City, Mo., and president of 
the National Municipal Finance 
Officers Assn., recently predicted 
that increased taxation and pab- 
lic debt probably will result from 
postwar requirements of public 
service and rebuilding in both 


toward heavier property taxes/ly conceded that additional reve- 

throughout the country. nue must be found to carry out the| State and local governments. The 
Municipal payrolls have been |cost of postwar expansion pro- Wisconsin Taxpayers’ Alliance 

on the way up since the end of |grams. What cannot be obtained| has predicted that postwar prop- 

the war and are expected to con- |from state and federal aid, to-| erty will be higher than in the 


tinue to constitute one of the ma- 
jor sources of increased local 
governmental costs. Municipal 
roads, public buildings, schools, 
airports, sewage disposal plants 
and other public works, to satis- 
fy a demand which accumulated 
during the war and the preced- 
ing depression, must be financed. 

Still preponderantly dependent on 
property taxes as a_ principal 
source of revenue, municipalities 
generally will have to look to prop- 
erty owners for much of the cost 
of the new services and facilities 





gether with other »sources of local 
non-property tax revenue, will be 
levied against property owners. 

A trend toward increased prop- 
erty taxes was in evidence last 
year, even before the postwar pres- 
sures came into play. The National 
Municipal League, a private or- 
ganization of taxpayers, reported 
through its publication, The Na- 
tional Municipal Review, that prop- 
erty tax rates in 250 United States 
cities for 1945 average about 22 
cents higher per $1,000 than the 
preceding year. “From present in- 


war years. 

Since the actual burden upon 
property owners is measured by 
assessed valuations as well as tax 
rates, it is significant that propos- 
als are being advanced for adjust- 
ment of assessed valuations up- 
ward in line with present real es- 
tate sale prices. Such a move was 
recently suggested by Gov. Mon C. 
Wallgren, of Washington, with 
similar steps being considered in 
New Jersey and elsewhere. 

There was a nationwide assess- 
ment upswing last year, according 





TRYGVE LIE, Secretary General, United Nations Security Council, took a first-hand 
look at the industry which made Detroit famous during a recent visit to the automo- 
tive capital. Accompanied by William S. Knudsen, Lie made his first tour of an auto- 


motive plant in a visit to Cadillac. With C. 


A. Raftrey, left, works manager, and John 


F. Gordon, general manager, conducting the tour, Lie was impressed by the conveyor 
system of handling materials, the clear work areas and the systematic arrangements 


of tools and materials. 


to the National Association of As- 
sessing Officers, with further in- 
creases in assessments expected 





CLEVELAND—AND THE PLAIN DEALER—FIRST ON EVERY AUTOMOTIVE LIST 





WHERE CARS HAVE SOLD — CARS WILL SELL 


Car sales in the Cleveland area have maintained consistent 
high levels, year after year. with Cleveland always close to 
the top in car-owners per 100 population among large metro- 
politan markets. To a large extent, The Plain Dealer has been 
responsible for this dramatic record. Studies of passenger 
car buyers (excluding fleet sales) from 1928 to 1941, traced 
to Plain Dealer readership, show an astonishing parallel. 
For one thing, Cleveland depends more than most cities 


upon private cars for transportation. And the city’s pros- 
perity, built upon diversified industrial and commercial 


activity, creates a 


That is why The Plain Dealer has consistently enjoyed 
more passenger car lineage than any other newspaper in 
the country, in those same car-buying years of 1928 to 
1941. And that is why, today, The Plain Dealer is your best 
buy in advertising automobiles and automotive products. 
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CLEVELAND PLAIN DEALER = | 


LEFTISTS BEATEN IN FRENCH ELECTION 









3 Bumed to Death. « 
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sound and lucrative market. 


C 








Fac for Cdeetisveu 


Studies by the Market Survey 
Department of The Plain Dealer 
not only reveal detailed sales 
break-downs from 1928 to 1941. 
They also trace Plain Dealer 
readership to car sales, and 
serve as a guide to just where 
dealer representation is needed 


—to achieve maximum sales. 


LEVELAND 





We shall be glad to make 


an appointment with you to 


discuss in detail your market- 
ing potentialities in Cleveland. 


PLAIN DEALER 


Established in S42 


this year. Sharpest increases in the 
South and West topped the trend 
in 1945, while the few cities and 
|counties where assessments de- 
|creased were mostly in the North- 
| west. 

| The association revealed that 
[nearly 80 percent of the 63 sur- 
| veyed assessment jurisdictions over 
/100,000 population reported in- 
creases last year. The total assess- 
|ments of all jurisdictions increased 
$624,122,000—a rise of 1.54 percent. 

Tax exemption is one of the 
important factors bearing upon 
the level for property taxes. Ac- 
| cording to the Council of State 
| Governments, property tax ex- 
| emptions now remove almost 
one-sixth of all assessable real 
estate from tax rolls. Exempt 
property includes federal govern- 
ment property, real estate be- 
longing to schools, charitable or- 
ganizations, churches, cemeteries, 
homesteads, new industries, agri- 
| cultural societies, veterans and 
their organizations, and large 
miscellaneous classifications. 

An extreme example of the tax 
exemption burden on municipalities 
is the City of New York, where 
tax-exempt properties are said to 
have increased almost 150 percent 
in 25 years to a total of $5,400,- 
000,000, or 34 percent of the taxable 
total in the city and more than 
70 percent of all exempt property 
in the state. Bills were unsuccess- 
|fully proposed in the 1946 New 
|York State Legislature to make 
the Port of New York Authority 
|and the New York City Market 
| Authority subject to full taxes. 

One of the greatest hopes of re- 
ducing the loss of tax revenue 
through exemption lies in federal 
| property. In many instances, such 
jas federal housing projects, the 
federal government already com- 
pensates for its exemptions by pay- 
ments in lieu of taxes. In several 
cases, however, federal purchase of 
private property has resulted in 
substantial city revenue reduction, 
such as in Hoboken, N. J., where 
| total taxable property was reduced 
| 14 percent by federal purchase of 
|the city’s pier terminus. 
| U.S. Senator Albert W. Hawkes 
|recently introduced in Congress a 
resolution calling on the secretary 
| of the Treasury to report to Con- 
| gress the present status of all tax 
|exempt property owned by the fed- 
eral government. Effect of this 
resolution, it was said, would be 
|to emphasize the need for return- 
‘ing wartime federal property hold- 
jings to private taxpaying owner- 
ship. 

Federal property is exempt 
from taxation by statute or con- 
| stitution in 12 states, with all 
| Other states permitting taxation 
| of federal property which the 
| federal government declares tax- 
able. Alabama, New Hampshire, 
| West Virginia and Connecticut 
| are among the states which have 
recently repealed blanket exemp- 
tion of federally-owned property. 
| Contrasted with the efforts to 
{reduce tax exemption losses of 
|revenue, is a trend toward broad- 
;ened exemptions to veterans. Sev- 
;eral state legislatures have recent- 
\ly passed bills exempting veterans 
jand veteran organizations from 
certain property taxes. Twenty-one 
states exempt from taxation all 
veteran-owned property within cer- 
tain limits of valuation. 
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Mediation Setup Credited. . . 


N.Y. State Hails Record 


In Avoiding Strikes 


NEW YORK.—Through its policy ; closed that a total of 171,000 work- 


of providing “a maximum of gov- 
ernment mediation and a minimum 
of government compulsion,” New 
York state has contributed to the 
settlement of scores of labor con- 


New York state were in- 
in strikes between Jan. 1 


ers in 
volved 


|}and May 15 of this year. This rep- 


strike stage, according to State In- | 


dustrial Commissioner Edward} 
Corsi. 
Corsi disclosed that during the 


first five months of the current | 


year, the proportion of man-days 
of work lost because of strikes in 
New York state was only half the 
ratio for the country as a whole. 

The state’s relatively low strike 
rate in the reconversion period was 
consistent with its record in the 
war years of 1944 and 1945, when 
the percentage of work time lost 
was lower than in any of the 11 
other leading industrial states. 

Labor, management and the 
state government all deserve 
credit for maintaining harmoni- 
ous industrial relations in New 
York state, in Corsi’s opinion. He 
asserted that employers and 
unions in New York had devel- 
oped a more responsible and ma- 
ture attitude in their dealings 
than existed in most sections of 
the nation, and there was conse- 
quently less disposition to “fight 
it out” when they found them- 
selves in disagreement. 

To contribute toward the preser- 
vation of industrial peace, New 
York state has sought to strengthen 


its mediation service, while refusing | 


to exercise its statutory authority 
to “interfere” in disputes. Corsi 


pointed out that a 1938 state law | 
empowering the state to appoint | 


fact-finding commissions in strike 
situations had never been invokcd. 

“Tt was our feeling,” he explained 
“that such commissions would not 
help clarify the issues in dispute, 
but rather wou!d serve as a vehicle 
through which government would 
try to ram its own formula for set- 
tlement down the throats of labor 
and management.” 


In carrying out its labor relations 
philosophy, New York state has co- | 


ordinated all its agencies dealing 
with labor into a single labor de- 
partment and has attempted to 
make management and labor full 
partners in the origination and de- 
velopment of all policies. 

“By integrating all labor agen- 
cies into one department,” 


gree of cooperation and consist- 
ency. Moreover, we have brought 
labor and management in on things 
at the very beginning and have 
worked closely with them through- 
out on matters of legislation as well 
as administration.” 

The department’s work has 
been decentralized so that effec- 
tive attention can be given to 
local problems by staff members 
who are thoroughly familiar with 
the local situation, Corsi declared. 
This, he added, has paid divi- 
dends in speedier and more intel- 
ligent solution of problems that 
might have become acute if they 
had been left to centralized state 
officials. 

Figures made public by Corsi dis- 











Mono-Wheel 
TRAILERS 


One and Two Wheel 
DISTRIBUTORS WANTED 






1835 NORTH EASTERN AVENUE 


LOS ANGELES 32 CALIFORNIA 





Corsi | 
said, “we have achieved a high de- | 


| 


| 


| 
| 
| 
| 
| 


resented about 4 percent of the 


troversies before they reached the | "Umber engaged in nonagricultural 


employment, outside of the govern- 


ment, and was roughly half the na- 


tional ratio. 

Further analyzing the figures, 
Corsi said that two-thirds of the 
strike idleness and 80 percent of 
the time lost in New York state 
was attributable to national strikes, 
most of which originated elsewhere, 
and in the settlement of which 
federal, rather than state, agencies 
were involved. 

Man-days of lost production in 
New York totaled 7,165,239, of 
which strikes of national scope ac- 
counted for 5,910,194. 
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SALESMEN FROM the San Francisco area for Chanslor & Lyon Co. heard the new 
program of Auto-Lite outlined by W. E. Blank, replacement sales manager, during a 
recent sales meeting held on the Coast. A similar meeting for salesmen of the Los 
Angeles area also was conducted. Speakers were Blank and H. E. Hawley, Western 
division manager for Auto-Lite batteries, and Roy Adams, general sales manager, 
T. W. Walsh, president, and P. F. Lyon, chairman of the board of Chanslor & Lyon 
Co. Following the San Francisco meeting the group toured Auto-Lite plant in Oakland. 


midsummer state - county road 


school at Antigo recently. 

The program projected by the 
commission thus far contemplates 
a cost of about $80,000,000, drawn 
from federal, state, county and 
municipal appropriations, and bond 
issues to be floated by the county 
governments of the state. 


Wis. to Improve 


Mainline Roads 


MADISON, Wis. — Improvement 
of 1,540 miles of mainline highways 
in Wisconsin before 1950 is planned 
by the State Highway commission, 
officers told delegates to the annual 


Vets Planning 
Own Shops Get 


Practical Tips 


SAN FRANCISCO. — Owning or 
operating a garage or repair shop 
is the most popular goal among 
650 veterans taking a course in 
“Starting Your Own Business” at 
a San Francisco college. 


In the belief that these automo- 
tive ventures are in highly com- 
petitive fields, emphasis in the 
course is placed on teaching ad- 
vertising and selling methods. 

According to a spokesman, pu- 
pils are urged to follow the “Fuller 
Brush salesmen’s method of per- 
sonal solicitation as the best and 
least expensive way to make your- 
self known” and “to join all the 
lodges you can.” Telephone solici- 
tation and advertising are also 
taught as a means of competition 
with present repair shops. 

NADA has cited these facts as 
indicative of increasing competition 
for the service business. 


AN Want Ads cost little—get results— 
why not use 'em? See inside back cover. 
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Houses are built on gasoline 


for any reason be retarded, progress in the entire field of 
automotive transportation would suffer. But as long as re- 
finers are able to supply the nation with finer fuels, the 
automotive industry will make sure that America receives 
the benefits of better transportation at lower cost. Ethyl 
Corporation, Chrysler Building, New York 17, N.Y. 
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na is an assembly job. Before a house can be put 
together, it has to be brought together—lumber, bricks, 
cement, pipes, pre-fabricated sections and other materials 
delivered to its site by motor truck. Better, faster auto- 
motive transportation helps builders do a better job—just 
as it helps the people in every other industry and business. 

Over the years the nation has benefited from many im- 
provements in gasoline transportation. Through improved 
refining methods and the use of antiknock fluid made by 
Ethyl, oil companies have produced increasingly better gas- 





olines. And each advance in gasoline quality has made pos- 


sible the design of more powerful, more efficient engines for 
automotive vehicles of every kind. 


The quality of gasoline generally available at filling sta- 


tions is a big determining factor in the design of automobile 
engines for any particular year. If gasoline progress should 


of gasoline through 


ETHYL 


Research - Service - Products 


Gasoline transportation is so 

important in delivering all the 
lumber, cement, fixtures and fur- 
nishings that go into every new 
home that today gasoline is actu- 
ally one of the nation’s basic 
“building materials.” 


More power from every gallon 
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‘voted to questions 


Automotive advertising history 
will be made by the Ford Motor Co. 
with a dirigible which will carry 
“super-spectacular” electric signs 
into the sky, J. R. Davis, vice-presi- 
dent in charge of sales and adver- 
tising, announced 
last week. 

It will be the 
first time that 
any automobile or 
any other manu- 
facturer attempt- 
ed such an ad- 
vertising project, 
Davis said. More 
than 22 million 
people are expect- 
ed to read the al- 
ready famous 
Ford slogan, 
“Ford’s Out Front,” 2,500 feet above 
the Atlantic seaboard. 

Ford has secured the exclusive 
automobile franchise for this 
unique advertising project. The 
dirigible, owned by Douglas Leigh 
Sky Advertising Co., will fly on 
regular schedules during good fly- 
ing weather, both daytime and at 
night, over a territory of 40,000 
square miles including New York, 
Philadelphia, Baltimore, Hartford 
and Washington, D. C. 

The craft will carry an illumi- 
nated sign on each side and a 
continuous running message of 
the news bulletin type. The signs 
will be 25 feet high and almost as 
long as a city block. They will 
be visible for more than five 
miles. 

For daytime display, one side 
will carry the slogan “Ford’s Out 
Front” and the other side “There’s 
a Ford in Your Future.” At night, 
the “Ford’s Out Front” sign will 
flash, alternating with the words 
“in style’ and “in safety,” and the 
continuous sign will spell out mes- 
sages on the other side. 


Product Quiz 

To stimulate greater interest in 
its recently-issued 1946 Data Book, 
Nash Motors advertising depart- 
ment is distributing to dealers a 
booklet, “Quick Quiz on Your Prod- 
uct,” modeled after popular radio 
quiz programs. 

The answers to all questions in 
the booklet may be found in the 
Nash Data Book. 

To introduce the booklet, printed 
in red and black, is a page which 
lists the prizes as “the money you 
make... 
you sell” and of the judges it says, 
“you are the judge.” 

The book is in eight parts de- 
pertaining to 
the history of Nash Motors; the 
appearance of Nash cars; features 
of the Nash “600” and Ambassador; 
body, chassis and engine features, 
and Nash specifications. 


J. R. Davis 


Grit Improvements 

Improvements in Grit’s editorial 
content and general makeup were 
described last week by George La- 
made, president of Grit Publishing 
Co., at a luncheon for auto adver- 
tising men. 

Grit, which has its circulation 
in the small towns of America, now 
comes in four separable sections: 
news, women’s section, boys and 
girls, and fiction. 

Of tabloid size, Grit uses a great 
number of photographs. Joe Sco- 
laro, of Osborn, Scolaro, Meeker 
& Co., was host at the luncheon. 


Sills Moves 

The Chicago home offices of The- 
odore R. Sills & Co., public rela- 
tions counselors, were moved July 
2 from 43 E. Ohio St. to Suite 
1020, 39 S. LaSalle St., Chicago 3 
The new offices provide almost a 
100 percent increase in floor space. 


Name It 


Tire Review, world’s leading tire 
and rubber business paper, Akron, 
and first to suggest need for a new, 
euphonious name for synthetic rub- 
ber, has offered a prize of $100 to 
the one first suggesting the name 


on the extra Nash cars | 
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_Auto Advertising— 


Ad History 
Nash Quiz 


By Bob Finlay 


the industry adopts. First list of 
suggested names is in its 
issue. 


It Happens 


Have you heard about the 
stranger who waiked into a dealer- 
ship in a small Michigan town and 
drove off with the big beautiful 
car on the showroom floor? 


Auto ad man claims it actually 
happened. Catch is that the car 
was one of the biggest and flossi- 
est of the manufacturer’s line—too 
flossy for the dealer’s farm trade. 


Motorola 

Victor A. Irvine, Motorola ad- 
vertising manager, says Motorola’s 
new push-button gasoline car heat- 
er will be introduced with a com- 


UNITED STATES @ RUBBER COMPANY 
Socom 


UNITED STATES@ 


July 


we |that the Minneapolis Star-Journal 


A NEWSPAPER headline 48 feet long and changed with each of the daily editions, 
is the newest wrinkle in public service offered by a leading Camden, N. J., industry 


in cooperation with its local daily press. 


Every few hours the news is set up in huge 


“‘type’’ by a flying squad of ‘‘typesetters’’ from the Courier-Post newspapers of Cam- 
den, on @ 258-foot outdoor sign owned by R. M. Hollingshead Corp., makers of ‘‘Whiz’’ 
products. Throughout the day and night, the ‘‘news display’ is ‘visible to occupants 
of 50,000 automobiles traveling over Admiral Wilson Blvd. 


plete-coverage advertising cam- 
paign. Irvine did not reveal the 
budget for the new heater but said 
that it would share an equal place 
with the advertising of Motorola 
home and auto radios, which also 
are made by 


Gourfain-Cobb Advertising, Chi- 


cago, is handling. 


Now the Star 
The Minneapolis Star-Journal & 
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(evening) will be known as the 
Minneapolis Star beginning today, 
July 15. The change was made in 
response to public choice and pref- 
erence as shown by surveys. Noth- 
ing is being changed except the 
name. Surveys have shown that the 
name Minneapolis Star-Journal is 
too long and confusing for many 
readers. Names for the Minneapolis 
Tribune, morning and Sunday, re- 
main the same. 


Names 

John Donohue, Eastern sales 
manager for the American Broad- 
casting Co, has been appointed 
assistant to the vice-president in 
charge of sales, with headquarters 
in Detroit. George T. C. Fry, pres- 
ently director of business develop- 
ment, has been named eastern 
sales manager, succeeding Dono- 
hue. 


Worth Kramer has been appoint- 
ed program director of WJR, The 
Goodwill Station, Inc., Detroit, ac- 
cording to Owen F. Uridge, vice- 
president and general manager of 


Galvin Mfg. Co.|Tribune Co. announced last week |the Detroit CBS affiliate. 


Paces d sectty intl Vela bint Weddin 
the quailty of US ices. Thee engines weve the hegmoays 
Of the anton —enp constant watch am the pactrmance of US. 
Rayain They teoep soream of changing comdicions that snigiht 
ceqore CDaages ia tine dene) —lamen (he wervice experiences 
of ee antes. car segrotx. ond conmunoncs alllen Reery dy they 
pevar thate fedongs to US Plaid Gervice Homiquarters This 
service Naan sactoryiowmed Nactnica et ovt tothe Bald 
where teres face the teat Lami oi sciwal partormnmuce, % beings 
eer ord aber onyacmecce 6 the fectery (0 6 inaremmeg 
wereem, meds to new war ord menna of product waperwemest 
2 mane quent over the quater of US Royse 


B.. 


UNITED STATES @ RUBBER COMPANY 
Serwwng Throng Sains 


for an Ganesan) Sas ae Ce cages eee 


Ww. 7 tomarrow s teenies De? Conon? Ragan? Stytan? 
SOUR Ineo Symes eb comer? Ae OF 8 ibe: seit wanmwwn? 

Semey known toy of Chews Cnn tamed, anaes and tee 
[ee eter the seated epee oh “U.S.” Teetibe Spetatiann. 
The comntt of toon enetr-aarding search wilt be tegpien. steamer, salier 
US Rev ain wm ae re os urge! eqcioment 

 emenk | wenlng me ORES IE SURE eymipeE 


AUTOMOTIVE SALES 





Bank Survey Says... 
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Excess Profits Repeal 
Urged in Tax Plans 


NEW YORK.—Repeal of the ex- 
cess profits tax, the capital-stock 
and declared-value excess-profits 
taxes is urged in most of the plans 
for postwar tax policies reviewed 
in the current issue of The Index, 
published by the New York Trust 
Co. 


All proposals would prevent dou- 
ble taxation of corporate income 
through taxes now levied on the 
corporation and also on stockhold- 
ers who receive its dividends. 


“Proponents of the plans do 
not agree on revenue sources 
from which expenditures are to 
be made,” it points out. “Al- 
though an income tax is relied 
upon to furnish most of the 
money, opinions differ as to 
whether the emphasis should be 
placed on the individual or the 
corporate income tax.” 

“The desirability of a postwar 


chin a eblbn 


general or special sales tax is an- 
other point of divergence, as is the 
question of maintaining existing 
special taxes. 


“The tax on capital gains would 
be retained in its existing form 
for the present under three of the 
plans—those of the Committee on 
Postwar Tax Policy, Committee for 
Economic Development, and Ruml 
and Sonne.” 


The Railroad’s plan, suggesting 
that with capita) losses being ac- 
corded equal treatment with capi- 
tal gains, the tax would be non- 
productive, states that “if, in view 
of our past experience, it is con- 
cluded that equality of treatment 
will create a drain on the treas- 
ury, the only sensible thing to do 
is to eliminate capital gains and 
losses.” 

“The Twin Cities plan recom- 
mends changing the definition of 
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JOHN J. CAHILL, left, president, Newton Motor Sales Co. (Ford-Lincoin-Mercury), 
Newtonville, Mass., joined with Ira S. Roe, director, in celebration of their twenty-fifth 
year of association at an anniversary party in the firm’s showrooms. More than 250 
friends, civic leaders and business associates attended. Since they opened their dealer- 
ship in 1921, they have delivered and serviced more than 14,000 Ford cars and trucks. 


capital assets to exclude all held 
for less than six months,” accord- 
ing to the bank summary. “For 
individuals, 50 percent of the loss 
or gain would be recognized, with 
gains taxed at either ordinary 


ES 


rates or an optional effective rate 
of 12% percent of the 100 percent 
of the gain. 

“The saving from losses for in- 
dividuals would be held to 25 per- 
cent of the loss, deducted from the 
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tax on the ordinary income exclud- 
ing the capital loss. Corporations 
would take into account 100 per- 
cent of both gains or losses and 
the optional rate of tax would be 
12% percent. 

The Committee on Postwar 
Tax Policy differentiates between 
a “transition” period and a “nor- 
mal, long-range postwar” period. 
During the first period, estimat- 
‘ed to last from two to three 
years after the end of the war, 
it recommends as a first step to 
relieve individual tax burdens 
the repeal of the 3 percent nor- 
mal tax, to be applied at a lower 
rate on small corporations. 

In the long-range postwar pe- 
riod, it proposes the initial tax rate 
on individuals be set at between 
15 and 20 percent, depending on 
the level of federal expenditures, 
with the rates then ranging prog- 
ressively upward to a top of from 
67 to 72 percent on incomes at the 
million dollar level. These repre- 
sent the merger of the normal and 
the surtax rates. 

Rum! and Sonne would make the 
individual income tax the chief 
source of federal revenue, with 
substantial reductions from war- 
time rates. Exemptions would be 
$500 for each taxpayer and depen- 
dent, with a rate of 16 percent nor- 
mal tax and a 1 to 50 percent sur- 
tax, the minimum being imposed 
on incomes of from $2,000 to $3,000 
and the maximum on incomes in 
excess of $300,000. 

They believe that the amount of 
corporation income which has been 
going for federal taxes would be 
reflected in lower prices, higher 
wages and greater earnings for 
stockholders. The plan would abol- 
ish the corporate income tax but 
suggests a 5 percent franchise levy 
on corporations. 

Agreeing that the national debt 
should be reduced, they do not 
“view the debt with too great con- 
cern or acquiesce in a policy of 
automatically retiring a fixed per- 
centage every year regardless of 
employment or economic conditions 
in the country.” 

The Twin Cities plan was pre- 
pared for business men in Minne- 
apolis and St. Paul as a study that 
would not merely protest their tax 
grievances but would contribute 
toward the solution of tax prob- 
lems. 

Terming the personal income tax 
“the compensating device that 
makes up for the shortcomings of 
other sources of revenue,” the plan 
states that “relatively heavy cor- 
porate income taxes are not as 
harmful to the private enterprise 
system as are heavy individual in- 
come tax rates because the latter 
are held to shut off at the source 
all possibility of venturing capital 
by individuals.” 

It proposes that after repeal of 
the excess profits tax, “the current 
high normal and surtax rates, 
ranging up to 40 percent, be re- 
tained for corporations and that 
substantial reductions be effected 
in the surtax rates on individual 
incomes.” 

This plan includes a normal tax 
of 10 percent on income over ex- 
emptions starting at $500 for a 
single person, together with a sur- 
tax ranging from 6 percent on in- 
comes ranging over $2,000 to 65 per- 
cent on incomes over $500,000. 

The bank’s review continues, 
“Federal taxes will probably re- 
main high for years to come, since 
the total amount of revenue raised 
by taxation in the average normal 
year between the wars will not 
now pay the interest on the federal 
debt. 

“It seems apparent that any 
plan for improving the tax struc- 
ture should be based on the need 
for raising revenues required by 
a sound budget from which am- 
bitious social schemes would be 
eliminated. This would include 
funds for economic controls, 
spending for prosperity, preven- 
tion of “oversaving” and other 
managed economy purposes. 

“In recent years the federal gov- 
ernment has assumed many extra 
governmental functions for politi- 
cab reasons and as the result of 
activities of small but potent po- 
tical blocs. 


“So-called ‘social’ spending now 
costs about three times as much 
as it does to carry on general gov- 
ernmental functions, including the 
traditional activities of the legis- 
lative, judicial and administrative 
branches.” 
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Parts Sales Hit $20,000 
At Steven Motor in Tacoma 


Steven Motor Co. (Chrysler), Ta- 
coma, Wash., more than doubled 
a $10,000 mark in parts sales which, 
in the opinion of Porter T. White, 
regional manager, and S. S. Sayres, 
distributor, would have been com- 
mendable for the dealership for 
the year ended in May. 

Much of the credit for the in- 
crease goes to Cecil Caswell, parts 
manager, according to Everett 
Steven. Since the dealership added 
the Chrysler marine engine line 
for Tacoma and Pierce county, 
Caswell has been handling marine 
engine parts and sales also. 

ok a ” 


Snyder Grieder Buick 
Opens in Brooklyn, O. 

Snyder Grieder Buick Co. held 
its formal opening recently in 
Brooklyn, O. It is headed by two 
veterans of the Buick organization, 
William A. Snyder, president, and 
Ed C. Grieder, vice-president. 

Snyder was with the Ohio Buick 
Co. for 18 years before the war as 
new-cur sales manager. Grieder 
Was associated with Ohio Buick 
Co. for 12 years before the war. 
Frank Spring is service manager, 
and Del Young, parts manager. 

* * * 








Ridge Lincoln-Mercury 
Makes Bow at Tacoma 


Ray Ridge Motors (Lincoln-Mer- 
cury) has been launched in Ta- 
coma, Wash., by Ray Ridge, until 
recently manager of Titus Motor 
Co. (Ford) and before that with 
Ford Motor district offices in the 
Northwest. 

Remodeling of the 24,000 square- 
foot building at 124 S. Tacoma Ave. 
has been completed. Ridge an- 
nounces appointment of Joe Morton 
as service manager and Cliff Hol- 
lenbeck as parts manager. 

* * * 


Quiz Sponsor 
Pitman of Lafayette Offers 


Cash to Teen Agers 


Glenn R. Pitman (Ford), Lafay- 
ette, Ind., is sponsoring ‘a “Teen 
Agers Ford Radio Quiz Show” at 
the local theater and over the lo- 
cal radio station. 

Prizes range from $50 first prize 
to 12 additional prizes of $1 each, 
with 28 cash prizes in all. All 
students from the seventh grade 
through high school are eligible. 

* * * 


Paps Buys Weaver Share 


In Oakland Ford Firm 


The interest of Chester N. Wea- 
ver in Weaver-Paps Co. (Ford- 
Lincoln-Mercury), Oakland, Calif., 
has been purchased by James G. 
Paps, and the firm will now bear 
the latter’s name. 

Paps joined the firm as a sales- 
man in 1920. Weaver was one of 
the first dealers appointed on the 
West Coast. The price was in ex- 
cess of $250,000. 

* 


* * 


Gill, Enright Are Named 


Ford Dealers in Chicopee 


Clyde Gill has been appointed 
dealer for the Ford Motor Co. in 
Chicopee, Mass., and its suburbs. 

John Enright, of Chicopee Falls, 
also is associated with Gill in the 
dealership. 

* * * 
4 New Corporations 


Listed in Indiana 


Articles of incorporation have 
been filed by Meyer Motor Corp., 
5916 Hohman Ave., Hammond, Ind. 
Corporation has 500 shares of pre- 
ferred stock valued at $100 a share 
and 500 shares of common having 
no par value. Incorporators are 
Edward Meyer, Phyllis Meyer and 
Wasson J. Wilson. 

Other similar incorporations: 

McWilliams Motors, Inc., 1420 
Pruitt St., Indianapolis; 100 shares 
of no par value; incorporators: 
Carl McWilliams, Louis Lubow, 
Bernadette Treadway. 

Charlie Stuart, Inc., 1120 N. 
Meridian St., Indianapolis; 100 
shares of no par value; incorpora- 
tors: Charlie Stuart, Eleanor L. 
Stuart, Robert E. Stuart. 

Elson G. Sims, Inc., 1013 Main 








Doings 


St., Vincennes, Ind.; 1,000 shares 
of $100 par value a share; incor- 
porators: Elson G. Sims, Marjorie 
F. Sims and Louis A. Ghee. 


* * * 


Meridian Opens Branch 

Meridian Pontiac, Indianapolis, 
has reopened its large branch at 
111 W. 38th St. The branch is 
equipped for new-car sales and 
general repair work, as well as lu- 
brication and parts sales. Maynard 
Noll has been named branch man- 
ager. 





Sa 


* * * 


$15,000 Structure Rising 


For Bearden in Marietta 


Construction has started on a 
new $15,000 building to house Bear- 
den Motor Co. (Hudson) and the 
Bearden and James wholesale parts 


dealership in Marietta, Ga. 
* * + 


$500,000 Spent 
On Improvement 
In Frisco Area 


The latest round-up of construc- 
tion and improvement figures for 
northern California auto dealers 
shows approximately $500,000 ex- 
pended. Leading the list is the 
purchase for $150,000 of half a 
block of developed property in 
Oakland by Henry J. Kaiser Mo- 
tors. 

The firm is the Oakland-San 
Francisco dealer for the Kaiser 
ears, and northern California dis- 
tributor for Graham-Paige farm 
machinery. W. C. Humphries will 
be in charge. The property is lo- 
cated at Twenty-third and Broad- 
way streets, and boasts approxi- ; 
mately 20,000 square feet. 

Richmond’s automobile row has 
been enhanced with a new $75.00) 
structure for Nash Richmond Mo- 
tors. Associated in the firm are 
Walter S. Ries, president, and 
George Heusted, vice-president and 
general manager. The building, 
houses showrooms and repair and | 
parts departments in its 9,000) 
square feet of space. 

More than 3,000 persons turned | 
out in Hayward for the opening | 
of Deterra Motors Co. (Hudson), | 





which is owned by Joe Deterra.| #* 


Two other Hudson dealers, Tony 
and Sons, Tracy, and Hall and 
Glover, Palo Alto, opened new 


quarters last month. 

In San Francisco, Doherty Bros. 
(Ford) will add a wing to its head- 
quarters for an estimated $75,000. 
The building is situated at Potrero 
Ave. and 24th St. 

Remodeling of the parts and 
service department on Mission St. 
has been completed by Stewart 
Chevrolet Co. while Ellis Brooks 
(Kaiser-Fra7cr) is occupying new 
sales and service headquarters at 
California St. and Van Ness Ave. 

* * * 


$100,000 Packard Firm 


Opened in San Mateo 


A new $100,000 headquarters for 
Packard sales, service and parts 
has been opened in San Mateo, 
Calif., by Otto Burberick. 

* * * 


Gainey’s K-F Dealership 


Opened in Florida 


Harry Gainey has opened his 
new Kaiser-Frazer dealership in 
Ocoee, Fla., occupying a large 
building with 4,300 square feet of 
floor space, equipped for servicing 
all makes of cars and tractors. 

Walker Creel, co-partner, is as- 
sistant manager; F. C. Atkinson, 
sales manager, and A. D. Tucker, 
service manager. 

* * Ba 


New Home in Spartanburg 
Is Planned by Burwell 


Ernest Burwell, Inc. (Chevrolet), 
announces the completion of plans 
for construction of a 200 by 400- 
foot overall automobile sales, parts 
and repair center at 273 N. Church 
St., Spartanburg, S. C. The building 
will be constructed largely of steel 
and concrete. 

Burwell said the structure will 
be unmarred by supporting pillars 
and will feature an assembly-line 
type plan for the garage facilities. 
He expects to occupy the new 
home next spring when the firm 


SE Ln 


celebrates its 25th anniversary in 
the automobile business in Spar- 
tanburg. | 

* ” * | 


J & OK Mark 12th Year 


In Columbia, S. C. 


The J & OK Co. (Pontiac), in 
Columbia, S. C., held open house 
June 28 in honor of its twelfth an- 
niversary, and to give the public 
an opportunity to see its plant, 
which covers a full acre of land. 

* * * 


Holcomb Gets CPA O.K. 
After Facing Eviction 


CPA has granted approval to 
Holcomb’s Motor Sales, Westfield. 
Mass., to construct a new building 
for the sale of and repairing cars 
and trucks, at an estimated cost 
of $40,000. The permit was given 
after it was reported Holcomb’s 
was being evicted from its present 
location. 

* * * 


4 New Dealerships File 


For Charters in Ind. 


The following incorporations have 
been filed with the Indiana secre- 
tary of state: 

Modern Motors, Inc., 222 N. La- 
fayette St., South Bend; 1,000 
shares no par value stock; incor- 
porators: Harold Medow, Gene- 
vieve Medow and Samuel Schul- 
man. 

Ben Medow, Inc., 749 S. Michi- 
gan St., South Bend; 1,000 shares 
no par value capital stock; incor- 
porators: Ben Medow, Rose Medow | 
and Jordan Kapson. | 
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Edwards Motor Co., Inc., 423 E. 
Berry St., Fort Wayne; 1,000 shares 
no par value capital stock; incor- 


Studebaker’s Day ... 
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porators: C. H. Edwards, R. R. 
Girk, Milton Elrod jr. 

Horner Motor Co., Inc., 625 Co- 
lumbia St., Lafayette; 1,500 shares 
valued at $100 par; incorporators: 
Herbert H. Horner, Frances Hall 
Horner and John C. Horner. 

oa - * 


Cosart Dodge-Plymouth 
Opened in Portland 


Lee Cosart Motor Co. (Dodge- 
Plymouth) has opened at 107 N.E. 
Grand Ave., Portland, Ore. Lee D. 
Cosart is general manager and 
partner with Joe Fisher, Portland 
Dodge distributor. 

Prior to associating with Fisher 
last July, Cosart was a factory and 
field executive in the Dodge and 
Plymouth divisions of Chrysler 
Corp. for nearly 20 years. He served 
as general sales manager for Plym- 
outh and truck sales manager for 
Dodge. 


* 


Garland Motor Celebrates 


New Showroom in Texas 


Garland Motor Co., McAllen, Tex. 
(Chrysler-Plymouth), is celebrating 
the opening of its new building. A 
large crowd viewed the new facili- 
ties and new cars. 

Early in the morning of the open- 
ing day, all stalls in the service de- 
partment were occupied and at 
least five cars were waiting in line 
for service all day long. 

ES * a . 


Davis Buys Property 


Latham Davis sr., president and 
owner of University Chevrolet Co., 
announces the purchase of the 
property occupied by the firm for 
many years at 327-333 East Main 





THE FIRST postwar 1947 Studebaker is being delivered by Florence M. Ulrich, secre- 
tary and treasurer of James M. ‘‘Pat’’ O’Dea, Inc., of 12345 Woodward, Detroit, to 
George D. Cameron, a veteran of World War II. 





PART OF CROWD 
Bogue Motors, Dallas. The display car was 


snapped viewing Studebaker Champion model (1947) at Harry 


mounted on a revolving pedestal. 





ATTENDING Harry Bogue Motors 


i showing 1947 Studebaker, 
Elliott, Studebaker vice-president in charge of sales, right, and Harry Hartz, left, race 
driver, who is now a member of the Studebaker sales staff as a sales engineer. 


Dallas, were K. B. 





Ie 
|gas station which adjoins its pres- 


St. S., Gainesville, Fla. Plans have 
been made for a structure at the 
rear of the main building to house 
an exclusive truck service depart- 
ment. 

+ oe * 


Marmon Names Hazelcorn 


Dealer for Brooklyn Area 


Hazelcorn Motors, 1640 Bedford 
Ave., Brooklyn, N. Y., is now rep- 
resenting Marmon- Herrington 
products in all of Kings county. 


Samuel C. Hazelcorn is the owner. 
* * * 


Columbia Firm Expands 


Downtown Motors, of Columbia, 
Mo. (Chrysler), has leased another 
building to further expand its fa- 
cilities. A remodeling program is 
underway. 

x * ° 


Welwood Buys Lot 


Robert Welwood, Inc., Ridge- 
wood, N. Y. (Chrysler), has pur- 
chased a lot on which he plans to 
build a new showroom. 

* * . 


Knight Remodeling 


C. H. Knight, Nashua, Ia. (Chry- 
sler), reports that extensive remod- 
eling will be completed when a new 
parts department is installed and 
equipped within the next few 
weeks. 

* * * 


Harger Renovates Plant 


Harger Motor Co., Evans City, 
Pa. (Chrysler), has installed a new 
parts department along with other 
renovations. 

” * * 


Forrest Buys Gas Station 


Jack Forrest, Inc., Elmhurst, N. 
(Chrysler), has purchased the 


ent building. 
* * * 
Christy Improves Building 
Christy Motor Co., Beaver, Pa. 
(Chrysler), has completed remod- 
eling of a new building which it 


recently purchased. 
- * * 


Maxon Reappointed 


Chester J. Maxon jr., Buffalo 
auto dealer, has been reappointed 
to the Buffalo Board of Safety, 
Mayor Bernard J. Dowd has an- 
nounced. 

* * * 
Edwards Moves 


Carroll Edwards, Ford dealer in 
South Milwaukee, Wis., has an- 
nounced that he has moved his 
dealership to 906 Milwaukee Ave. 


* * * 


Webb Opens New Home 


The Webb Sales & Service has 
opened its new salesroom and ga- 
rage in Columbus, O. The dealer- 
ship handles Hudson automobiles 
and International trucks. 


* * * 


Western Auto Expands 


Western Auto Supply Co., Kan- 
sas City, in a move to double its 
present space in the West End 
business district, has leased 833- 
35-37 Gordon St., S.W., Atlanta, Ga. 


* 2 


Flash Fire Guts Car 


One car was destroyed when a 
flash fire, caused by contact of 
leaking gasoline with the filament 
of a broken electric trouble lamp, 
damaged Northampton (Mass.) 
Buick Co. 


* * 


Noble Buys Grundy’s 


Grundy’s Garage (Pontiac), Wil- 
liamstown, Mass., has been sold by 
George W. Grundy to Elmer G. 
Noble, long-time employe and man- 
ager for the past five years. Grun- 
dy has been in business since Jan- 
uary, 1913, and has been the sole 
Pontiac dealer in Williamstown. 

* * * 


Emil A. Haber Motor Car Co., 
Thompsonville, Conn., has been ap- 
pointed dealer for Kaiser-Frazer. 

* * K 

A change in name of Edwards 
Motor Car Co., Canton, O., to Ed- 
wards Motor Co. has been made in 
incorporation papers filed recent- 
ly. W. J. Edwards heads the or- 
ganization. 

* + * 

Harold Van Bebber, who was 
connected with the Metropolitan 
Chevrolet, Springfield, Ill., before 
entering the service in 1943, has 
been named service manager of 
the firm. 
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Camp Heads Dallas Branch 
Of Federal-Mogul Service 


Thomas Camp has been named | 


manager of the Dallas (Tex.) 
branch of the 
Federal - Mogul 
Service division 


of Federal-Mogul 
Corp., Detroit. 
Camp entered 
the armed serv- 
ices in 1942, after 
serving in the 
southern Califor- 
nia territory for 
Federal - Mogul 
for a number of 
years. He joined 
Federal-Mogul in 1932. 
a ob oa 





Thomas Camp 


New Office at Des Moines 
Opened by U. S. Rubber 


Opening of a new district office 
for U. S. Tire at Des Moines and 
the appointment of J. C. O’Gorman 
as district manager was an- 
nounced last week by W. D. Bald- 
win, sales manager of the U. S. 
Tires division of United States 
Rubber. B. H. Bowen will succeed 
O’Gorman as manager of the com- 
mercial merchandising department. 

O’Gorman, a native of Minne- 
apolis, attended University of Kan- 
sas and served with other rubber 
companies for several years be- 
fore becoming affiliated with Unit- 
ed States in 1938 at Omaha. In 
1942 he was transferred to the 
business development department 
at the company’s general office in 
New York. Bowen, after consider- 
able experience with other com- 
panies, joined United States in 
1936 as a department manager at 
the general office. During 1940, he 
was commercial tire manager at 
the company’s plant in Chicopee 
Falls, Mass. Later he served as 
district manager at Los Angeles 
and Buffalo. 


Cochran, Credit Pioneer, 


Boosted by Boston Bank 


State Street Trust Co., Boston, 
announces the promotion of Cyril 
E. Cochran from assistant vice- 
president in charge of the sales 
finance department to vice-presi- 
dent. Cochran is a pioneer in sales 
financing. After serving in World 
War I, he was associated with the 
Packard-Dodge dealer in Roches- 
ter, N. Y., from 1919 to 1921. He 
later affiliated with an insurance 
general agent. 

In 1927, Cochran became con- 
vinced that banks offered an ex- 
ceptional opportunity of serving 
the automobile dealer and was in- 
strumental in getting one of the 
large Boston banks to offer a com- 
plete financing service to dealers. 
He started a similar activity for 
State Street Trust in 1936. The 
sales finance department has had 
a substantial growth and now oc- 
cupies the entire sixth floor of the 
Wesleyan Building, 581 Boylston 
St. Cochran is also president of the 
New England Assn. of Sales Fi- 
nance Companies and is a member 
of the Consumer Credit Commis- 
sion of the Massachusetts Bankers 
Assn. 

% * * 
Young to Direct Sales 


For Bennett-Eco Firm 


Appointment of John E. Young 
as manager of sales has been an- 
nounced by A. F. Jordan, vice- 
president and director of sales of 
Service Station Equipment Co., 
Muskegon, Mich.— producers of 
Bennett-Eco service station equip- 
ment. 

Jordan also announced the ap- 
pointment of Dale N. Harris as ad- 
vertising and sales promotional 
manager. 

* ae a | 
Lee’s Promotion Announced 


By Fageol of Twin Coach 


L. J. Fageol, president, Twin 
Coach Co., last week announced 
the election of John J. Lee as vice- 
president in charge of manufac- 
turing for all divisions. Lee has 
previously been general manager | 
of the Buffalo division. Prior to} 
his association with Twin Coach, | 
he was general manager of Cur- | 
tiss-Wright Corp. Buffalo plants. | 

His career started nearly 30| 
years ago with the old Curtiss: 


Auto Personnel 


Aeroplane & Motor Corp. His ex: | 





perience includes association with 


| Pierce-Arrow, Stewart Motor Car 


and Consolidated Aircraft. Present 
plans call for Lee maintaining his 
headquarters in Buffalo and con- 
tinuing as general manager of the 
Buffalo plant, in addition 
new duties. 


Pettit, Andrew Promoted 


By Seiberling Rubber 

Leo Pettitt has been appointed 
production superintendent of Sei- 
berling Rubber Co. Harry P. 
Schrank, vice-president in charge 
of production, announced last week. 
Wilfred Andrew has been elevated 
from general production superin- 
tendent to factory personnel ad- 
ministrator. Both have been asso- 
ciated with Seiberling for long 


periods. 
* * * 


Fisher Body Promotes 
Hoehn and Hoffman 


Appointment of new resident 
managers of two Fisher Body di- 
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CHEVROLET HAS completed two five-day training schools for dealer accountants 
and bookkeepers in Omaha. The schools were conducted by Marvin Hoffman, assistant 


zone manager, and C. J. Hogan, 
chart used in the course. 


vision plants in Flint, Mich., and 
Tarrytown, N. Y., is announced by 
Thomas P. Archer, general man- 
ager. 

Carl E. Hoehn, who started with 
Fisher Body in 1921 as a payroll 
clerk and who has served as man- 
ager of the Tarrytown plant since 
1940, was named resident manager 


zone business manager, who is shown presenting a 


of Fisher Body's new Flint No. 2 
plant. 

Thomas H. Hoffman jr., who has 
been assistant resident manager at 
the Tarrytown plant since 1941, has 
been promoted to resident mana- 
ger. Hoffman started with Fisher 
Body as a metal finisher in 1926. 

Archer also announced the ap- 


of his 


curls! 


Give 


him 


a man’s 
haircut! 





From haircuts to buying an automobile— 


the woman's approach 


is different. Your mes- 


sage to women comes off best in the magazine 


that understands and is 


understood by women. 


THE MAGAZINE WOMEN BELIEVE IN 


pointment of Cecil P. Nankervis, 
formerly assistant resident mana- 
ger of Fisher Body’s Detroit air- 
craft unit, as assistant manager of 
the Flint No. 2 plant. 

j > * 

|Kreusser Appointed Chief 
Of Allison Engineering 

| O. T. Kreusser, who supervised 
|wartime training of more than 
/100,000 ground crewmen for serv- 
jicing Allison warplane engines, has 
been appe‘nted engineering admin- 
istrator or the Allison division of 
General Motors Corp. 


Kreusser was shifted from the 
post of director of service and 
training because of postwar ex- 
pansion of the company’s engineer- 
ing department and transfer of 
servicing activities to the sales 
department. He came here in 1937 
from the GM research laboratories. 

ok * oo 


Leitner Gets Lear Post 


Announcement of the appoint- 
ment of Richard G. Leitner as 
chief electronic engineer of Lear, 
Inc. of California (a subsidiary), 
is made by William P. Lear, presi- 
dent of Lear. Leitner will make 
his headquarters at the company’s 
office in Los Angeles. 











Vie for Report Award 


Seven Motor Firms Given Merit Citation 
For Annual Financial Statement 


NEW YORK.—The greatest 
progress yet in a single year in 
corporation reporting, is revealed 
in the Annual Survey of Annual 
Reports for 1945 just completed by 
Weston Smith, business editor of 
Financial World. 

Among the corporations achiev- 
ing Merit Award citations in Fi- 
nancial World’s Annual Report 
Survey are Crosley Motors, Gen- 
eral Motors, Graham-Paige, 
Nash-Kelvinator, Packard Motor 
Car, Studebaker and Willys- 
Overland. 

One of these companies will be 
awarded a bronze “Oscar of Indus- 
try” trophy for the best annual 
report in the automobile industry 
in the final judging which culmi- 
nates in the Annual Report Awards 
banquet at the Waldorf-Astoria in 
New York Oct. 4. 

Over 3,000 reports were submit- 
ted this year in the largest com- 
petition ever conducted, and of 
these 1,500 booklets selected for the 
initial judging, 581 reports, or 38 





NO MATTER what the year 
of a car, the one major feature that the 
buyer most often sees and comes in direct 


contact with is — the upholstery. 


percent, have qualified as ‘“mod- 
ern” and will receive the Highest 
Merit Award citation, while 457 
reports, or 34 percent, are rated 
as “improved” and will be awarded 
Honorable Mention certificates. 


A year ago 30 percent of the 
annual reports surveyed were 
judged as “modern,” and this com- 
pares with only 6 percent of the 
1940 reports. 


Smith announced that the an- 
nual reports of over 200 corpora- 
tions have been added to the list 
of those receiving a top rating 
this year. These together with 
the reports that have continued 
in the Merit Award division will 
now go to the Independent Board 
of Judges for their selection of 
the “best” in each of 380 indus- 
trial classifications, as well as for 
the “Best of All Industry” award. 


Dr. Lewis Haney, professor of 
economics of New York university, 
will again be chairman of the 
Board of Judges; 


That’s why clean, fresh-looking upholstery 


is such a potent sales-clincher and good 


customer-satisfier. 


So just remember that canda cloth is 
one of the easiest fabrics of all to keep clean. 


Canda cloth is washable. Vhe short pile 
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A 1908 MODEL 8S FORD was the center of attraction at the national convention 


of the Advertising Federation of America in Milwaukee. Monte Warshauer, 
(Lincoln-Mercury) displayed his Ford at the Milwaukee auditorium. 


Motors Co. 


Norman Stabler, financial editor of 
the New York Herald-Tribune; 
Glenn Griswold, editor of Public 
Relations News, and Sylvia Porter, 
financial editor of the New York 
Post. Lester Tichy replaces Norman 


assisted by C.Bel Geddes as the judge of art, 


helps to keep the fabric clean by breaking 


Monart 


format and typography. 

The findings of the Independent 
Board will be made early in Oc- 
tober at which time the “Oscar of 
Industry” trophies will be awarded 
to the corporations achieving ex- 
cellence in their industries. 





up dirt and stains. 


Canda cloth is also stylish and durable. It’s a 


today or tomorrow. 


long-lived, substantial, confidence-inspiring 


part of any motorcar — whether it is of yesterday, 


COLLINS « AIKMAN 


CORPORATION 


200 MADISON AVENUE, NEW YORK 16, 


N. Y. 


Urges Executives 
Retire Early to 
Take U. S. Posts 


NEW YORK.—A proposal that 
American industry advance the re- 
tirement of key executives by five 
to 10 years to free them for policy- 
making posts in government ser- 
vice has been made by William L. 
Batt, president of SKF Industries, 
Inc., in an address before the 
American Management Assn. 

Such a plan would provide the 
government with a reservoir of ex- 
perienced executive talent without 
the necessity of resorting to the 
“dollar-a-year” plan, said Batt, who 
is retiring as board chairman of 
the association and who served 
during the war as vice-chairman 
of the War Production board. 

“I propose,” he said, “that for 
men who have qualities that par- 
ticularly adapt them for public ser- 
vice, their companies shall con- 
sider anticipating the normal re- 
tirement date to allow such men 
to go into policy-making posts 
while they have the strength of 
mind and body to give something 
of real value. 

“Many companies could afford to 
advance the retirement of key ex- 
ecutives for five or 10 years. Such 
men could then afford, with the 
addition of the salary from the 
government to their retirement 
pay, to give the rest of their active 
lives to public service.” 


Purdy Promoted 
At Chrysler 


DETROIT.—Herman L. Weckler, 
vice-president and general manager 
of Chrysler, announced last week 
that Norman A. 
Purdy, former 
superintendent of 
the Chrysler 
Tank Arsenal Di- 
vision, has been 
placed on the 
general mana- 
gers staff in 
charge of the au- 
tomobile quality 
inspection de- 
partment. 

This activity 
was temporarily 
discontinued during the war, Weck- 
ler said, but now it has been re- 
established and Purdy is well qual- 
ified by experience and training for 


this assignment. 
Popular. 
MOTOR BOOKS 


SEE 





N. A. Purdy 








5/TAd VN VION! 


AWOLSIN J2Va 
Pelt Bib 


A complete, detailed history of e' Indian- 
apolis race since 1900, including 1! $3.61 
Borrgete. Deluxe du Pont Fabrikoid bound, 


MOTOR HISTORY OF AMERICA 
Complete, detailed history of auto industry. 
1, makes, 416 pages, $3.00. De- 
tuxe cloth-bound, $4.12. Postpaid. 
CLYMER'S HISTORICAL 
SCRAPBOOK of EARLY CARS 


250 ancient cars (gasoline, steam and electric) 
shown. photos and’ ads. Fescinating, 
educational. 1, 2 and 3 editions—each dif- 
ferent. $1.55 each. Deluxe eloth-bound 
$2.58 each. Postpaid. 


¢*** ORDER BLANK—DB#PACH BBRES*** 
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On Wall Street... 





Low Auto Production 
Lessens Share Value 


By Dana Stuart 
Staff Correspondent 

NEW YORK. — Wall Street has 
been watching the weekly automo- 
bile production figures with great 
interest. If it weren’t so tragic in 
its consequences, no doubt many 
in the financial centers would say, 
“I told you so,” as the production 
figures come to light. 

The periodic reports of govern- 
mental agencies at Washington, 
making great claims for produc- 
tion, can draw only laughs in the 
face of the actual figures. It is no 
wonder that the shares of many 
automotive companies ended the 
first half of this year at prices low- 
er than those at which they started 
the year. 

Here we are with the greatest 
unfilled demand for cars in his- 
tory. Private industry, left alone, 
would not be long in getting un- 
der way. But the government is 
running the show and the bureau- 
crats hate to give up wartime 
controls in time of peace. They 
can always see 8 crisis or two 
ahead—particularly if they are 
not allowed to stay on their jobs. 

A figure that really impressed 
Wall Street was the one given by 
George Romney of AMA in point- 
ing out that the automotive indus- 
try, with its tremendously increased 
productive capacity, has been un- 
able to produce as many passen- 
ger cars in the first nine months 
after the end of World War II as 
it did in the nine months follow- 
ing Germany’s surrender in 1918. 

In fact, the volume has fallen 
short by nearly half a million of 
the figure in 1918-19, when the in- 
dustry was hardly out of its swad- 
dling clothes. 

No doubt, the difficulties which 
OPA ran into were not uncon- 
nected to situations of this kind. 
With Bowles, big production was 
always just around the corner. 

Here are some comments on the 
investment prospects for the auto- 
motive industry, made by the New 
York Stock Exchange house of 
Delafield & Delafield before the 
lapse of OPA and the succeeding 
events of the past week: 

“Export demands for American 
automobiles may hold at record lev- 
els for a number of years... . 
Foreign gold and dollar balances 
are far larger than ever before, 


Financial 


Vehicle Makers Pace 


Cash Dividend Rise 

WASHINGTON.—P ub bicly re- 
ported cash dividends paid by cor- 
porations in the U. S. amounted to 
$338,800,000 in April, the Depart- 
ment of Commerce has announced. 
This represents a 9.4 percent in- 
crease over the $309,600,000 report- 
ed in April, 1945. 

For the three months ending in 
April, dividends totaled $884,600,000, 
or 5.2 percent more than in the 
corresponding period of 1945. 
Among manufacturing industries, 
the greatest increases were in 
transportation equipment with a 
22 percent rise. 

~ 





* * 


Casco Reports Profit 


Of $3.66 Per Share 

BRIDGEPORT, Conn. — Casco 
Products Corp. reports net sales of 
$15,624,850 for the year ended Feb. 
28, against $10,474,367 for the pre- 
vious year. 

Net profits amounted to $628,693, 
or $3.66 a share, after all charges 
including provision of $1,282,323.04 
for federal income tax and excess 
profits tax. Net in the previous 
year was $364,434 or $2.14 a share. 

* * * 


Continental Meeting 


Directors of Continental Motors 
Corp. have called a special stock- 
holders’ meeting July 30 at Rich- 
mond, Va., to approve proposals to 
issue 350,000 shares of $50 pre- 
ferred stock and to increase au- 
thorized $1 par common stock 
from 3,000,000 to 5,000,000 shares. 
Proceeds will be used for expan- 
sion of plants and for working 
capital. 








Stock Price Averages 
Latest Preced’g Year 
Week Week Ago 
10 cars, trucks ... 44.25 45.50 38.30 
10 parts, access. .. 43.65 45.50 37.60 
5 tires, rubber ... 67.30 68.00 52.75 
25 automotives .... 48.62 49.00 40.86 





and are held in the main by Latin 
American and European neutral 
countries that do not have facili- 
ties for manufacturing automobiles. 


“Replacement demands abroad 
are heavy, as in this country, and 
rising living standards should 
bring about major increases in 
the number of automobiles in 
operation. These factors, taken 
together, could produce an aver- 
age annual demand for 6,000,000 
cars a year for an indefinite pe- 
riod, apart from deferred replace- 
ments. 


In the firm’s opinion, “It may 
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McLAUGHLIN MOTORS, INC. 
on Front St., Albany, Ga., leaving the former N. Washington location to be used as ‘ 
@ paint and body shop. Established in 1939, it is owned by J. Clay McLaughlin, his | ly offset for industry as a whole by 


(Hudson-Willys), recently moved into a new home 


father, W. E. McLaughlin, and G. 0. Watson, who is in charge of the service de- 
partment. The new building is 110 by 65 feet and has 7,500 square feet of floor space. 





well be that a considerable further 
rise in auto prices will not prove 
necessary, since continued capacity 
production may enable manufac- 
turers to hold down costs despite 
higher prevailing wages. 


“The automobile industry faces 


at least three years of capacity pro- 


21 





Auto Firms Lose 
As Others Get 
Good Profits 


WASHINGTON.—Although over- 
all corporate profits after taxes for 
the first quarter 1946 were running 
at a rate close to that of the best 
war years, there were extreme vari- 
ations in corporate earnings, with 
automobile manufacturers report- 
ing heavy deficits while others 
made large profits gains, according 
to Secretary of Commerce Henry 
Wallace. 

Profits before taxes were consid- 
erably less than those for the first 
quarter 1945 in line with the re- 
duction in the gross national prod- 
uct, but this loss was approximate- 


the reduction in corporate tax li- 
abilities, Wallace said. 

Largest gains on an after-tax 
basis were scored by corporations 


duction. There are good reasons|engaged in wholesale and retail 
for believing that output will re- | trade. 


main well above the prewar peak 
for an indefinite period, due to the 
far higher level of national income 
that prevails and the expansion in 
family units.” 


Brelsford Moves 
Brelsford Motors, Inc. (Lincoln- 
Mercury), Kokomo, Ind., has moved 
into new quarters. 





To farm folks in Fe Goldex Crescent, famous brand 


names and trade marks are familiar guide posts to 
the types of goods these three million people buy — 
and are so well able to buy. 


To manufacturers, He Golden Crescent —the rich 





















OHIO FARMER e 


CLEVELAND 






agricultural states of Michigan, 
Ohio and Pennsylvania—represents 
a lively market of prime import- 
ance... 
covered by advertising. 


easily and economically 


DETROIT 


...and also his BRA 


MICHIGAN FARMER e 








The brand names and trade marks you see on this 
page are just a few of those found regularly in 
MICHIGAN FARMER, OHIO FARMER and 
PENNSYLVANIA FARMER -—the three publica- 
tions which are all you need to reach two thirds of 


the three million farm folks in Ze Golden Crescent. 


Smart manufacturers are reaching this rich poten- 
tial market through the pages of these well-estab- 
lished family farm papers ... easily ... thoroughly 


+ + « economically. 


Tae Golden Crescent 


“Your distribution may be national, but your selling is always LOCAL” 


Copyright 1946, Capper-Harman-Slocum, Inc. 


PENNSYLVANIA FARMER 


HARRISBURG 
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Hudson Field Sales Heads 
Hold Four-Day Meeting 


DETROIT. — Home office sales 
executives of Hudson Motor, with 
their divisional, regional and zone 
sales managers from all parts of 
the United States, held a four-day 
meeting in Detroit, July 8-11, de- 
voted to sales, parts, service, car 
distribution and business manage- 
ment plans for the coming year. 

The meetings were conducted by 
George H. Pratt, general sales 
manager, and Norman K. Van 
Derzee, assistant general sales 
manager. 

Other Hudson executives who 
participated in the meetings 
were: M. M. Roberts, manager 
advertising and merchandising; 
W. L. Courage, assistant sales 
manager; George H. Dow, man- 
ager car distribution; R. N. Ham- 
ilton jr., manager business man- 
agement. 

C. C. McKellar, manager parts 
and accessory merchandising; E. J. 
Blum, technical service manager; 
L. L. Sharon, manager owner re- 
lations division; F. H. Duffield, 
manager statistical department; 





A COMPLETE LINE of hydraulic-vacuum power braking units to 


Paul Jones, supervisor parts speci- 
fications division; C. W. Treadwell, 
advertising department, and Har- 
old D. Hornbeck, special factory 
representative. 

Field executives at the meeting 
were: C. H. Calhoun, northeast di- 
visional sales manager; J. D. Gart- 
land, New York zone manager; L. 
C. LaFrance, regional manager, 
Syracuse; Paul B. Crabtree, region- 
al manager, Philadelphia; Wm. R. 
Murphy, regional manager, Boston. 


Others were Walter A. Ernst, 
southeast divisional sales mana- 
ger; C. W. Margetts, Atlanta zone 
manager; Cecil Loeb, Washington 
zone manager; Claude C. Daley jr., 
regional manager, Charlotte, N. C.; 
George T. Curry, regional manager, 
Jacksonville. 


E. J. Beguhn, Midwest divisional 
sales manager; H. DeVault, Cin- 
cinnati zone manager; F. E. Kesler, 
Detroit zone manager; R. F. Me- 
now, regional manager, Pittsburgh 
and Columbus; Walter A. Hodge, 
regional manager, Louisville; Roy 





fit the needs of any size or type vehicle from station wagon 







to heavy duty truck, truck-tractor and bus. 


Now, power braking can be specified to fit 
exactly the individual needs of each model, 
type and size of vehicle. Because Bendix* 
builds a complete line of Hydrovacs,* there 
need be no compromise between what is 
required and what is available. There is a 
Hydrovac unit of the right type and size 
for the job, without costly over-power—but 
with ample capacity for safety and efficiency. 
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SALES, PARTS, service, car distribution and business management plans were dis- 


cussed at a four-day conference of Hudson divisional, 
The sessions were conducted by George H. 
Norman K. Van Derzee, assistant general sales manager. 


Detroit. 


D. Chapin jr., 
Toledo. 

H. F. Riley, northwest divisional 
sales manager; R. M. Stines, Chi- 
cago zone manager; G. A. Schacht, 
Milwaukee zone manager; Wm. 
Hirsch, regional manager, Minne- 
apolis; W. B. Hutchens, regional 
manager, Des Moines. 

W. S. Milton, southwest divi- 
sional sales manager; N. C. Cun- 
ningham, St. Louis zone man- 


regional manager, 


regional and zone managers in 
Pratt, general sales manager, and 


ager; C. M. Braun, Memphis zone 
manager; Glen S. Potter, regional 


manager, Kansas City; Arch 
Methven jr., regional manager, 
Houston; Wm. G. Gaston, re- 


gional manager, Dallas. 

W. E. Young, Pacific divisional 
sales manager; F. M. Blaich, Los 
Angeles zone manager; Boxley 
Cole, regional manager, Denver, 


and James P. Cory, regional man- 
ager, Portland. 







And remember, when you specify Hydrovac 
your choice is confirmed by the judgment 
of leading vehicle manufacturers. Proved by 
over a million units built and by billions of 
miles of service, Hydrovac is today’s first 
choice for original factory equipment on the 
new model trucks and truck-tractors. 

For complete details write Bendix Products 
Division, South Bend 20, Indiana. *reavewars 





Allison Forms 
Bearings Unit 


Under Cruzan 


INDIANAPOLIS. — Allison has 
set up a new unit devoted exclu- 
sively to development and produc- 
tion of bearings, it is announced by 
E. B. Newill, general manager of 
the General Motors division. 

Designated the Allison bearing 
plant, it will contain all the bear- 
ings activities of the division and 
be located in the original Allison 
plant on Main St. in Speedway. 

At the same time, Newill an- 
nounced that B. L. Cruzan, who 
joined the Allison organization in 
1918, has been named manager of 
the new unit. 

In direct charge of bearing pro- 
duction and development is E. G. 
Davis, who has been bearings en- 
gineer but now has the enlarged 
responsibility for all bearings en- 
gineering and production. Davis 
will also supervise research work 
in the bearing field. 

Bearing sales, service and cus- 
tomer contact will be supervised by 
P. G. Martich, who formerly was 
bearing sales engineer. He will 
have broadened _ responsibilities 
through the expansion of sales out- 
lets which Allison is seeking for its 
bearing business, according’ to 
Newill. 

Appointment of O. T. Kreusser as 
engineering administrator of the 
division was announced by Newill. 
Formerly director of service and 
training, Kreusser headed up the 
world-wide servicing activity that 
Allison maintained on every fight- 
ing front throughout the war. 

Due to the reduced need for a 
large worldwide service organiza- 
tion, the service department, as a 
separate group, is being discon- 
tinued and its functions assigned 
to other departments. 

As part of this program, accord- 
ing to Newill, the field service sec- 
tion and all its personnel in this 
country and abroad are being 
transferred to the sales depart- 
ment. 

Charles E. Dixon, who formerly 
was in charge of Allison’s Dayton 
|office, is being transferred to In- 
|dianapolis to head up the service 
|department under Ralph C. Golt, 
| sales manager. 


Gas Tax Record 





j 


Particular 


| cide 


|the tax yield. 


Seen for Texas 


AUSTIN, Tex.— Texas gasoline 
|taxes are expected to yield a rec- 
ord-breaking total of $69,000,000 


this year, $8,000,000 above the 


|greatest previous year’s receipts, 
| according 


to State Comptroller 
George H. Sheppard. 

significance is at- 
tached to the sharp uptrend in tax 
receipts because of proposals for 
increased Texas gasoline tax rates 
and because Texas voters will de- 
at the November election 
whether to constitutionally restrict 
to road construction and mainte- 
nance purposes three-fourths of 
The other fourth 
would be for school purposes. The 
allocation now is made by sta- 
tute. The Texas Good Roads Assn. 
and other highway-user groups are 
campaigning for adoption of the 
constitutional amendment. 





'‘Let’s Face It’ 





William Rice 


Weuuell Kice 


When we carried the announce- 
ment of the appointment of Wen- 
dell P. Rice as general sales man- 
ager of Ward LaFrance Truck di- 
vision of Great American Indus- 
tries, our compositor picked up the 
cut of William Rice, general ser- 
vice manager of Plymouth. From 
the kidding calls we have received, 
we can tell you that the victims are 
putting a better face on the mixup 
than us, the villain. Ours is red. 








en enn TR 
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[Pa. Assn. Asks 


Finance Facts 


| HARRISBURG, Pa.—(UTPS)—A 
questionnaire was sent to 2,600 
new-car dealers by Pennsylvania 


Competition Warning 


Prewar Service Brings Business Boom 
To Grand Rapids Gas Station 


has 

















solu- By Ollie Gregory | And with that deal in effect 24 Automotive Assn. last week = ob- 
duc- GRAND RAPIDS, Mich. — The| hours a day the station has been tain factual data 3 a 2 
d by following is not just another of| ®@ huge success. in any legislation which mig e 
‘ hose GI Joe stories for two good| When he opened up in March, introduced at the. next session in 
ote ceanens 1945, Wisinski had a plan in mind connection _ ngs caer on 
, oR : is GI| and followed It out step by step un- new and used cars. A special com- 
oe noes ‘aaa ee ee, til now his monthly overhead is mittee of the legislature has been 
aaa tant, this story illustrates the type | 2Tound $1,800. In the first 10 months conducting an investigation into 
a ‘ of up-and-coming competition deal- | the business was increased 400 per- charges on new and used motor 
oo ers will face for service business in|cent (this record is on file in the s vehicles. 
r. > ealeae one. Shell Oil office) and the GI Johnny | wwe have been keeping in close 
who If it had not been for a crash | Service Station and Garage became ‘contact with developments on this 
n in landing in a burning plane there | No. 1 in the country. | investigation,” PAA Manager 
r of would be no GI Johnny Service| “How do you manage to do so Claude Ss. Klugh said, “and we now 
Station and Garage as a morale| well?” he was asked. believe that it is the intention a 
pro- and business builder of Army, Navy| “Well,” Johnny replied modestly, : this committee oo —, a be 
.G. JR and Marine disabled veterans. “we operate on the old GI system| A MODERN, well lighted showroom has been opened by George R- Jones Co. (Chrs~ regulating these charges. . ae 
en- A remodeled building, located |and it has paid dividends. When-| ler), Spokane, Wash. Town and Country models were featured in the opening display. gg Wage cng By a 
. at a busy corner near three lead- | ever a problem arises we all go into ohh ata so z 
= ing travel lanes in the southeast- | g huddle and iron out the diffi-| consists of outlining routes to | he laughed, “is important and avail-|of this proposed bill become pub- 
avis ern section of this city is manned | culty.” anywhere in the United votes able to those who need it. cea tas Mien ee cent a 
rork by GI Johnny-trained specialists. 5 . a | and Canada, and in giving reports : : ec e A 
~ When a car drives up for gas, enh thew eaeaeiadon ie on all road conditions. Wright Department Colorful added. 
cus- prewar service takes over. The tank) broadcasts each evening over @ In addition to the “Home Sup-| | Thomas H. Wright, Masonville,| si dat Ait wana alld wisest 
i by is filled, the windows wiped, the car| joa) station. He stresses the fact plies” service GI Johnny purchased | Pa. (Chrysler), has opened a new aa aati a Eile on ae 
was is dusted off with dispatch and the| 4,4¢ Gr Johnny specializes in free |a jeep which is used as a wrecker |parts department which is painted| Service again if necessary.""—-L. G. Stein- 
will at ao. i es c tbe aie touring information service. This | and can lift up to 2% tons. “That,” |in “color dynamics.” er, Pandora Garage, Pandora, Ohio. 
a almost as fast as a hot bread knife ae ; 
ities 2 
slices through butter. 
4-4 The station never closes, and 
7 aa there is always a manager on hand 
to see that everything runs along 
a smoothly. Each one of the employes 
‘the receives a basic salary and on top 
vill of this they get a commission on 
ae d sales and the amount and kind of 
‘the work that is done. 
hat Every GI averages $100 a week 


ro in pay. 
- The owner, John Wisinski, was 
a corporal in the air corps for two 


ra and a half years. He was an in- 
1za- structor of the Sperry Gyroscope 
sa (rear bombardier target on bomb- 
on- ers, but mostly on the B-24s) and 
ned shuffled from Long Island, New 
York, to the government air fields 
»rd- in Texas. 
3ec- On the day he returned to find 
this his place in civilian life he didn’t 
ing fumble for a second. His mind was 
art- made up and his plan for reestab- 
lishment was neither clouded nor 
orly incomplete. 
ton “I had this ‘Leave your car at 
In- o night and pick it up in the morn- 
rice ing’ station operating exactly one 
‘olt. month after my discharge,” he 


said proudly. 

Prior to entering the armed 
forces Johnny ran a garage busi- 
ness, and was also a golf pro in 


sence cmemneee 


Chicago. He toured the country | 

under the name of Johnny Weisner. " 
? After the crash in which Wisin- , ) (<> 
ine ski suffered body and leg burns and ame iS 
"eC- got a premanently injured back, he me 


j 


000 competed in the $10,000 1944 Red 


Cross open tournament at the New u P 
pts, Rochelle Country Club, N. Y. His BILLIONAI E 2 
ller score was close and he was in the pe 
money-running, then, he confessed, 


BIDDY” 
tax Johnny’s back had taken a turn , 





at- “I dropped out on the third day.” 'D 
a t 
for for the worse. AY 
ites Out of this tournament the Red ONE OF AMERICA’S ” Ppa? 
de- Cross netted approximately $50,000 4 MS oy a 
ion for its treasury. Mabe # 
rict It was sometime later that the Phos 
ite- corporal had a little dream. “Reali- ® Shure 
of zing that I could not enter the golf rg? 
rth field again as a professiinal,” he 
The grinned, “I developed a new idea.” 6s . . 79 
ita- ; When he explored the dream-idea Her spending Come averages 
sn. rom every angle and ran into a ad “11: : 
9 Same, be ooened thins an te eleo- better than seven million dollars 
the ing the gaps and making the test. 7 ra a 1 for 
It turned out to be the answer and a day. Every day 18 pay day fo! 
: the venture now combines both ser- r 
. vice station and garage where co- her . . . Better get into Poultry 
operative attitude reigns. z 
‘I employ only GIs,” Wisinski Tribune and see for yourself how 
nodded, “and thoroughly train each 
man until he becomes an expert in freely this “al” will spend her 
, his particular line.” J 


A likeable young fellow who re- 
turned from overseas had con- 
tracted malaria and after a talk 
with GI Johnny he went to work to farm homes. 
as an attendant. “The kid couldn’t 
even work a gas pump,” Wisinski 


money for what you have to sell 


chuckled, “but he was an industri- FR —_ 
ous chap.” cm bas 
h comeeetele the youngster applied You can’t afford to leave a ““Two Billion : aestiei 
imself j i <- : 
i and Sak aie es cee a Dollar Hole” in your Farm Magazine Member: 
“i later he decided to have a place of Schedule. 1945 cash farm income from AGRICULTURAL PUBLISHERS’ ASSOCIATION 
D' - g . ’ + * TY INS 
4 <p te od yl aa ceadlacalia Poultry and Eggs was $2,577,000,000. N DOME OFFICE: Mow Masi, insta 
Bp . i — New York: Billingslea and Ficke. 
. An example of why the public (Source U.S.D.A.) ame Representatives New or eeen 
a responds to GI Johnny’s policies Chicago: Peck and Billimgslea. 
—~ is that the men are taught what | Sones aes ies ee ee 
nl they ought to know and are doing 
a Siege that others have not done. . 
, very autoist who enters that i P PYLE 
a driveway gets the kind of service ae Meee eae MR CCM TRIBUNE 


he wants without any argument. 








In Developing 
DETROIT. — Experimental engi- 


neering for automotive manufac- 
turers has become a specialized 


business at Detroit Sales Engineer- 
ing, according to 
E. G. Wettlaufer, 
president. 

The independ- 
ent concern, de- 
scribing itself as 
the largest exper- 
imental engineer- 
ing shop of its 
type in the world, 
perfects hand- 
made, fullscale 
working models 
from ideas and 
plans projected by 
manufacturers, Wettlaufer said. 
These finished models then pro- 
vide the manufacturer with a guide 
upon which to base tool-up and 
production programs. 

Recently, Detroit Sales Engi- 
neering has helped a prominent 
truck manufacturer design a new 
cab and front-end assembly. Auto 
makers have engaged the firm to 
work on windshield blind spots, 
rear deck lid locking, and in one 
instance, completely new styling 
for a new model. 

The company was organized just 
before the war. E. G. Wettlaufer, 


New Firm to Build 


Bodies in Michigan 

DETROIT. — Automotive In- 
dustries, Inc., newly organized 
body building firm, has pur- 
chased a new plant covering 
20,000 square feet at Owendale, 
Mich., E. G. Wettlaufer, presi- 
dent, and president of Detroit 
Sales Engineering, announced 
last week. 

Products of the firm are truck 
cabs, special bodies, including 
passenger, and a patented arm 
rest. It has orders from two 
truck manufacturers now. The 
new plant has 10,000 feet of im- 
proved space and area sufficient 
for expansion to 60,000 feet. A. 
L. Ruppert will be plant man- 
ager and A. J. Wettlaufer sales 
director. 


expericenced in design and engi- 
neering, was recently joined by his 
brother, A. J. Wettlaufer, former 
sales manager of Briggs Mfg. Co., 
who is now directing the company’s 
sales and service activities. 
“Largely devoted to experimental 





E. G. Wettiaufer 








Experimental Specialty 


Detroit Sales Engineering Extends Helping Hand 





New Auto Ideas 


work for automotive manufacturers 
but active in many other fields, 
Detroit Sales Engineering now 
maintains complete facilities plus 
the necessary highly skilled person- 
nel to render a comprehensive time 
and money saving service to the 
industry,” Wettlaufer said. 

To illustrate the extent of the 
services offered by Detroit Sales 
Engineering, Wettlaufer described 
the case of the truck manufacturer 
who wanted a new cab and front 
end assembly for his new heavy- 
duty truck. | 

Here are the problems the truck 
builder faced: 1. To tool up his, 
plant for production operation! 


would cost several million dollars. | | 
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Models From Ideas . 





| DRAFTSMEN AT WORK. A step in the process of turning out a model of a new 
product at the Detroit Sales Engineering Co. 


2. Without an accurate model to go' | 


by, the entire program would be a 
gamble and, by the same token, , 


said Wettlaufer, an imperfect mod-' HF 


el would be little better than no 
model at all. 3. He had neither the 
facilities nor the experienced man- 
power to handle all the details of 
the experimental design and engi- 
neering work required. 4. He was 
not equipped to make his own mod- 
els. 

Wettlaufer told how Detroit Sales 
Engineering helped solve the dil- 
emma: 

“First, experimental blackboard 
drawings were made to develop 
a pleasing, practical outline for 
the proposed new model. Next, 
an artist was commissioned to 
render an overall conception of 
the future finished truck. 
“Equipped with something tan- 
gible to shoot at, Detroit Sales En- 
gineering craftsmen then went to 
work with modeling clay and their 
special purpose tools to create a 
fullscale model which gave body 
and substance to the artist’s wash 
drawing.” 

After the finished clay model had 
been approved by the manufac- 
turer, Wettlaufer continued, the job 
was moved into Detroit Sales En- 
gineering’s woodworking depart- 
ment. There another crew of crafts- 
men, working with soft pine and 
using the clay model as a guide, 
proceeded to turn out a hand- 
made wood mockup model of the 
job. 

“Next step,” he said, “was to cor- | 
rect any faulty design features that 
proved incompatible with sound en- 
gineering and production princi- 
ples. Next, making templates from 
the mockup model and transferring 





THESE PRESSES are typical of the facilities maintained by Detroit Sales Engineer- 
ing. Hydraulic press in background; two punch presses in foreground. 





THIS IS the finished metal sample model, the hand-made forerunner of a new truck 
cab and front end assembly. 





all lines to the body draft. Then, 
breaking down the body draft into 
its various subassembly and detail 
drawings.” 


To get final approval on the job, 


| Wettlaufer stated, a metal sample 


model was required. As the first 
step in this direction, hammer- 
forms of hard maple were made 


to duplicate each section of the fin- 
ished mock-up model. 


Over these forms sheet metal 
was hand-formed to the exact 
shape of the mockup. All the 
sheet metal sections and parts 
were then assembled to complete 
a perfected metal sample model. 
“The final services rendered by 


New-Car Sales 
At 1,990 for May 


In Washington 


SEATTLE.—New car sales in 
Washington for May as compiled 
by Business Control, Inc., show 
Ford leading with 344. The Ford 
total since Jan. 1, 1946, is 1,074. 
Chevrolet is second for May, 251, 
and Plymouth third, 238. 

Others are Dodge, 238; Pontiac, 
146; Nash, 140; Oldsmobile, 137; 
Chrysler, 113; DeSoto, 112; Buick, 
77; Mercury, 67; Hudson, 51; Pack- 
ard, 45; Cadillac, 17; Studebaker, 
15; Willys, 14; Lincoln, 5. 

For 1946, following Ford, the ten 
leaders are: Plymouth, 601; Dodge, 
494; Nash, 463; Chevrolet, 364; 


'|Hudson, 307; DeSoto, 284; Stude- 


baker, 233; Chrysler, 212; Mercury, 
193. 

May grand total is 1,990; Jan- 
uary-May inclusive, 4,804. 

May truck sales: Chevrolet, 207; 
Ford, 182; Dodge, 122; Internation- 
al, 112; Studebaker, 43; G.M.C., 34; 
Willys, 22; White, 10. Others bring 
the total to 789. 


Atlanta U. C. Assn. 
Elects Aldridge 


ATLANTA.—Atlanta Used Car 
Dealer Assn. last week elected John 
Aldridge, president. Other new of- 
ficers are Harry W. Miley, vice- 
president; Albert G. Callaway, for- 
merly secretary, to the new post 
of secretary-treasurer, and Frank 
Hammond, Jack Towns, Noah 
Maddox, Harold Huey, and Charles 
Mabry, directors. 

Thomas R. Mitchel is retiring 
president and Frank DeCristina, 
retiring treasurer. 


Byrnes Plans New Building 


» |In Springfield, Mass. 


The J. C. Byrnes Co. plans to 
construct a one-story salesroom 
and showroom in Springfield, Mass., 
at an estimated cost of $24,000. 
complete tool, die and fixture de- 
sign, suggestions for improving 
plant layout, and turning out accu- 
rate mahogany die models,” accord- 
ing to Wettlaufer. 

Sanded and polished to an ex- 
tremely fine finish and to exact di- 
mensions, these die models were 
then used in conjunction with the 
detail drawings as a basis for mak- 
ing the necessary dies for stamp- 
ings as well as for final checking 


Detroit Sales Engineering included |of the detailed parts.” 


New Commercial Car Registrations, 47 States for April, 1946-41 
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Modern Dealership 


North’s New Headquarters in Urbana Combine 
Latest Planning and Equipment 


URBANA, O.—Anticipating a 
heavy volume of postwar sales 
and service trade, John D. North, 
Ford dealer of Urbana, O., recent- 
ly moved into a new showroom 
and repair building that is a model 
for the “all-around” dealership of 
the future. 

The structure has an attractive 
exterior, with the entire front of 
the showroom being plate glass. 
Gasoline pumps are located away 
from the front of the building. 


One of the modern attractions of 
the new showroom and shop is 
radiant heat, the system that elim- 
inates all exposed heating elements 
and achieves a high standard of 





Changes in Style 
Still Far Away, 
Moran Reports 


COLUMBUS, O.—It will be a 
long time before the supply of new 
cars catches up with the demand 
and changes in style will come 
slowly, according to Lee Moran, 
executive vice-president of NADA. 

Addressing the Ohio Automobile 
Dealers Assn. here last week, Mo- 
ran also declared that dealers 
caught operating in the black mar- 
ket would get no sympathy from 
NADA, nor would the association 
defend them in any way. 


Moran applauded dealers 
throughout the nation for “hold- 
ing the price line” even though 
OPA controls have lapsed. He add- 
ed that dealers should continue to 
deliver new cars in the order of 
purchase. 


Gar Wood Buys 
Bendix Plant 


WAYNE, Mich.—Gar Wood In- 
dustries, Inc., has expanded its 
manufacturing facilities by pur- 
chasing from WAA the former 
Bendix plant here, it was an- 
nounced. 

The company will transfer all its 
Detroit operations to the new site 
with the exception of its body plant, 
which will remain on Connecticut 
Ave. The Wayne plant contains 
236,500 square feet of factory space 
and 35,000 feet of office space. 


Southwest U.C. Dealers Get 


Caldwell Back As Chief 


DALLAS, Tex.—J. B. Caldwell 
has returned to the Southwest 
Used Car Dealers Assn. as vice- 
president-manager, it is announced 
by Charles Hillard, president. 

Caldwell organized the associa- 
tion early last year. His son, Jos- 
eph W. Caldwell, will assist in di- 
recting the association. 


Obituaries 


James A. Buchanan 


ROCHESTER, N. Y.—(UTPS) — James 
A. Buchanan, 64, superintendent of Vogt 
Manufacturing Co., died July 6. A Roches- 
ter native, he had been employed by Vogt 
50 years. 





* * * 


Rex A. Hayes 


INDIANAPOLIS. — Rex A. Hayes, 51, 
former manager of the Ford Motor Co. 
branch here, died in Oklahoma City. 

+ * * 


Fred Falleson 


CARMEL, N. Y.—Mr. Fred Falleson, 83, 
for over half a century a woodworker and 
bodybuilder employed by Mack Trucks, Inc., 
died at the Carmel, N. Y., home of his 
sister. 

* * * 


Mack J. Gallinatti 


OAKLAND, Calif.—Mack J. Gallinatti, 
46, owner of the G. and G. Motor Co. 
here, was killed July 4 when the plane he 
- piloting crashed near Sawmill Flat, 
alif. 
retainer aac 


IMMEDIATE DELIVERY 


ADJUSTABLE PARTS BINS! 


WRITE FOR DESCRIPTIVE FOLDER 


SPERBER MFG. CO. 


1815 Trombly Ave 
DETROIT 11. MICH 





comfort conditions, especially for 
mechanics who spend a large part 
of their time working on the ga- 
rage floor. 

The showroom has space in 
which to display four cars. Behind 
the showroom are the general of- 
fices, private offices and parts de- 
partment. There is a counter open- 
ing from the parts department into 
the adjacent service department, 
which is divided into areas for lu- 
brication, parking and repair. 

In the rear of the building two 
rooms are partitioned off by brick 
walls for the paint department and 
the body repair department. They 
have ample space for two cars 
each. 

Side walls are built of concrete 
block and large metal-sash fac- 
tory-type windows that provide a 
maximum amount of natural illum- 
ination. The roof over the repair 
area is arched and of wood girder 
construction. Four large windows 
are installed in the rear wall of the 
building, near the roof, to add 
more light. 





THIS IS THE attractive modern Nash sales and service building of Alachua Motors, 


Gainesville, Fia. 


N. J. Registrations 
Up Over 1945 


TRENTON, N. J.—New Jersey 
passenger car registrations as of 
May 31 were up 5.3 percent over 
the same date a year ago, although 
10.5 percent under the level of May 
31, 1941, according to the State Mo- 
tor Vehicle Department. Passenger 
car registrations totaled 812,150 on 
May 31, this year, compared with 
770,985 on the same date last year 
and 906,915 in 1941. Such registra- 
tions for the full 1945 licensing year 
totaled 876,772. 

Commercial registrations were 12 


percent over 1941. Totais as of May 
31 were 124,889 this year; 111,518 
last year and 111,931 in 1941. Com- 
mercial registrations for the full 
1945 licensing year were 128,411. 
Bus registrations totaled 9,312 this 
year; 8,511 last year; 7,342 in 1941, 
and 9,363 for the full 1945 licens- 
ing year. Trailer registrations to- 
taled 13,027 this year; 9,125 last 
year; 7,032 in 1941, and 13,028 for 
the full 1945 licensing year. 


Thompson Reelected 
Del Thompson, owner of Contra 
Costa Motors (Buick), has been 
reelected president of the Rich- 
mond (Calif.) Downtown Business 


percent over May 31, 1945, and 11.6| and Property Owners Assn. 
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Dealers in Texas 


|Reminded of Tax 


On Radio Sales 


HOUSTON, Tex.— The Houston 
Automobile Dealers Assn. re- 
minded members last week that 
Texas requires the payment of a 
two percent tax on the gross re- 
ceipts of all new radios sold at 
retail. 


Remarking that some dealers 
had failed to obey the law, the 
association advised that quarterly 
reports to the State Comptroller 
are required also, which show the 
total receipts of all new radio 
sales. The statute does not apply 
to used radio sales. 


Failure of the dealer to make 
the quarterly reports is punishable 
upon conviction by a fine of not 
less than $50 nor more than $1,000. 


The association also advised that 
the comptroller is authorized by 
law to have access to any records 
which are deemed necessary to de- 
termine the amount of taxes due 
the state under the statute. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 
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Put your product in his SHOW ROOM 
visited datly by 9 out of 10 Mitiaukee families 


Practically every copy of The Milwaukee Jour- 


Search all of America and you will find no other 
“home products” market like Milwaukee. Buy- 
ing power, home interest, home ownership and 
the quality of its homes all mark Milwaukee as 
a particularly advantageous market for any 
product that goes into the home. But it is un- 
matched interest in a home newspaper which 
makes Milwaukee unique among big city mar- 


kets. 


In The Milwaukee Journal you car put your 
product on display and tell your sales story to 
more than 9 out of 10 families in the metro- 
politan area, and 50% of all urban families in 
Wisconsin. In no other city as large, or larger, 
can you reach such a large proportion of your 
customers and prospects in one newspaper. 


nal goes into a home. It is carrier delivered to 
more than four times as many homes in the 
metropolitan area as any other newspaper. 


Reaches eight times as many 


families in the 


area as any magazine, and more than any dozen 


magazines combined! 


Tell the story of your product 
kee Journal and you reach an 


in The Milwau- 
audience whose 


response to home products advertising makes 
this newspaper the nation’s leader in depart- 
ment store advertising, in all retail advertising 


and in total advertising. 


THE MILWAUKEE 


JOURNAL 
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Chrysler UAW Begins 


Buildup for 


Strike 


(Continued from Page 1) 


Describing the stoppages as the 
“height of folly,” George Romney, 
general manager of the Automo- 
tive Manufacturers Assn., said they 
would “merely add fuel to the fire 
of inflation.” He asserted that only 
by continuous production will 
prices be kept from rising. 

Thursday’s strike at Chrysler di- 
vision was the first plantwide stop- 
page of a U.S. auto assembler since 
the General Motors walkout. Chry- 
sler Corp. of Canada has been 
strikebound since June 21. 

A Chrysler statement declared 
that the union had neither present- 
ed a grievance in advance of order- 
ing the strike nor given the com- 
pany notice of the strike call. 

“This is the most flagrant type 
of contract violation and appar- 
ently is part of the union’s pres- 
ent.campaign to cause trouble in 
Chrysler Corp.’s plants, mislead 
the public into thinking working 
conditions are bad, and promote 
inflation by trying to get more 
money for less work,” the state- 
ment asserted. 

“It is well known that working 
conditions at Chrysler Corp. are 
among the best in the country, and 
it is obvious that the union is just 
trying to stir up trouble.” 

In authorizing the Chrysler 
strike, the UAW conferees charged 
that the corporation had acceler- 
ated production rates and altered 
certain job classifications in an 
effort to reduce hourly wages. 

Chrysler flatly denied these alle- 
gations, contending that demands 
for lowered productivity are “part 
of the union’s endeavor to get 
more money for less work.” 

Flareups at Chrysler 

Company-union strife has been 
on the increase at the Chrysler 
‘divisions recently. Walkouts over 
such minor issues as ventilation 
have interrupted auto assembly for 
one or two-day periods. These were 
evidently designed to break the 
ground for the threatened corpora- 
tion-wide tieup. 

The UAW also served notice it 
would shut down all the plants 
with which it has contracts un- 
less the government acted 
promptly to settle the long- 
standing J. I. Case and Allis- 
Chalmers strikes. 

This warning, made known by 
UAW President Walter Reuther, 
was discounted in most quarters as 
a piece of union propaganda aimed 
at hastening settlements. Reuther 
conferred on the strikes with Sec- 
retary of Labor Schwellenbach, 
who has been urging President 
Truman to seize Allis Chalmers and 
Case. 

The supply situation remained 
constant last week, with shortages 
of nuts and bolts, pig iron and 
alloy steels still retarding produc- 
tion. Settlement signs were not vis- 
ible in the protracted Mack and 
Diamond T strikes. 

The number of strikebound vend- 
ing plants fell below 60, a substan- 
tial decrease from the 150 total of 
six weeks ago. It was pointed out, 
however, that one strike at a ma- 
jor supplier could cut as deep a 
gouge in production as a score of 
disputes at less essential parts 
plants. 

Why Items Are Scarce 


Nuts and bolts are scarce because 
of strikes at three manufacturers: 
National Screw & Mfg., Lamson- 





Huge Bolt-Nut Stock 


Offered by L. A. Firm 

LOS ANGELES.—Re-entry of 
Acme Supply Co., Inc., 706 S. Va- 
lencia St., into the civilian hard 
goods market was signalized re- 
cently by that concern’s offering 
to industry of a 25,000-ton stock 
of bolts, nuts, washers, rivets 
and screws. 

Previously available for use 
only on war goods, the firm’s 
huge stock was re-catalogued 
and warehoused at three major 
West Coast centers. Because of 
supplier strikes, bolts and nuts 
are among the shortest items in 
the auto industry. 





Sessions and Buffalo Bolt. 

A government order channeling 
the bulk of the pig iron supply into 
the housing program has drastic- 
ally curtailed the flow to the auto 
plants. A paucity of scrap has com- 
pelled steel mills to forego the al- 
loy types and concentrate on sheet 
steel. 

The UAW- Chrysler conference, 
in addition to authorizing a strike 
over production standards, also 
demanded that wage increases be 
sought unless Congress restores 

price and rent controls at the 
June 30 level. The conferees rec- 
ommended that the raises be 
commensurate with the rise in 
cost of living. 

Sixty days’ notice must be given 
before wages can be reopened, ac- 
cording to the Chrysler contract. 
In the Ford and GM contracts, the 
UAW has agreed to freeze the wage 
structure until next spring. 

Reuther, however, has proclaimed 
that the union would not heed 
these agreements if the cost of 
living skyrockets. Another indus- 
trywide wage drive is regarded by 
some as probable late in the fall. 

A forecast that the union would 
attempt anew to execute its “eco- 
nomic blockade” strategy has also 
received much attention. It would 
appear by the developments at 
Chrysler that this concern is 
slated to be the new target of 
the union policy, as GM was last 
year. 

The Allis Chalmers and Case 
strikes have been marked by bit- 
terness and violence. Walter Geist, 
Allis Chalmers president, last week 
accused a Labor department exec- 
utive of hindering peace negotia- 
tions to force seizure of the seven 
strikebound plants. 

The Case shutdown is in its sev- 
enth month and bears the distinc- 
tion of being the longest continu- 
ing strike in the nation. 

° * 


La. Closed Shop Veto 


Called Bow to Petrillo 

BATON ROUGE, La.— Charges 
that Gov. Jimmie H. Davis had 
become subservient to James C. 
Petrillo, head of the AFL Musi- 
cians union, were leveled last week 
after Gov. Davis vetoed a bill out- 
lawing closed shop contracts in 
Louisiana. 

Rep. W. J. Cleveland, author of 
the measure, flatly accused the gov- 
ernor of acceding to Petrillo’s re- 
quest in sending the veto message. 

It was inferred that Gov. Davis, 
as a member of the Musicians un- 


ion, could be expelled by Petrillo | 
for non-union behavior if he signed | 
the bill. Since Gov. Davis is a pros- ; 
perous crooner and band leader in | 


private life, a boycott by Petrillo 
would cut off a large part of his 
income. 

The Louisiana chief executive, 
however, denied that his associa- 
tion with the union had any influ- 
ence in his decision to veto. 


4 Plants on Sale 


In Muskegon 


MUSKEGON, Mich.—Four re- 
cently - constructed Muskegon in- 
dustrial plants, suitable for conver- 
sion to general business or miscel- 
laneous manufacturing, have been 
offered for sale by WAA. 

The plants offered include Mor- 
ton Mfg. Co., Sealed Power Co., 
Muskegon Motor Specialties Co. 
and Lakey Foundry and Machine 
Co. The installations include build- 
ings and land, machine and porta- 
ble tools and production equipment, 
as well as office furnishings and 
fixtures. 


Stark County Dealers 


Sell 335 Cars in June 

CANTON, O.—Stark county deal- 
ers sold 335 new cars and 77 new 
trucks and 391 used cars and 50 
used trucks, during June, the clerk 
of courts has reported. 

Casual sales for the month in- 
cluded 1,147 passenger cars and 107 
trucks. Titles issued during the 


month totaled 2,970. 


Briggs Workers Request 


Approval for Strike 


DETROIT.—Briggs Mfg. local 
unions asked the UAW-CIO In- 
ternational Executive board Fri- 
day to approve strike action at 
the body manufacturer’s eight 
plants. 

A Briggs shutdown would 
cause Chrysler divisions and 
Packard to halt assembly. Prin- 
cipal grievances at Briggs are 
increased production rates and 
wage differentials. 





Aids Employes 


Ford to Better Conditions 


For Foundry Men 


DEARBORN. — A considerable 
portion of the $10,000,000 Ford Mo- 
tor foundry reconversion program, 
already well underway at the 
Rouge plant, will be spent to pro- 
vide improved working conditions 
for the company’s 10,000 produc- 
tion foundry employes, M. L. Brick- 
er, vice-president in charge of 
manufacturing, has announced. 

Removal of thousands of square 
feet of balconies has let in sun- 
light and improved ventilation. 
Several electric furnaces have been 
moved to an outside position in 
the building where objectionable 
heat and smoke no longer will pose 
a problem. 


Heat treat furnaces and welding 
booths, heretofore located on the 
first floor, have been moved to the 
second, eliminating super heated 
floors and faulty ventilation. 


Monroe Adds Line 
Of Handling Gear 


MONROE, Mich.—Weight reduc- 
tions averaging 40 percent with 
correspondingly greater payloads, 
and substantial economies in both 
cost and shipping, are claimed in 
a new line of production-tested 
standardized material handling 
equipment just announced by Mon- 
roe Auto Equipment Co. 








JUST OUT OF the Navy, where he served as a lieutenant (S. G.), 
left, is being congratulated by Hilary Martin, retail sales manager, Earl C. Anthony, 
Inc., on joining forces with his father, Louis Niello, in Laurent and Niello, San Fran- 
cisco Packard dealership. Left to right are: Richard Niello, his father, Louis Niello; 


J. H. 
val Motors, Inc.); 
Packard dealer. 


Hilary Martin, 


Richard Niello, 


Hurlinger, Rex Pruett, who will head a San Francisco Packard dealership (Tara- 
and Jack Richards, 


Geary Bivd., San Francisco 





Report on Jobbers 


Sales Up, Profits Down, According 
To MEMA Survey 


NEW YORK.—Sales of automo- 
tive wholesalers increased over 
1944, but all costs were higher, re- 
sulting in lower gross and net 
profit margins, according to an 
MEMaA survey of 377 firms in every 
state, the association announced 
last week. 


Since the survey includes old line 
and parts jobbers, including those 
operating machine shops, the gross 
profit figure may be high, depend- 
ing upon one’s business. Generally, 
strictly parts jobbers gross more 
than the average figure shown and 
the margin resulting from machine 
shop operations may still be higher, 
it adds. 

Among the balance sheet items, 
cash assets totaled $27,676,000 at the 
end of 1945 compared with Dec. 31, 
1944; inventory rose to $49,043,000 
from $42,484,000. Current assets in- 
creased to $129,510,000 from $110,- 
015,000. 

Current liabilities jumped to $31,- 
875,000 from $22,694,000. Ratio of 





Storted Young... 





BUILT AND designed by Charlies C. Thomas, this car would go 15 miles an hour. 
The engine was a one-cylinder, horizontal, four-cycle job with a copper water jacket. 
Thomas, a Nash engineer, is now on special assignment as assistant to A. M. Wibel, 


vice-president. 





THIS TWO-CYLINDER, vertical model was made in 1909 by Thomas in the Uni- 
versity of Michigan engineering shops when he was a student. It also was built by 
hand. This auto was capable of about 40 miles an hour. 





current assets to current liabilities 
is still above normally accepted 
standards although it declined 
slightly from 1944. 

Sales in 1945 totaled $302,486,000, 
compared with $252,483,000 in 1944. 
Cost of sales was  $217,459,000 
against $179,674,000; gross profit, 
$85,027,000 against $72,809,000; net 
profit, $12,034,000 against $10,- 
633,000. 

The increase in net worth over 
1944 was 14.2 percent. Inventory 
turnover was 4.4 times against 4.2 
times in the preceding year. Gross 
profits on sales dropped .7 percent 
to 28.1 percent. Net profit declined 
to 3.9 percent from 4.2 percent. 


Fisher Entries 
To Be Judged 
After July 15 


DETROIT. — Judging of models 
entered in the 1946 Fisher Body 
Craftsman’s Guild competition will 
begin at nine regional points 
shortly after July 15, W. S. Mc- 
Lean, secretary, announced last 
week. 

The nine cities are: San Fran- 
cisco, Portland, Ore., Omaha, Dal- 
las, Detroit, Boston, New York, 
Washington, and Atlanta, Ga. 


Boys who are building model 
cars and miniature Napoleonic 
coaches in this year’s $75,000 com- 
petition will send their entries to 
the regional cities. The deadline 
for submission of models is July 15. 

At each regional point, state win- 
ners will be selected. Awards will 
go to first, second and third place 
winners in each state both for the 
model car and model coach, and in 
the junior and senior divisions. A 
total of 12 awards are offered for 
each state. 

After state winners are deter- 
mined, the top four regional win- 
ners will be selected—best car and 
best coach in the junior and senior 
divisions. Winners in each of the 
nine regions, making a total of 36 
boys in all, will receive free trips 
to the national Craftsman‘s Guild 
convention to be held in Detroit, 
Aug. 19-22. 

At Detroit, national winners will 
be picked and a total of eight uni- 
versity scholarships will be award- 
ed to first and second place win- 
ners in the car and coach compe- 
titions in the junior and senior 
divisions. 


Dewey Breaks Ground 


For $202 Million Road 

LIVERPOOL, N. Y.— (UTPS) — 
With Gov. Dewey officiating, ground 
breaking ceremonies on the pro- 
posed $202,000,000 Thruway took 
place here last week. The 486-mile 
long project will connect Buffalo 
and the Pennsylvania border with 
New York City. 

Initial work on a 3%-mile stretch 
of the Thruway will start near 
Rochester within a few months. 
Minus billboards and refreshment 
stands, the future highway will be 
equipped with at least two lanes in 
both directions, with three in heavy 
traffic areas. It will offer a stand- 
ard sight distance of 1,000 feet. 
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Ten Still Collect... 


Bridge Toll 
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Removal 


Stopped by Pa. Court 


HARRISBURG, Pa.— Efforts to 
free the last 10 privately-owned 
toll bridges in Pennsylvania were 
stymied when a Dauphin county 
court ruled last week that a $7,000,- 
000 appropriation to buy the spans 
is unconstitutional. Gov. Edward 
Martin immediately directed State 
Attorney General James H. Duff 
to appeal to the State Supreme 
court, 

In an opinion written by Judge 
Robert E. Woodside, the court held 
that a state constitutional amend- 
ment approved by the voters last 
November restricts the use of 
monies in the state motor license 
fund and does not permit expendi- 
tures for the purchase of bridges. 
Even if the appropriation was val- 
id, he ruled, the state could not 
start acquisition proceedings un- 
ti) it was first determined that all 
10 toll bridges could be purchased 
for $7,000,000. 

Judge Woodside further pointed 
out that if the state had entered 
into any contracts with bridge 
owners prior to adoption of the 
constitutional amendment restrict- 
ing the use of highway funds, the 
agreements would have been “en- | 
forceable.” 

Unless the Dauphin ruling is up- | 
set in the interim by the State 
Supreme court, the toll bridge issue 
will remain snarled until the 1947 
session of the Pennsylvania legis- 
lature convenes, with the possibil- 
ity of the enactment of new legis- 
lation. Meanwhile, highway users 
traveling over the state’s main 
routes will continue to pay opera- 
tors of private toll bridges. 

The program to free the spans 
was started in 1931 when the State 
Legislature proposed a state con- 
stitutional amendment authorizing 
a $10,000,000 bond issue to buy the 


Seiberling Shows 


Gain in Profits 


AKRON, O—J. P. Seiberling, | 
president of Seiberling Rubber Co., | 
disclosed that notwithstanding a | 
slight decrease in sales for the first 
quarter of 1946 ending March 31, 
the net income after provision for | 
depreciation and all other charges, 
including estimates for federal in- 
come taxes, was $305,510.37 as com- | 
pared with $156,471.12 during the | 
same period of 1945. 

Earnings for the quarter, after | 
provision for dividends on the 
company’s preferred stocks then | 
outstanding, amounted to approxi- 
mately 92 cents per share on the 
common stock. 





Zanesville Dealers 


Form Association 
ZANESVILLE, O.—The Muskin- 
gum County Automobile Dealers 
Assn. has been incorporated here 
as a non-profit association. The 
incorporators are E. F. Dutro, E. 


R. Crawmer and S. L. Shepfer. 


aa | 
to Producers 
Specialists in | 
Automobile | 
Finance | 


Insurance 


For Finance Companies and 
Dealers Financing Their Own 


Time-Sales 


Write for a Part 
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bridges. Finally approved by the 


electorate in 1933, the authority has | 


never been used because of litiga- 
tion over enabling legislation. 
* * * 


Tenn. Governor Fights 


For Free Bridges 

KNOXVILLE, Tenn. — Governor 
McCord promised in an address 
here that, if reelected, he will rec- 
ommend freeing of the state’s toll 
bridges to the 1947 Tennessee legis- 
lature. “There is now prevalent 
among the people of Tennessee,” 
he declared, “a spirit to free our 
eight toll bridges. It’s much the 
same as it was against the toll 
roads that we had many years ago. 
Those roads retarded our progress 
as a state. 

“I know of no reason why they 
cannot be freed, except that the 
revenues they produce _ were 


THE ONE 


Ti. Journal does it alone. 96% of all 


the people 


wholesale automotive supply firms 
read The Journal regularly. It is also a 
daily “must” 
Portland’s retail automotive business, 
stores, garages, service stations, etc. 


Facts are from an independent survey. 





SCHOOL FOR SERVICE MANAGERS—Lincoln-Mercury service managers from deal- 
erships in the Detroit-Windsor area have been attending the first postwar training 
school held by the Lincoln Division of the Ford Motor Co. at its Detroit plant. Eleven 
service representatives attended the course, which started July 8. A second group starts 
July 15 and this class will be followed by a third group from Lincoln-Mercury branches 
all over the country, Glenn H. Schricker, Lincoln-Mercury service and parts manager, 
said. Above, a group of students examines the automatic window lifts and controls of 
a cutaway working model of a Lincoln sedan. Left to right: Harold L. Westbrook, 
Lincoln Division, an instructor; Bernard Strong, of the Ford Motor Co. of Canada, 
Ltd., Windsor; Emil Miller, of Mel Haugh Lincoln-Mercury dealers, Detroit; Dan Cor- 
nila, of Tom McDonnell, Inc., Birmingham, Mich.; Vincent McCarthy and Harry Neal, 
both of the Ford Motor Co. of Canada, Ltd., Windsor. 


pledged by the 1937 legislature to 
retirement of the state debt. How- 
ever, I believe that the holders of 
state bonds can be convinced that 


freeing the bridges will not harm 
our credit, and our ability to con- 
tinue with the scheduled retirement 
of the debt.” 


WAY, 
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Ga. Safety Check 
Prompts Forced 


Inspection Law 


ATLANTA, Ga.—A motor vehicle 
inspection law by the city of At- 
lanta and possibly throughout the 
state of Georgia was predicted by 
Traffic Lieut. Marvin L. Thomas 
after announcing continuance of a 
traffic safety check which had 
been conducted for six weeks. 


Thomas said that of 1,368 ve- 
hicles checked by city officers on 
the streets of Atlanta, 687 had ob- 
vious defects. Defects were: 139 
inadequate brakes, 164 horns not 
operating; 212 defective windshield 
wipers; 210 faulty headlight beams; 
100 drove with unsafe tires; 714 
rear lights out, and 18 had other 
obvious defects. 


Preston Weeks, of the State De- 
partment of Public Safety, said 
that of 32,882 vehicles checked in 
Georgia, May 15 through June 23, 
14,804 had defects. Bad brakes ac- 
counted for the lead in the defec- 
tive total. Unsafe tires also were 
listed as one of the prominent de- 
fects. 


SURE AS SHOOTIN’ 


cover all c 


IN gt Forres OREGON 





engaged in Portland’s 9 


of 96% of the people in 


That means when you use The Journal 


in Portland, Oregon you cover ail three, 
wholesalers, retailers, consumers. The 
Journal is this market’s most potent 
consumer medium. ..it reaches more 
Portland families than any other daily 
newspaper. But, because of its intensive 
readership among men and women 


employed by these wholesalers, it 


also serves 


advertising medium. 


THE 


The Journal today, as it has been for 
years, is Portland’s favorite newspaper, 
offering advertisers the largest peace- 
time circulation in its history, both daily 
and Sunday. Its thorough readership 
by people in all walks of life assures 
advertisers complete penetration of this 


important Pacific Coast Market. 
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GM Institute 
Starts Business 


Course in Fall 


FLINT.—With the beginning of 
the school year in September, Gen- 
eral Motors Institute will inaugur- 
ate a cooperative business admin- 
istration program of college level 
for training young men as office 
personnel and potential supervisors 
and executives for the various di- 
visions of the corporation in ac- 
cordance with action taken by the 
Institute’s board of regents. 


The principles and plans which 
have been employed for more than 
21 years in the cooperative engi- 
neering and dealer programs are 
being adapted to this new field. An 
advisory committee composed of 
representatives from the various 
divisions of General Motors has 
aided in the development of the 
program which will be under the 
direction of Dr. H. B. Baker who 
has been recently added to the In- 
stitute staff. 


Albert Sobey, director of the in- 
stitute, in announcing the four- 
year program, indicated it is de- 
signed to provide sound training 





VETERAN EMPLOYES of Nolan-Brown Motors, Inc., 2030 Biscayne Bivd., Miami, 
Fla., gather around the first 1946 Cadillac delivered to its showroom. This group repre- 
sents an aggregate of 128 years with Cadillac. Twelve employes, mostly in the service 
department, have served a total of 163 years. The group includes, left to right, Tommy 


Welch, mechanic,'22 years; Lucian Burne, 
Andy Fair, mechanic, 20, and Bob Pierce, 


in business operations and man- 
agement, for manufacturing indus- 
tries with specific emphasis upon 
GM policies and methods. 


The instruction at the institute 
also includes basic courses in 
science and engineering to prepare 
the student for effective office and 
administrative work in a manufac- 
turing concern. Application for ad- 
mission can be made through a GM 
plant or directly with the institute 


salesman, 43; Ward Brooker, painter, 22; 
general manager, 21. 


Aldridge New President 


Of Atlanta U. C. Assn. 

ATLANTA, Ga.—Members of the 
Atlanta Used Car Dealers Assn. 
have elected John N. Aldridge as 
president of their organization for 
the coming term. Aldridge suc- 
ceeds Thomas R. Mitchell. 

Other new officers include: Har- 
ry W. Miley, vice-president, and 
Albert G. Callaway, executive sec- 
retary and treasurer. 


Users Parley Makes Plea... 


Vehicle Law Reforms 
Asked in New England 


PORTSMOUTH, N. H.—(UTPS) 
—A resolution stating that New 


England’s motor vehicle laws are | 
too old and confusing and should | 
be changed to conform with stand- | 


ards set up under the uniform ve- 
hicle code and motor traffic ordi- 


nance was passed at the first re-| 


gional conference of the New Eng- 
land Highway Users’ conference at 
Wentworth-by-the-Sea. 

More than 50 members, repre- 
senting truckmen, automobile clubs, 
granges and farm organizations, 
attended the session, at which Ar- 
lyn E. Barnard, manager of the 
Maine Automobile Assn., presided. 

Another highlight was an address 
by Sidney S. Von Loesecke of Bos- 
ton, director of the Automobile 
Legal Assn., who declared the mo- 


torist’s pocketbook was threatened | 


by a nationwide trend toward 
boosting municipal taxation. 


“Municipal authorities in_ in- 





In Philadelphia, Too— 


It Takes the Right Combination 


KD 


to Keep ales-a-Peypin 4 


On the evidence of their uproarious stage antics, 
Ole Olsen and Chic Johnson are harum-scarum, 
barnstorming show people of a dye as deep and loud 
as the costumes they wear. 


But offstage, they are eminently successful busi- 
ness men . . . “solid citizens” who regard themselves 
as merchandisers of entertainment. 

What’s more, the Messrs. Olsen and Johnson 
will be the first to tell you that the fame and fortune 
they have achieved are attributable to thirty-one 
years of working together as a combination. 








Photograph by permission of Olsen and Johnson 


In merchandising, as on the stage, the “right 


combination” pays off every time. Take Philadel- 


phia, for instance. 


Either of the Quaker City’s two conservative 


dailies will give you access to the conservative seg- 


ment of America’s 3rd Market. 


Only The Record 


reaches the liberal segment of the 3,874,000 popula- 
tion of this $5 billion trading center. 


Hence, the right combination to sell Philadel- 


phia, as advertisers well know, is “The Record — 


and One Other.” 


PHILADELPHIA RECORD 


Represented Nationally by George A. McDevitt Co.—New York. Chicago, Philadelphia. Detroit. Cleveland 


278,888 DAILY - 600,705 SUNDAY 











creasing numbers,” he said, “in 


|their search for additional reve- 


nue, are looking to motor vehicles 
or motor fuels as a convenient 
source from which to obtain these 
funds. I have heard that New 
York city authorities gave many 
thoughts toward placing an addi- 
tional automobile tax as a pyra- 
mid to the present motor sales 
levy before deciding on the recent 
general sales tax program. 

“What will happen when taxa- 
tion again becomes acute there 
and what effect it will have on the 
rest of the country is a question 
for serious consideration by all 
motorists and other highway 
users.” 

Von Loesecke also emphasized 
that although none of the New 
England states now have statutes 
that would enable municipalities 
to tax gasoline, all of the com- 
munities have broad powers to tax 
personal property and it is pos- 
sible that gasoline could be taxed 
as such. 

Arthur C. Butler, director of the 
National Highway Users’ confer- 
ence, declared that if the Federal 
aid highway construction program 
is carried out under present con- 
ditions, the public will get only 50 
to 75 percent of the road mileage 
that would have been provided by 
A similar amount of money in 

40. 


Jobs, Production 
Increasing at 


GM Buffalo Units 


BUFFALO.— More than 10,000 
persons are now working at the 
four Buffalo area General Motors 
plants, and production, which has 
been held down by supplier strikes 
and shortages, has turned upward. 

When materials are flowing free- 
ly, GM factories plan to add an- 
other 6,000 to 7,000 workers, a 
check of individual plants showed. 
About 17,000 GM workers will be 
employed here when the “expec- 
tancy” in plant production is 
reached. 

Engines for Chevrolet cars are 
coming out slowly at the - River 
Rd. Chevrolet plant. Full-scale 
production is hampered by a short- 
age of pig iron and coke at Chev- 
rolet’s foundry at Saginaw, Mich., 
where Chevrolet engine blocks are 
cast. 

The River Rd. plant and the 
Delavan Ave. plant, the latter pro- 
ducing rear and front axles, are 
employing approximately 2,500 
workers each. At full production 
they will have a total of about 
8,500 workers. 

The Harrison Radiator plant at 
Lockport, making radiators and 
heaters, has 5,500 workers, the 
largest total employment since the 
war. It is expected a few hundred 
more will be added as the avail- 
ability of materials increases. The 
plant uses copper, which has been 
hard to get. 

Harrison’s Clyde St. plant in 
Buffalo—formerly the General Ca- 
ble plant—has swung into produc- 
tion of car heaters and defrosters. 
There are 560 on the payroll here 
and when the plant reaches full 
production, possibly this fall, it will 
employ 1,300 to 1,500 workers. 


Warriner to Build 


Construction of a new garage and 
salesroom in Springfield, Mass., to 
house the Warriner Pontiac Co., 
has been announced. The bulding 
will cost $47,100. 








BIG BUYING POWER 
FOR ADVERTISERS 
in TAX! WEEKLY 


Practically all of the 50,000 taxicab 
owners in the U. 8S. read it. Cab ewn- 
ers daily buy various types of mdse to 
keep their cabs in good condition, 
pearance. BUYING POWER IS EQUAL 
TO 250,000 PRIVATE CAR OWNERS. 
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At N. Y. Dealer Parley... 





Bathrick Says Buyers 


Will Rule by 


1947 


(Continued from Page 1) 


said, is qualified by the condition 
of the labor market at that time. 
Stresses Sales Step-Up 

“By spring there should be a full 
blossoming of the competitive mar- 
ket and salesmen and selling ef- 
forts will have to come to life be- 
fore then or a lot of businesses are 
going to be trampled in the rush,” 
Bathrick said. 

Bathrick called for greater 

consideration by dealers of the 

demand for new cars by veterans. 
“I would set aside a definite per- 
centage of my quota of cars for 
veterans,” he advised. “I would do 
this not only for the value of their 
good will toward the future of my 
business, but also to keep my self- 
respect. 
“These boys stepped to the front 
for us when the chips were down. 
They’re good boys and deserving 
of the best treatment we can give 
them. Let’s fall over backwards to 
show our appreciation—a lot of 
them fell forward for, us.” 
Bathrick also: 
l Expressed the opinion that deal- 

ers would not deliver more than 
50 percent of the orders now on 
the books “because of duplications, 





the delivery of another automobile 
or the diversion of the customer’s 


money to other more pressing 
needs.” 
Warned dealers who “sharp- 


shoot at loopholes in the law 
and squeeze the last drop of blood 
from a _ transaction” that they 
“aren’t fooling anyone.” 
3 Pointed out that superservice 

stations are acquiring 66 percent 
of service business and urged deal- 
ers to “go after” the type of busi- 
ness in which the stations special- 
ize. 

Told the audience, in the theme 

of his address, “You will be 
popular as you are faithful to your 
community, to your customers and 
to the traditions of your business. 
You will be as popular as you are 
faithful to yourselves. You will be 
as popular as you deserve to be.” 


Seller’s Market ‘Over 

In other talks, Arthur M. Mot- 
ley, publisher of Parade magazine, 
bluntly declared that “the seller’s 
market is over.” He said that pro- 
duction and employment can only 
be maintained at high levels if 
“wants are created by selling— 
printed and personal, retail and 
wholesak.” 

Alan G. Rude, vice-president in 
charge of sales of Universal C. I. 
T. Credit Corp., declared that fed- 
eral figures show that the bulk of 


postwar cars will be purchased 
through installment sales contracts. 

“If dealers lose control now of 
customer financing, it is going to 
cut heavily into dealer income 
from legitimate reserves from 
finance sales,” Rude warned. 

The benefits and highlights of 
New York state’s dealer registra- 
tion law were described by Clifford 
J. Fletcher, motor vehicle commis- 
sioner of New York. The law, 
which took effect July 1, will be 

enforced to the utmost, Fletcher 
said. 
Dealers Must Apply Now 

All dealers in New York state 
must apply for registration certifi- 
cates at once to comply with the 
law. The fee is $15 a year, but 
$7.50 will be charged for the bal- 
ance of 1946. 

Under the new law, the com- 
missioner may deny the registra- 
tion application of any dealer, or 
suspend or revoke a registration, 
or refuse to renew a registration 
for any of these causes: 

1. A material false statement in 
the application. 

2. Illegal use of number plates. 

8. Fraud or fraudulent practices. 

4. Dishonest or misleading ad- 
vertising. 

5. Failure to comply with any 
rules and regulations of the com- 
missioner for enforcement of the 
law. 

6. Lack of a “place of business” 
within the meaning of the law. 

The convention passed a resolu- 
tion pledging all members not to 
raise prices while the fate of price 
controls is hanging fire. Carl E. 
Fribley, former president of the 
association, said the public could 
aid in keeping auto prices down 
by refusing to deal with “street- 
corner salesmen who charge infla- 
tionary and exorbitant prices.” 

Gov. Thomas E. Dewey delivered 
the convention’s keynote address. 

Another highlight of the conven- 
tion was a series of exhibits by 
manufacturing and association busi- 
ness organizations on the develop- 
ments in the auto industry during 
the war. 


New Hudson Firm Opened 
By Johnston in Mass. 


Announcement has been made 
of the opening of a new Hudson 
dealership in Springfield, Mass., 
with Robert J. Johnston as man- 
ager. Johnston has been in the 
new and used-car business in this 
area for the past 12 years. 


AVAILABLE ...NOW! 


NUTS .- 


WASHERS .- 
RIVETS 


BOLTS .- 
SCREWS 


STEEL e BRASS e ALUMINUM 
MONEL e STAINLESS STEEL 


STUDS 


Prompt deliveries from our complete stocks 


Manufacturers * Fabricators * 
Repair Establishments * Whole- 
salers * Dealers . . . We have 
over 50,000 types and sizes of 
these items in our $10,000,000 
stock. No order too large. Write 
or wire us about your require- 
ments. Inquiries acknowledged 
promptly. 


All Orders Subject to Prior Sale 


WIRE OR WRITE 


Acme Supply Company, Inc. 


706 S. VALENCIA ST. 





LOS ANGELES 14, CALIF. 


Tel. DRexel 4201 
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RAY RIDGE Motor Sales (Chrysler), 17437 Third Ave., Detroit, remodeled its build- 
ing entirely, giving an exterior that blends with the structures in the apartment district 
in which it is located. Six cars can be displayed on the showroom floor. 





Nation’s Junk Yards Jammed 
With Stripped, 


CHICAGO.—Although the num- 
ber of units has increased 10 per- 
cent since early 1943, the lowest 
tonnage inventory in automobile 
wrecking yards since 1924 was re- 
ported by the National Auto Wreck- 
ers Assn. last week. 

The association said that there 
are now 1,085,910 units standing in 
the nation’s wrecking yards. But, 
it was added, due to the extreme 
shortage of replacement parts dur- 
ing the war years dealers have 
stripped these cars of every pos- 
sible used part. 

Also, reported the association, the 
shortage of motors has become so 
acute that there is now a market 
for cracked blocks which formerly 
found their way to cast iron foun- 
dries. 

Therefore, the inventory is said 


CPA Increases 
Natural Rubber 


Allocations 


WASHINGTON. — Items ranging 
from conveyor belting to surgical 
tape will be made with more nat- 
ural rubber because of the addi- 
tional 12,000 long tons of natural 
rubber to be allocated in the sec- 
ond half of 1946, according to W. 
James Sears, director of CPA’s rub- 
ber division. 

Moving to alleviate the demand for 
GR-S, the general purpose syn- 
thetic rubber, CPA, Sears said, is 
making the additional allocation of 
natural rubber available at the rate 
of 2,000 long tons per month for 
use in other than transportation 
items. 

“These steps were taken to con- 
serve the consumption of GR-S, 
which has become scarce because 
grain and molasses are necessary 
to alleviate starvation in many 
countries, hence are not available 
as raw materials to produce in- 
dustrial alcohol which in turn is 
converted to butadiene, the prin- 
cipal ingredient of GR-S,” Sears 
said. 

“The plants making butadiene 
from petroleum are being oper- 
ated at maximum capacity and will 
continue at this rate for many 
months to come,” he added. 

Ten percent more natural rubber 
to a maximum of 35 percent will be 
allowed in conveyor and elevator 
belting. Natural rubber may now 
be used in V-belts as desired, in 
comparison with the previous al- 
lowance of 12 to 18 percent. 


French 


(Continued from Page 1) 
tered by the Ministry of Industrial 
Production. 

As to the actual cars themselves, 
they approximate the 1940 cars 
with _ substantial improvements. 
Prices, however, are five times 
those of the prewar years. 

De Michaelis stated that many 
of the models to be exhibited at 
the Paris show will be of the 
small, economical type in vogue 
on the continent before the war. 
French auto plants are concen- 
trating on these smaller models, 
he said. 

Dealers and distributors in 
France are allocating cars on a 
priority basis, de Michaelis said, 
with activities essential to the na- 
tional economy of the country get- 
ting the highest places on the list. 


Partless Cars 


to really represent only hollow 
Shells of unusable merchandise 
which is of no use in the replace- 
ment market and has little value as 
scrap metal. 


Plans Go Ahead 
For ASI Show 
In Atlantic City 


CHICAGO.—The Autmotive Ser- 
vice Industries show to be held at 
Atlantic City Dec. 9-14, although 
five months away, is moving along 
on schedule and indications point 
to a record-breaking event. 

This statement was made by A. 
B. Coffman, show manager, who 
also stated that every effort is be- 
ing made to take care of all re- 
quests by Automotive Aftermarket 
Manufacturers for exhibit space. 
Many manufacturers who have en- 
tered the automotive field since the 
last ASI show in 1940, are now 
members of the MEMA or NSPA 
and are eligible to exhibit. 

Some of them are hesitant about 
requesting booth space because of 
their feeling that all exhibit space 
is being taken up by the older asso- 
ciation members. Coffman states 
that these new exhibitors will be 
given every opportunity to obtain 
booths at this first postwar indus- 
try show. 

Drawings for exhibit space will 
be held at the Hotel Astor, New 
York, on Thursday, Aug. 1. 





THE 


mare 
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FREEZE 


portable dry ice quick-freezer 
Now Available in 


mat Ge eae 


Absolutely top quality in every respect — designed for 
the discriminating sportsman. Exterior is laminated 
phenolic, a plastic that is water-resistant and extremely 
durable. Interior is light-weight aluminum. The mod- 
ern insulation is more than two inches thick, yet total 
weight of the unit is only 25 pounds. Maintains low 
temperatures for an entire week-end on one charge of 
dry ice. Ideal for hunting and fishing trips, cruises, 
vacationing .... any kind of outing. ... Inside dimen- 
sions: 20” x 10” x 12”. A quick mover at $54.95. 





A “Natural” Motoring Accessory... 
Dealers Report Sensational Sales 


Here’s What The PORTA-FREEZE Can Do! 


Refrigerates food and beverages... 
ages hot..quick-freezes fish and game..makes or store 


COOLS « FREEZES « QUICK- FREEZES 
Uses Ordinary or Dry Ice 











The 
SPORTSMAN 
























The 


TRAVELER 


Made of the same top- 
quality materials as the 
Sportsman, but smaller 


in capacity. Weighs only 15 pounds. 
Insulation 1%” thick. Ideal for shorter 
trips— outings, picnics, fishing trips, 
touring, etc. Inside dimensions: 18” x 
10” x 10”. 






Sells fast at $39.95. 









keeps food and bever- 
sice 







Write or wire today for full information 
on profits in PORTA-FREEZE 


NYE 


CORPORATION 


8364 BEVERLY BOULEVARD 
LOS ANGELES 36, CALIF. 










































73,501 Vehi 501 Vehicles in Week . . in Week 


Record Auto Output 


Hit by U.S. 


Makers 


(Continued from Page 1) 


Although August assembly rates 
may have to be stepped down as a 
result of material shortages, car 
and truck production is expected 
to continue upwards for the re- 
mainder of July. 

U. S. makers will turn out more 
than 80,000 cars and trucks this 
week, provided full five-day 
schedules are maintained 
throughout the industry, Auto- 
motive News believes. 


At this rate, assemblies are rap- 
idly approaching prewar schedules. 
Last week’s outturn was only 37,668 
vehicles short of the 111,169 units 
assembled in the comparable week 
in 1941. 


Mack and Diamond T were the 
only U. S. auto makers not operat- 





Ford’s Plant in Dallas 
Resumes Production 


DALLAS, Tex.—Production at 
the Ford Motor Co. on East 
Grand Ave. started moving last 
week after a shutdown of almost 
two months. A. E. Klemmedson, 
branch manager, said that daily 
production would be approxi- 
mately 200 cars. An increase is 
likely if assembly parts and pro- 
duction supplies become plenti- 
ful. 
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ing last week. Both firms contin- 
ued strikebound and there was no 
indication of an early settlement 
of their labor disputes. 


In Canada, Chrysler Corp. also 
continued shutdown due to a strike. 

U. S. passenger car production 
last week totaled an estimated 
52,181, compared with the revised 
aggregate of 29,180 in the pre- 
vious holiday-curtailed week. 

Truck output mounted to 21,320 
last week compared with 13,120 in 
the previous week. 

In the passenger car field, Gen- 
eral Motors divisions built an es- 
timated 16,397 units last week com- 
pared with 9,762 in the previous 
week. Since Jan. 1, GM car out- 
put is estimated at 191,905. 

Chrysler Corp. tallied an esti- 
mated 14,924 cars last week com- 
pared with 8,737 in the previous 
week. The corporation is still out 
in front productionwise since the 
first of this year, with an estimat- 
ed total of 244,181 cars assembled, 
according to Automotive News esti- 
mates. 


Assembly lines at Ford Motor 
continued in an upward trend last 
week, and totaled an estimated 11,- 
852 cars compared with 6,066 in 
the previous week. 


In the independent group, pro- 
duction showed comparable gains 
last week. 
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TRUCK DEALERS... 


Here is a New Answer to a long-standing need 





OLNEY Dual- Purpose Truck Hitch 


A double answer to truck 
owners’ needs ... and a wide-open 
sales and installation business op- 
portunity for you ... that’s the ex- 
clusive spot filled by the new Olney 
Dual-Purpose Truck: Hitch. This 
hitch fills a constantly recurring 
need for an efficiently designed 
pulling connection in truck service. 
The Olney Hitch, of sturdy box de- 
sign, bolted or welded as a rear 
cross member in the frame, insures 
a straight pull on the truck frame 
channels. It provides an effective 
reinforcement against spreading 
under the buffeting, straining forces 
of loading and hauling. Small won- 
der that truck owners buy it on 
sight. Your order promptly filled, or 
write for additional details. State 
make and model of truck in or- 
dering 


TRICK DEALERS: Use your com- 
pany letterhead in ordering for im- 
mediate delivery at 40 percent dis- 
court from list. 








Shipping Weight 
45 Ibs. F.O.B. 
Youngstown, Ohio 


LIST PRICE $24.50 
Plus Fed. Excise Tax 


Specifications 
MODEL C-5 
Overall length 3312”—fits all 142 and 2- 
ton trucks with 34” frame width and 
334” or more frame channel. 


MODEL E-4 
Overall length 3542”—fits all 14% and 2- 
ton trucks with 36” frame width and 
334” or more frame channel. 
Enamel finished. Eight bolts, nuts and 
washers furnished for installation. 


Olney Products Co. 


111 E. INDIANOLA AVENUE 





YOUNGSTOWN, OHIO 
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Car, Truck Outp 
By Automotive News 


Passenger Cars 
(U. 8. ONLY) 
Weeks Ended July 13, July 6 





ut Estimates 





Week Week dan. 1 dan. 1 
Ended Same Ended Total to to 
July 13, Week duly 6, duly, July 12, July 13, 
1946 1941*+ 1946* 1946* 1941*+ 1946* 
GENERAL MOTORS 16,397 54,913+ 9,762 26,159 1,463,349; 191,905 
BE 06 60 06wessee 3,863 8,712 2,118 5,981 229,074 33,402 
Cadillac ........... 312 1,545 Closed 312 41,114 7,755 
Chevrolet .......... 7,684 30,876+ 4,512 12,196 $34,709 91,816 
Oldsmobile ........ 1,353 6,001 1,425 3,278 160,339 26,191 
BED, 66082000008 2,685 7,779 1,707 4,392 198,113 32,741 
CHRYSLER ......... 14,924 20,186 8,737 23,661 755,019} 244,181 
ee 1,682 1,537 998 2,680 67,315 32,696 
EE tpevrcscccode 4,432 7,520+ 2,569 7,001 235,009 78,814 
Piymouth ......... 6,643 9,627 3,883 10,526 353,830 99,021 
Charysler .....ccceee 2,167 1,502 1,287 3,454 98,865 33,650 
WEE cu 6usscestscess 11,852 24,015+ 6,066 17,918 653,140} 158,473 
ee ere 9,673 21,605¢ 5,080 14,843 566,255+ 134,011 
eee 868 Closed 185 553 12,646 3,282 
BROROUEY 2c cccccccee 1,721 2,410 801 2,522 74,239 21,185 
ee eee 2,496 Closed 1,499 3,995 52,985 44,323 
STUDEBAKER ..... 1,925 83,3937 692 2,617 76,997} 24,835 
ee 3,235 Closed 1,619 4,854 43,372 42,930 
PACKARD ........... 1,242 860 739 1,981 40,159 13,864 
CUE cccseccces 110 N.A. 66 176 N.A. 372 
MISCELLANEOUS... 71,8027 218,294+ 
Total Cars, U. S.... 52,181 111,169} 29,180 81,361 3,303,315+ 720,388 


Note: 1941 figures include car and truck production, U. S. and Canada. 


Commercial Cars 








(U. S. ONLY) 
Week Week dan. 1 
Ended Ended Total to 
duly 13, duly 6, July, duly 13, 
1946 1946* 1946* 1946* 
CHEVROLET ............... 6,795 4,077 10,872 89,308 
Serr ee 3,418 1,775 5,193 71,129 
PE “tiv etywiheceeee ee ie 2,915 1,748 4,663 62,663 
INTERNATIONAL ......... 2,763 2,172 4,935 53,008 
TE 95 ni¢6-02.5.0.60600.64-000'6 1,802 1,104 2,906 32,785 
STUDEBAKER ............. 1,221 122 1,943 19,179 
REE SNE 5 in Sirs Withee Ve 6G ee 0 34% 371 236 607 6,788 
EEE 660066 BS 0S A cewewwae 334 Closed 334 4,627 
CE gous sGivt aw seas bisscoe 1,123 877 2,000 71,326 
DE. 3 6566.05 4060000000¢400% Closed Closed Closed 5,023 
EY OE sv. cdvecces seve Closed Closed Closed 4,836 
EES. h.0s-0eN ss cectesees 148 93 241 3,153 
EY | b.dicb'gdiswt.0sbs0 000 os 108 49 157 1,914 
MISCELLANEOUS .......... 322 267 589 12,050 
Total Trucks, U. S......... 21,320 13,120 34,440 373,789 
Total Cars, Trucks, U.S.... 73,501 42,300 115,801 1,094,677 
Total Cars, Trucks, Canada 3,446 2,752 6,198 61,2738 
Grand Total, Cars and 
Trucks, U. S. and Canada.. 176,947 45,052 121,999 1,155,955 


*Revised. tIncludes trucks. N.A.—Not available. Miscellaneous includes 
Autocar, Divco, Marmon H., Brockway, Four-Wheel Drive, Sterling, etc. 





353,800,000 Tons of Steel 
Exported in Five Years 


NEW YORK.—Nineteen forty- 
five was the peak wartime year 
for exports of iron and steel from 
the United States, when 7,911,711 
net tons were shipped to foreign 
users, according to figures com- 
piled by the American Iron & Steel 
Institute, based on reports by the 
Department of Commerce. These 
figures include lend-lease tonnages 
and, in some cases, steel that was 
sent overseas for the use of our 
military forces. 

Last year was also the second 
highest export year in the indus- 
try’s history, topped only by record 
shipments in 1940 of 8,752,712 tons. 

In the five-year period from 1941- 
1945, total exports amounted to 35,- 
800,000 net tons only slightly less 
than the total tonnage of steel 
used in this country to build ships 
during the same time. 

In 1944, the last year for which 
figures are available, the United 
Kingdom took 24 percent of all our 
exports of iron and steel. Canada 
followed with 15.4 percent, with 
Russia a close third at 14.6 per- 
cent. 

The kinds of iron and steel prod- 
ucts exported from this country 
during the war almost exclusively 
reflect military expediency. Ton- 
nagewise, the largest classification 
shipped in 1945 was that of ingots, 
blooms, billets, slabs and sheet 
bars. This classification, with ship- 
ments totaling 3,063,654 tons, ac- 
counted for 39 percent of the total 
1945 exports. In 1936, by compari- 
son, the same products amounted 
to less than 2 percent of the ex- 
ports for that year. 

The increase in the export of in- 
gots, blooms, billets, slabs and 
sheet bars indicates the enormous 
and successful effort made by the 
Allied Nations to use their overall 


steel finishing capacity with maxi- 
mum efficiency. 

Shipments of these semi-finished 
products to overseas finishing mills 
and plants helped relieve the bur- 
den on our own finishing facilities 
and, in the process saved badly 
needed shipping space. 


Burgess Elected 
By Mich. Dealers 


LANSING, Mich.—The board of 
directors of Michigan Automobile 
Dealers Assn. last week elected Roy 
H. Burgess of Flint, president. 

Other officers are Howard Ore, 
Kalamazoo; R. J. Schafer, Pincon- 
ning, and Willard Johnson, Belding, 
vice-presidents; Howard Cook of 
Lansing, secretary -treasurer, and 
Frank W. Herrick, Lansing, execu- 
tive-secretary. 





Peak Shipments Hit 
By Hudson in June 


DETROIT.—Shipments of new 
automobiles by Hudson Motor 
Car Co. reached a postwar peak 
of 11,357 vehicles during the 
month of June, according to an 
announcement by A. E. Barit, 
president and general manager 
of Hudson. 

Barit said that in accordance 
with plans laid many months 
ago, production has increased 
steadily until the Hudson plants 
now are operating at the rate of 
640 cars daily, and production 
schedules will be increased as 
rapidly as incoming materials 
permit. 





HELP WANTED 


CHEMIST — AUTOMOTIVE PRODUCTS. 


Knowledge of sound dampening, adhe- 
sives, saturated felts preferable. Desir- 
able that applicant be capable of su- 
pervising group of Automotive Products 
Chemists. Permanent position with long 
established, progressive company. Ex- 
cellent opportunities for advancement for 
right man. Location, Metropolitan New 
York area. Send resumes to Box 1296, 
c/o Automotive News, Detroit 26. 


AUTOMOBILE MECHANICS AND BODY- 
MEN WANTED. Must be experienced. 
$12 per 8-hr. day. Vacation with pay. 
Fine Western climate and scenery, near 
both Yellowstone and Glacier National 
Parks. Ample food and housing at rea- 
sonable prices. Steady employment, no 
Saturday work, overtime pay. Group in- 
surance. Light, clean shop, good venti- 
lation, modern equipment, factory train- 
ing in Buick-Chev. servic. MURRAY 
MOTOR COMPANY,  Buick-Chevrolet 
dealer, Butte, Montana. 


GENERAL MANAGER for Lincoln-Mer- 
cury 350 car per year dealership. Must 
not be over 45 years of age and have 
had considerable experience. Preferably 
a former dealer or sales manager. Good 
appearance and good education are a 
requisite. Write about yourself and send 
picture if possible. Box 1315, c/o Auto- 
motive News, Detroit 26. 


OFFICE MANAGER. With ambition and 
future general managerial ability. Must 
have a proven record of successtul oper- 
ation in big dealership. Give compiete 
information about self, and positions 
held. This position offers everything a 
good man wants. S. H. Rose, Grand 
River Chevrolet Co., Inc., 5100 Grand 
River Ave., Detroit 8, Michigan. 








HELP WANTED. Parts manager. Excel- 
lent opportunity for right man to as- 
sume managership of parts department 
of established Ford dealership in fast 
growing town in Florida citrus region. 
Parts experience required and knowledge 
of Ford dealership operation highly de- 
sirable. Apply by letter stating experi- 
ence, reference, age, and marital status. 
Dade City Motor Co., Dade City, Florida. 


EXPERIENCED MECHANIC WANTED. 
Live in Colorado, the finest climate in 
USA. We need two experienced Packard 
mechanics. We have a new building and 
new modern equipment. A good proposi- 
tion for the right man. Box 1316, c/o 
Automotive News, Detroit 26. 


WANTED: EXPERIENCED SHOP FORE- 
MAN AND EXPERT MECHANIC for 
new Automobile Agency South Alabama 
between Mobile Bay and Gulf of Mex- 
ico. New building, new equipment, ex- 
cellent opportunity for man willing be- 
gin as mechanic and shop foreman with 
two-three mechanics, increasing me- 
chanics as business increases. Box 1317, 
c/o Automotive News, Detroit 26. 


POSITION WANTED 


MANAGER OR ASSISTANT, aiso outside 
representative. Have training and experi- 
ence in all operations of sales, parts 
and service. References. Prefer midwest. 
Box 1324, c/o Automotive News, De- 
troit 26. 


FORMER NASH ZONE SERVICE MAN- 
AGER now manager large Kaizer-Frazer 
distributor. Resigned ettective July 15. 
Desire connection large distributor or 
factory. Excellent references, bondable, 
physically fit, mentally alert. Consider 
travelling parts or equipment manufac- 
turer. Box 1320, c/o Automotive News, 
Detroit 26. 


AUTOMOTIVE SERVICE EXECUTIVE 


highly experienced both General Motors 
and Chrysler Motors products. Wishes. 
new connection with large distributor or 
dealer. Specialist in organizing and oper- 
ating service and parts departments. 
Will travel. Best references. Box 1321, 
c/o Automotive News, Detroit 26. 


FORMER DEALER, VETERAN, age 30, 


15 year automotive background, desires 
connection with dealer, distributor, or 
factory zone, sales or service. Box 1319, 
c/o Automotive News, Detroit 26. 


HAVE HAD 20 YEARS EXPERIENCE, 


sales, buying, and management. 10 years 
with present employer. Would be inter- 
ested in running a deal for someone. 
Can furnish Al references. Prefer town 
of 12,000 to 20,000. Available in 30 
days. Box 1318, c/o Automotive News, 
Detroit 26. 


BUSINESS OPPORTUNITIES 


HAVE INTEREST IN INVESTING small 


sum of money in a growing or new 
small business. Can offer my own ex- 
perience and services. Box 1322, 
Automotive News, Detroit 26. 


c/o 





Recapping Shop for Sale 
Equipment Like New 


600x16 Recapping mold. 

650x16 Recapping mold. 

Vulcanizer for all size tires. 

Tire Buffer complete. 

Air Bags, Rubber Cement, Vulcanizer 
units, everything complete— 


$1085.00 


Send 20% with Order, Ship Balance 
Sight Draft 


MAC’S TIRE SHOP 


1189 Columbus Ave. Springfield, Mass. 





DEALERSHIP FOR SALE 


LEADING TRUCK DEALERSHIP for 
sale. Established 13 years. Parts Dept., 
shop equipment, office equipment, build- 
ing and lot on Route No. 1 in New 
Haven, Connecticut. For complete infor- 
mation, write or call Ross and Company, 
569 Columbus Ave., New Haven, Conn. 
Telephone New Haven 7-3531. 


DEALERSHIP WANTED 


WILL BUY AUTO DEALERSHIP located 
in midwest or west that has 100 to 200 
car contract. Assume lease or buy build- 
ing. Address box 1313, c/o Automotive 
News, Detroit 26. 
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PARTNERSHIP WANTED 
M. 300 CAR CONTRACT OR BETTER. 


Present G. M. 100 car contract dealer, 
outstandingly successful, wants better 
educational and other advantages for 
his children and will move to larger town 
as managing partner with investment. 
43 years old, 20 years experience, in- 
cluding 5 years as G. M. factory repre- 
sentative. Present dealership is in full 
operation and subject to inspection on 
confidential basis. Box 1325, c/o Auto- 


motive News, Detroit 26. 


rer 
MANUFACTURERS REPRESENTATIVE 











| DEALER desires representation 
j France for service station and repair 
} shop tools, equipment, etc. Write W. J. 
} Harrison, 76 Boulevard De La Saussaye, 
‘ Neuilly, France. 

a 

i 


_ tive with large dealer acquaintance East- 
, ern Pennsylvania, Delaware, eastern shore 
Maryland and South Jersey. Can furnish 
sfactory bank and personal references. 
3 Box 1323, c/o Automotive News, Detroit 26. 


¢ 
? 


e 








BUSINESS OPPORTUNITIES 


New York 


Representatives Available 
Automobile dealers, finance companies, 











industry, 
could very likely avail themselves of our 
services for investigations, appraisals and 
other business details. Over a quarter of 
a century automobile experience. All trans- 
strictly confidential. References 





We are also interested in purchasing for 
eash 7-Passenger Sedans, Limousines and 
Big 5’s. 


Donald M. Russell Associates 


Licensed Automobile Brokers 
General Motors Building 
1775 Broadway, Room 764 

New York 19, N. Y. 
Telephone Circle 7-5175 








USED CARS WANTED 


SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 

WE BUY ARMY SURPLUS VEHICLES 
new or used, any quantity, any size. 
Good condition important. The Queen 
City Chevrolet Company, 6th and Syca- 
more, Cincinnati, Ohio. Parkway 4880. 


USED CARS FOR SALE 








Automobiles Wholesale 


All Makes — All Models 
Detroit’s Largest Wholesaler 


CENTRAL SALES 


16220 Livernois 
University 27317 


WILL WHOLESALE 10 clean 1942-43 
jeeps. Ford and Willys make. Nice me- 
chanically, with original tread tires. 
$695-$750 FOB Atlanta, Ga. Fulton Auto 
Exchange, 190 Edgewood Ave., Atlanta, 
Ga. 


Detroit 








CARS 
AVAILABLE 


LARGE SELECTION 
ALWAYS 


OHIO’S LARGEST 
WHOLESALE 
_DEALER | 
Mayflower Motors 
Incorporated 


328 West Market Street 
Akron, Ohio 
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TRUCKS FOR SALE 


FOR SALE—2 Tandem wheel automobile 
carriers. Isaac Plasterer, 833- Chestnut 
St., Lebanon, Pa. 


THREE NEW GOVERNMENT ten-wheel 
6-ton White chassis and cab with winch- 
es. Reasonable. Gerlach Motor Co., Mc- 
Adoo, Pa. 


TWO NEW 1945 GMC 2% TON TRUCKS. 
Ten wheel drive, equipped with Leroi 
Air compressor power saw, pile driver, 
circular saw, clay digger, sheet driver, 
chain saw, air drill and bits complete. 
Repair kits for truck compressor and 
accessories. For information, write or 
phone Baliston Motor Sales, Baliston 
Spa, N. Y. Phone 598. 


BUSES WANTED 





BUSES WANTED 


Used school buses not older than 1937 
model. Good condition important. Any 
quantity. 

QUEEN CITY CHEVROLET COMPANY 


6th & Sycamore St. Cincinnati, Ohio 
Parkway 4880 





WE BUY BUSES of all makes and models, 
any quantity. Also bus chassis. LINN- 
BAKER EQUIPMENT CO., Lansing, 
Michigan. Phone 83814. 





NEW BUS CHASSIS WANTED 


Will purchase any number of new 
Chevrolet, Ford, International, Dodge, 
and all other makes of chassis for im- 
mediate or reasonably early future de- 
livery. Prompt cash transaction. Those 
selling bus chassis to us NOW can de- 
pend upon continued future sales for 
years to come as we are one of the 
largest purchasers of bus chassis in the 
U.S.A. Write, wire, or, call Superior 
Coach Sales Company, 2335 N. W. 12th 
Street, Phone 5-3538, Oklahoma City, 
Oklahoma, giving prices, f.o.b. chassis 
factory or other location. 











BUSES FOR SALE 


FOR SALE: Six 1942 Ford Buses. High 
ceilings. Two speed axle, 36-40 seating 
capacity. Superior & Union City Bodies, 
Blanton Dunn Co., Emerson 1551. Ad- 
miral Wilson Blvd., Camden, N. J. 

ANTIQUE CARS FOR SALE 

1903 BLACK HORSELESS BUGGY. Ob- 
servatory Motor Co., Box 808, Fort 
Davis, Texas. 

















Tines-Good Recaps 


GradeF GradeCandA 
Rubber Rubber 
tO si wean $5.95 $6.95 ° 
650x16......... . 6.95 1.95 
i 8.95 


Good Used Tires, All 


Sizes, Plenty of Tread. 


Most Tires Have Original Tread, $3.95. 


Lots of 100 or over, extra 10% off. No order less 
than 25 tires—price F.O.B. Send 20% with order. 


MAC’S TIRE SHOP 


1189 COLUMBUS AVE. 


SPRINGFIELD, 


“QNE GOOD LOOK AT ME THE OTHER DAY AN ME OL MAN SAYS I DONT 
HAF TA GOTO SCHOOL ANY MORE __ ii GONNA BE A LABOR B0SS!" 





















PARTS FOR SALE 





Government Surplus 
Repair Parts 
for 


Chevrolet Cars and Trucks 
LARGE SUPPLY JUST RECEIVED 











Part Your 
No. Description Cost 
839504 Intake Valve -36 
839412 Exhaust Valve 42 
839304 Valve Spring -12 
839029 Valve Key -02 
3657520 Motor Mounting 75 
839463 Rocker Arm 42 
839464 Rocker Arm 42 
839592 Rocker Arm Shaft 54 
1864704 Condenser 27 
839154 Oil Pump Screen -30 
839391 Oil Pan Lines 1.80 
920626 Tail Light Lens 25 
604341 Exhaust Manifold 3.90 
3656596 Exhaust Pipes 2.55 
3656598 Muffler 1.71 
593606 Exhaust Pipe Packing -09 
os a 476719 Brake Hose 81 
590524 Transmission Case 5.50 
Millard F Denyes 595271 Pitman Arm 1.00 
265803 Pitman Arm 1.93 
265800 Steering Gear Housing 2.61 
599556 Truck Rear Spring 8.50 
599557 Spring Main Leaf 2.31 
604934 Truck Overload Springs 3.95 
3656669 Shackle Pin -30 
AUTU EQUIPMENT 3656478 U. Bolt 21 
605669 Clutch Housing 4.65 
838664 Fly Wheel 3.58 
canes } ome Pressure Plate 2.18 
rue! Ss) S 2 
PLACE YOUR ORDER TODAY || gonsse, Ring Be UneTine Shackle — 1.20 
144527 Truck Rear Wheel Bearing 4.38 
Improved 603646 Main Cly. Repair Kit 1.50 
TOW PILOT. $1750 602320 605 Piston Pins 45 
Dealers || 394258 Front Wheel Cis. Repat 1 38 
ron ee! y. r Kit .75 
Bumper to Bumper Tow Bar 604257 Rear Wheel Cly. Repair Kit  .75 
SS 604260 Truck Wheel Cyl. Repair Kit 94 
Improved Automatic 5300954 Front Wheel Brake Cyl. 2.40 
839201 Oil Pan 5.7 
RED ARROW oo i 
3664938 Vacuum Cylinder 6.50 
- 1884827 Reversing Switch 57 
ONE-MAN 839613 Push Rods 21 
T B 604475 = Cyl. Repair Kit 1.45 
824735 ist. Cap -62 
Ow ar 838999 Rocker Arm -51 
“yy i j 605555 Transmission Gear 6.15 
Vv" Type (folding) with 837273 Intake Sleeve 03 
Guide Cables 
This List of Parts at These Prices 
$3363 Dealers Will Not Last Long 
ORDER TODAY 

Shipment Same Day Order Received 

FACTORY DISTRIBUTORS Draper Chevrolet Co. 
100 S. Clinton St. Chicago 6, Ill. Box 530 Phone 8166 


ANDover 8888—DOR chester 8373 
IMMEDIATE DELIVERY 
Write or Wire for FREE Literature 





TRUCK PARTS FOR GOVERNMENT 
TRUCKS. Also have in stock 56 used 
Jeep motors, complete at $75 each. 65 
JXD Hercules Motors, complete $125 
each. White 160A X Motors, $175 each. 
Hercules RXB Motors, $250 each. Dodge 
truck motors, $125 each. Fulton Auto 
Exchange, 190 Edgewood Avenue, N. 
E., Atlanta, Ga. 





SHOP EQUIPMENT FOR SALE 


LINCOLN POWERIZED AIRLINE LU- 
BRIGUN. Model 146 C. List price $44.00, 
our price $33.00. Guaranteed new mer- 


chandise. Blundell & Thompson, 2621 
Gaston, Dallas, Texas. 
BEAN STATIC Dynamic Wheel Balancer 


in excellent condition, $225. Manley 40- 
ton Hydraulic Press $150. Harold W. 
Grob Motor Sales, 1604 Walnut St., 
Murphysboro, Illinois. 


FOR SALE—L used bendix cowdrew 4 
wheel brake tester, ramp back off type 
6 inch single faced dials—% H.P. mo- 
tors model No. 112000 with 2 front 
Robinson Air Jacks—best offer. Lawder 
Bros., Inc., 6900 Vincennes Avenue, Chi- 
cago 21, Illinois. 


SHOP EQUIPMENT WANTED 


WANTED TO BUY—One 8-drawer cash 
register which must have separate total 
for each drawer and grand total. Write 
Duval Motor Company, P. O. Box 2299, 
Jacksonville, Florida. Give price, de- 
scription and where machine can be in- 
spected. 


AUTOMOTIVE NEWS, 2666 Penobscot Bldg., Detroit 26, Mich. 
Kindly insert the following 


1 «a 


No. address. 








word Want Advertisement, under proper heading in the next 
or (3) editions of Automotive News, for which find enclosed 6................ , which is figured at the rate 
of TWELVE CENTS (12c) per word for one insertionor Thirty cents (30c) per word for three consecutive 


insertions. Count each word, initial or group of numbers as one word. Add $1 per insertion for box 














New Bumpers 
CHROME PRE-WAR BUMPERS 
Standard Equipment Type 
for 29 to 37 Cars 


BERLIN-WOLF ‘OLDS’ 
Columbus, Ohio 













PONTIAC PARTS 


We have one of the largest stocks of 
genuine Pontiac parts in New Eng- 
land. All parts shipped ©.0.D., same 
day order is received. 25 percent dis- 
count to all dealers. 


UNIVERSITY MOTOR SALES 
1971 Mass. Ave. Cambridge 40, Mass. 





PARTS WANTED 
1941 BUICK MODEL 51 Super frame as- 


sembly, new or used, in good shape. 
— Motor Co., Beaver Dam, Wiscon- 
sin. 





for shipping 
Wrecking Company, 
Florida. 


instructions. 
Box 116, 


co:saEnrhasiieennbaneemensnenanimnntmaetititinsneasiaaan 

1941 PACKARD—120 model—bonnet as- 
sembly, part Nos. 356222, 356221, 356741, 
356742, and 356234—new or used. Kline 
Motor Sales, 650 Kenmore Blivd., Akron 
14, Ohio. 


WANTED RIGHT HAND DOOR for 1941 
61 Cadillac Coupe Deluxe complete with 
all trimmings; also need right hand door 
for 1941 Sedanette Oldsmobille, Buick 
and Pontiac. Will pay top price. Su- 
— Motor Company, Inc., Charlotte, 

. Car. 





WANTED: Radiator shell and center grille 
for 1940 Packard, model 110, 6 cylinder. 
Fenderville Collision Service, 228 E. Erie 
Street, Painesville, Ohio. 


WANTED A FRAME for 1940, model 29 
Pontiac. Reliable Motors, 334 North 
Broad Street, Philadelphia 2, Pa. 


ACCESSORIES FOR SALE 


ATTENTION CAR DEALERS—Auto seat 
covers custom-tailored and universal, in 
fiber and sailcloth. Perfect Fit Cover 
Company, 1776 Broadway, New York. 


AUTO SEAT COVERS! Close out! Gabar- 
dine twill! For coaches only. While stock 
lasts, $6.95 per set in lots of ten sets 
or more. Bay Sales, 374 Bay St., Roch- 
ester 5, N. Y. 


TIRES FOR SALE 


NEW 30x5 GOODRICH PRE-WAR TIRE. 
Price $25. DeVoe Motors, Inc., Dedham, 
Mass. 











MISCELLANEOUS 


ENGINE REBUILDING—Crankshaft grind- 
ing and metallizing. John P. Hughes 
Motor Co., Inc., 800 Commerce S&8t., 
Lynchburg, Virginia. 


HUDSON MOTOR, carburetor, 
sion, differential rebuilding. 
prompt service. Strictly Hudson, nothing 
else. Wilsey Hudson Sales, Lima, Ohio. 








Now Available! 


CHROME SHOWROOM 
Chairs - Settees - Tables - 


Smoking Stands 
Literature on Request 
KAY-DAVIS COMPANY 
886-890 Gerard Avenue 
New York 52 New York 











PARTS BINS FOR SALE 


Practically New 
COMPLETE OPEN LYONS PARTS DISPLAY 
Consisting of 60 


TABLES, SHELVES, BASKETS, RACKS, ETC. 


Sold at a Liberal Discount Off the List Price 
INSPECTION INVITED 


SPIELMAN CHEVROLET CORPORATION 


641 Sixth Ave., Corner of 20th St. 
Telephone Chelsea 2-7400—Ask for Mr. Al Pagano 


New York City 11, N. Y. 
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orders a fleet of 20 new Convair-24 
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s! 


N AMERICAN WORLD AIRWAYS, With its 
globe-girdling networkvof air routes, is an- 
other major airline ordering a fleet of Amer- 
ica’s most modern postwar airliner—the 
Convair-240. 


This airline selected the Convair-240 to fill 
its need for a new type of transport plane, to 
supplement its huge 4-engine ships—and to 
offer speed and advanced comfort features to 


the air-traveling public on flights of inter- 
mediate range. 


It was only natural that in its search for such 
an airliner, Pan American should turn to Con- 
solidated Vultee—the company which designed 
and built the famed Liberator bomber, the 
Catalina, the Coronado, and other well-known 
war planes—the company which operated a 
vast transpacific airline service for the Air 


Transport Command during the war. 


The wouderful new Convair-240 airliner will 
carry 40 passengers at 300 miles per hour and 
with a new high standard in air-travel comfort 
and convenience. 


Below, for example, you'll find ten of the 
many reasons why your first flight in the 
new Convair-240 will be an experience you'll 
want to repeat over and over again! 


onsolidated Vultee Aircraft Corporation 


San Diego, California + Downey, California « Wayne, Michigan (Stinson Division) * Fort Worth, Texas « Nashville, Tennessee 


10 reasons why you'll enjoy flying in the Convair-240 


1. 40 Passengers—at 300 M.P.H.! Two 
Pratt & Whitney Engines—of the same type 
used on the Liberator bomber, but even 
more powerful—enable the Convair-240 to 
cruise at 300 miles per hour and better. 
It can take off and climb fully loaded on 
one engine. 


2. Auxiliary jet exhaust thrust—for added 
speed! The Convair-240 is the first commer- 
cial transport plane to utilize the principle 
of auxiliary jet exhaust propulsion for added 
power and speed. 


3. You fly in a quiet, air-conditioned cabin! 
A revolutionary new type of cabin insulation 
reduces engine noise and vibration to an al- 
most unbelievable minimum. You breathe 


fresh cool air even in desert heat—and con- 
trolled radiant heating from the cabin walls 
insures your comfort even when it’s below 
zero outside. 


4. “hie Brakes” for smoother landings! 
In addition to regular hydraulic wheel brakes 
and wing flaps, the Convair-240 has reversi- 
ble-pitch propellers, which enable the plane 
to come to a full stop on the runway in a 
much shorter distance. 


5. You enjoy ‘’Sea-Level’’ comfort at high 
altitude! Gone is the annoyance and discom- 
fort caused by abrupt changes of altitude. 
Because of the automatically controlled sys- 
tem of air pressure in the Convair-240’s 
cabin, you never have to swallow to get rid 
of that “funny feeling” in your ears—never 


feel fatigued at high altitudes. 


6. Heated wings prevent icing! The Con- 
vair-240 uses the anti-icing safety system de- 
veloped by Consolidated Vultee for our 
combat pilots during the war. Wing edges 
are heated—entire wing surface is warm— 
ice and snow melt on contact. 


7. Tricycle landing gear with dual tires! 
The Convair-240 /ands level, and is still level 
when it comes to a stop—not with its nose 
in the air! You don’t have to negotiate an 
“up-hill” or “‘down-hill” aisle when entering 
or leaving the cabin. (Landing gear is fully 
retracted in flight.) 


8. Why pilots say, “Thanks for thinking 
of ws!” The cockpit of the Convair-240 is 


“pilot-designed.” Full visibility—for added 
safety in taxiing, on the take-off, in flight, 
and for landing—is just one of many reasons 
why pilots have given this airliner such an 
enthusiastic O.K.! 


9. New safety-type wing! Born of Con- 
solidated Vultee’s wartime experience in de- 
signing combat planes, the Convair-240 air- 
foil is an incredibly efficient high-speed wing, 
but with characteristics which permit lower 
speeds for safe landings and take-offs. 


10. You relax in easy-chair comfort! A 
newly-designed type of reclining seat gives 
you all the leg room you want. In the Con- 
vair-240 there’s no bumping your knees 
against the seat ahead. Just settle back and 
stretch out in comfort! 





